THE WOOD GROUP at Morgan Stanley

[Client Preferred Name]

Welcome back to our monthly newsletter! As we enter March, it is as good of a time as
any to do some spring cleaning. In this edition we help you spring clean your finances!
We've included some timely articles relating to budgeting, portfolios, and retirement
plans. We also have an exciting team update and information from our operations
corner. Please reach out with any questions or feedback; we'd love to hear from you!

5 Ways to Spring-Clean Your Finances

For many, spring means opening windows, sweeping
the dust out, and rotating wardrobes. While you’re
freshening up your home, consider ways to also tidy up
your finances. You may be surprised at what’s hiding in
your accounts, inboxes, financial documents and tax
returns. Consider these five strategies to help you
spring-clean your finances:

Learn More >

How to Create a Budget

While following a budget might seem limiting, when

used as a guide, a budget can empower you to take

_ : control of your financial life. Your everyday spending can

A \'1 ) ' e affect your longer-term goals. Follow these five steps to
’ : spend smartly now—so you can reach your goals later.

Learn More >

You’re Ready for Retirement. Is Your
Portfolio?

You've worked hard your whole life, saving along the
way for a retirement that's now upon you. How realistic
is this dream retirement if your portfolio has to contend
with a market decline? Or if a longer-than-expected
retirement puts you at risk of running out of money later
in life? Fortunately, there are ways to help you prepare
for these unknowns.

Learn More >

3 Ways to Manage Your Cash More
Strategically

Cash can be viewed as an asset class with varying
solutions available to balance your short-term needs
alongside your long-term financial goals. Here’s what
you need to know to be more purposeful about where
you place your cash.

Learn More >

A Roller Coaster Housing Market

Morgan Stanley's Co-heads of Securitized Products
Research, James Egan and Jay Bacow, explain how the
increase in home prices, a tight market supply and
steady mortgage rates are affecting home sales. Listen
to the podcast using the link below

Listen Here >

The Wood Group
Corner

Introducing Huntington "Tack"” Simmons

We wanted to take this opportunity to share some exciting news regarding the growth
of our team. It is with great pleasure that we introduce our newest team member,
Huntington “Tack” Simmons. Tack will join the Wood Group as a Senior Portfolio
Manager and Financial Advisor. After dedicating the last twelve years to building his
own practice, Tack brings a rare level of experience and knowledge to the team.

As a member of the group's investment team, Tack will collaborate with Steve and
Nisha, the team’s current Portfolio Managers, to help clients create dynamic and
personalized portfolios tailored to their specific needs. Additionally, working with the
rest of the partners, Jay, Brian, Paul and Carolina, Tack will continue to provide
comprehensive estate and financial planning strategies, corporate and individual
retirement solutions, customized lending products, and life, long-term care, and
disability insurance coverage.

Tack holds a degree in East Asian Studies from Harvard College, graduating in 1989.
Following his academic academic pursuits, he embarked on a storied career in finance
working at Lehman Brothers, Bear Sterns, UBS/Paine Webber, CRT Capital, and of
course, Morgan Stanley. In his personal life, Tack resides in Wilton, Connecticut, where
he is the devoted father of three children.

Tack Simmons
Vice President, Wealth Management, Financial Advisor,
Senior Portfolio Manager

Operations Corner

Welcome to the Ops corner ... we are here to provide you with insight and helpful
information to keep you up to date with all things operational and administrative at The
Wood Group.

Are the beneficiaries on your IRA, 401(k), and other retirement accounts
accurate and up-to-date?
Life happens quickly, and at Morgan Stanley we are here for you every step of the way.

As part of effective estate planning, it is important to review the designated primary and
contingent beneficiaries for all of your retirement plans. The choices you make in
designating beneficiaries will determine how your account assets are distributed
among your heirs. We would be happy to assist you in reviewing your primary and
contingent beneficiaries to help ensure the designations align with your estate planning
intentions.

You can review your beneficiaries on Morgan Stanley Online with the instructions
provided below, or please give me a call.

Visit Morgan Stanley Online and hover over the services tab, then click
Profile+Settings. Then scroll down to the Account Settings section on the bottom right,
click Beneficiary Information to see and update your beneficiaries. You will not be able

to update beneficiaries for Inherited IRAs or Coverdell ESAs in MSO. Please contact
contact us to request an IRA Designation of Beneficiary Form via eSign for those
accounts.
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Recognizing our value as a full-service financial advisor is crucial, as investing is only a
part of our daily roles. We are deeply involved in financial planning, estate strategies,
and tax-efficient investment management to help you achieve your long-term goals.
Engaging with us for these services, or even just for a conversation, can be valuable
and free of charge. Our newsletter is curated to reflect our experience and what we
believe will be most beneficial to you. Please feel free to share it with your personal
and professional networks. We would also love to hear from you and if there is
anything in particular you are interested to see in our newsletter, please reach out to
thewoodgroup@morganstanley.com. Remember it is never too early to engage with
us for our services, and we can always add a new email address to the distribution list
if anyone in your network would like to receive it directly.

[Signature of Primary Contact]

Pictured (Left to right; top to bottom): Jay Wood, Financial Advisor; Carolina McGoey, Financial Advisor; Brian
Nerreau, Financial Advisor; Nisha Chisena, Financial Advisor; Paul Fitzsimmons, Financial Advisor; Steven
Lazarus, Financial Advisor; Tack Simmons, Financial Advisor; Estefania Munguia, Client Service Associate;
Shauna Simpson, Wealth Management Associate

NOTICE: Morgan Stanley is not acting as a municipal advisor and the opinions or views contained herein are not
intended to be, and do not constitute, advice within the meaning of Section 975 of the Dodd-Frank Wall Street
Reform and Consumer Protection Act. If you have received this communication in error, please destroy all
electronic and paper copies and notify the sender immediately. Mistransmission is not intended to waive
confidentiality or privilege. Morgan Stanley reserves the right, to the extent permitted under applicable law, to
monitor electronic communications. This message is subject to terms available at the following
https://www.morganstanley.com/disclaimers. If you cannot access these links, please notify us by reply
message and we will send the contents to you. By communicating with Morgan Stanley you acknowledge that
you have read, understand and consent, (where applicable), to the foregoing and the Morgan Stanley General
Disclaimers.

Please see our Privacy Pledge for details about how Morgan Stanley handles personal information.

If you would like to update your email preferences or unsubscribe from marketing emails from Morgan Stanley
Wealth Management, you may do so here. Please note, you will still receive service emails from Morgan Stanley
Wealth Management.

Not all products and services may be available to persons living outside of the United States.

This material contains forward looking statements and there can be no guarantees they will come to pass. The
information and statistical data contained herein have been obtained from sources believed to be reliable but in
no way are guaranteed by Morgan Stanley as to accuracy or completeness. There is no guarantee that any
investments mentioned will be in each client's portfolio.

Diversification does not guarantee a profit or protect against a loss.

Information contained herein has been obtained from sources considered to be reliable, but we do not
guarantee their accuracy or completeness.

This material has been prepared for informational purposes only. It does not provide individually tailored
investment advice. It has been prepared without regard to the individual financial circumstances and objectives
of persons who receive it. Morgan Stanley Smith Barney LLC (“Morgan Stanley”) recommends that investors
independently evaluate particular investments and strategies and encourages investors to seek the advice of a
Morgan Stanley Financial Advisor. The appropriateness of a particular investment or strategy will depend on an
investor’s individual circumstances and objectives.

The views expressed herein are those of the author and do not necessarily reflect the views of Morgan Stanley
Wealth Management or its affiliates. All opinions are subject to change without notice. Neither the information
provided nor any opinion expressed constitutes a solicitation for the purchase or sale of any security. Past
performance is no guarantee of future results.

Morgan Stanley at Work services are provided by Morgan Stanley Smith Barney LLC, member SIPC, and/or its
affiliates, all wholly owned subsidiaries of Morgan Stanley.

This communication contains links to third party websites that are not affiliated with Morgan Stanley. These
links are provided only as a convenience. The inclusion of any link is not and does not imply an affiliation,
sponsorship, endorsement, approval, investigation, verification or monitoring by Morgan Stanley of any
information contained in any third party website. In no event shall Morgan Stanley be responsible for the
information contained on that site or your use of or inability to use such site. Furthermore, no information
contained in the site constitutes a recommendation by Morgan Stanley to buy, sell, or hold any security,
financial product, particular account or instrument discussed therein. You should also be aware that the terms
and conditions of such site and the site's privacy policy may be different from those applicable to your use of
any Morgan Stanley website.

Morgan Stanley Smith Barney LLC (*"Morgan Stanley”), its affiliates and Morgan Stanley Financial Advisors or
Private Wealth Advisors do not provide tax or legal advice. Individuals should consult their tax advisor for
matters involving taxation and tax planning and their attorney for matters involving trusts, estate planning,
charitable giving, philanthropic planning or other legal matters.

When Morgan Stanley Smith Barney LLC, its affiliates and Morgan Stanley Financial Advisors and Private Wealth
Advisors (collectively, “Morgan Stanley”) provide “investment advice” regarding a retirement or welfare benefit
plan account, an individual retirement account or a Coverdell education savings account (“Retirement Account”),
Morgan Stanley is a “fiduciary” as those terms are defined under the Employee Retirement Income Security Act
of 1974, as amended (“"ERISA"), and/or the Internal Revenue Code of 1986 (the “Code”), as applicable. When
Morgan Stanley provides investment education, takes orders on an unsolicited basis or otherwise does not
provide “investment advice”, Morgan Stanley will not be considered a “fiduciary” under ERISA and/or the Code.
For more information regarding Morgan Stanley’s role with respect to a Retirement Account, please visit
www.morganstanley.com/disclosures/dol. Tax laws are complex and subject to change. Morgan Stanley does not
provide tax or legal advice. Individuals are encouraged to consult their tax and legal advisors (a) before
establishing a Retirement Account, and (b) regarding any potential tax, ERISA and related consequences of any
investments or other transactions made with respect to a Retirement Account.

Information related to your external accounts is provided for informational purposes only. It is provided by third
parties, including the financial institutions where your external accounts are held. Morgan Stanley does not
verify that the information is accurate and makes no representation or warranty as to its accuracy, timeliness or
completeness. Financial Advisor(s) may not provide advice on any external account. Additional information
about the services described above and offered on Morgan Stanley Online are in the applicable Terms and
Conditions of Use.

Under the Savings program (“Savings”), Morgan Stanley Smith Barney LLC makes available interest-bearing
FDIC insured deposit accounts(s) at either Morgan Stanley Private Bank, National Association or Morgan Stanley
Bank, N.A., each a national bank, Member FDIC, and an affiliate of Morgan Stanley Smith Barney LLC, as
selected by the client. Deposits placed in Savings are eligible for FDIC insurance up to $250,000 (including
principal and interest) per depositor, per each bank selected by the client for all deposits held in the same
insurable capacity (the Maximum Applicable Deposit Insurance Amount). All deposits per bank held in the same
insurable capacity will be aggregated for purposes of the Maximum Applicable Deposit Insurance Amount,
including deposits maintained through the Bank Deposit Program. You are responsible for monitoring the total
amount held with each bank. The bank also reserves the right to offer promotional rates from time to time.
Detailed information on federal deposit insurance coverage is available on the FDIC’s website
(https://www.fdic.gov/deposit/deposits/). The Savings program is not intended for clients who need to have
frequent access to funds and those funds will not be automatically accessed to reduce a debit or margin loan in
your brokerage account. Withdrawals from an account in Savings are limited to 10 transactions per calendar
month, and any withdrawal or transfer over the limit in any one calendar month will be subject to an excess
withdrawal fee.

Morgan Stanley Smith Barney LLC recommends that investors independently evaluate particular strategies
and/or investments and encourages investors to seek the advice of a Financial Advisor. The appropriateness of a
particular strategy and/or investment will depend upon an investor's individual circumstances and objectives.

Asset Allocation and diversification do not assure a profit or protect against loss in declining financial markets.

Morgan Stanley Smith Barney LLC offers a wide array of brokerage and advisory services to its clients, each of
which may create a different type of relationship with different obligations to you. Please visit us at
http://www.morganstanleyindividual.com or consult with your Financial Advisor to understand these differences.

The attached article is for informational purposes only. The author(s) are neither employees of nor affiliated
with Morgan Stanley Smith Barney LLC (Morgan Stanley). The opinions expressed by the authors are solely
their own and do not necessarily reflect those of Morgan Stanley. The information and data in the presentation
may be deemed reliable; however, their accuracy and completeness is not guaranteed by Morgan Stanley and
providing you with this information is not to be considered a solicitation on our part with respect to the
purchase or sale of any securities, investments, strategies or products that may be mentioned. In addition, the
information and data used are subject to change without notice. Past performance is not a guarantee of future
results.

Attendance at this Video Conferencing meeting is through direct invitation by Morgan Stanley Smith Barney LLC
(Morgan Stanley).

All attendees should identify if anyone else is present with them at the start of the session so that the meeting
organizer is aware of everyone in attendance. Attendees who are joining via a forwarded invitation from
someone outside of Morgan Stanley should provide their full name and email address when attending the
meeting or excuse themselves from this meeting.

All information, content, products and services discussed during the meeting are intended only for individuals
accepted into the meeting and residing in states where the meeting organizer is registered. You may not record,
reproduce, publish, or distribute any of the content or materials discussed and/or presented during the meeting
without the express written consent of Morgan Stanley.

Any information or content shared by an attendee as a meeting participant (including but not limited to
documents or applications) will be visible to all other attendees. Do not share information or content if you do
not want it visible to other attendees.

Morgan Stanley Smith Barney LLC is a registered Broker/Dealer, Member SIPC, and not a bank. Where
appropriate, Morgan Stanley Smith Barney LLC has entered into arrangements with banks and other third
parties to assist in offering certain banking related products and services.

Investment, insurance and annuity products offered through Morgan Stanley Smith Barney LLC are: NOT FDIC
INSURED | MAY LOSE VALUE | NOT BANK GUARANTEED | NOT A BANK DEPOSIT | NOT INSURED BY ANY
FEDERAL GOVERNMENT AGENCY

Morgan Stanley Wealth Management
2000 Westchester Avenue, Purchase, NY 10577-2530 USA

©2025 Morgan Stanley Smith Barney LLC. Member SIPC.
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