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HELPING FAMILIES BUILD,
PRESERVE, AND PASS ON WEALTH

Comprehensive wealth management
rooted in thoughtful advice, disciplined
planning, and trusted relationships.



Our Team at a Glance

At The Tree Point Group, we believe wealth extends beyond
financial assets. It reflects the people you care about, the
values you hold, and the legacy you hope to create.

As our practice has grown to serve individuals, families,
and generations of clients, we chose a name that reflects
both our philosophy and our approach.

Tree symbolizes growth, resilience, and enduring strength.
Like a tree with deep roots, wealth should be thoughtfully
cultivated to support each generation and create
opportunities for the next.

Point represents perspective, direction, and stability. In an
evolving financial landscape, we help clients make
informed decisions with clarity and confidence.

Together, The Tree Point Group reflects our commitment to
personalized advice, disciplined investment
management, and exceptional client service.

How Do You Imagine
Your Future?

What does retirement look like to you?

More time with family. Travel. Giving back. Pursuing the
passions you've put on hold.

What opportunities do you want to create for the
people and causes that matter the most to you?

Every meaningful financial strategy begins with a clear
understanding of where you are today and where you
want to go.

The Strength of Our Team

The Tree Point Group brings together experienced
professionals with diverse areas of focus and a shared
commitment to helping individuals, families, business
owners, and institutions navigate life’s most important
financial decisions.

Bringing perspective gained across market cycles and
generations of client relationships.

Providing comprehensive financial planning backed by
technical skill and the highest standards of client service.

Providing guidance to retirement plan sponsors, business
owners, and participants through retirement plan
consulting, fiduciary best practices, participant
education, and retirement readiness.

Delivering sophisticated investment solutions supported
by world-class research and institutional capabilities.

Many of our client relationships span decades, reflecting
the trust we’ve earned through personalized advice,
exceptional service, and long-term collaboration.

Experience in serving the complex wealth
management needs of athletes, entertainers and
high-profile professionals, including strategies for
unique income streams, career transitions and
long-term wealth preservation.

Wealth Management

- Comprehensive Financial Planning
- Portfolio Management

- Asset Management

Retirement & Workplace Planning
- Retirement Planning

Our

Business & Executive Planning

- Business Planning and Exit Strategies
- Business Succession Planning

- Executive Compensation Planning

Tax & Risk Management
- Tax-Efficient Planning

- Corporate Retirement Plan Consulting

- Retirement Plan Fiduciary Guidance

- Participant Education

- 401(k), 403(b), and Retirement Plan Rollovers

Services

Estate & Legacy Planning
- Estate Planning Strategies
- Education Planning

- Cash Management and Lending Solutions
- Insurance and Long-Term Care Planning




What
Guides
Everything
We Do

1 THOUGHTFUL GUIDANCE

Helping clients make informed financial
decisions through personalized advice
and disciplined planning.

2 ENDURING LEGACY

Creating strategies designed to preserve
wealth, reflect your values, and support
future generations.

GENERATIONS
EMPOWERED

Helping today’s decisions create
tomorrow’s opportunities.

Preserving Wealth.
Protecting Legacies.

Building wealth is only part of the
journey. Preserving it allows future
generations to benefit from what you've
created.

We work closely with your attorneys,
accountants, and other trusted
professionals to help coordinate
strategies designed for the thoughtful
and efficient transfer of weatlh.

Our focus is simple: helping protect
today’s success while creating
opportunities for tomorrow.

A Team of Professionals:

CFP® CA#0G25487

Ryan M. Kibiloski
Financial Advisor
Executive Director

Global Sports and
Entertainment Director
Portfolio Management Director
NMLS# 2134919
ryan.kibiloski@morganstanley.com

Q, (630) 203-6197

- 25+ years of experience
in financial services.

CA#4296714
Steven Howard
Financial Advisor
Senior Vice President
NMLS# 2377272

steve.howard@morganstanley.com
R, (847) 291-5630

- 25+ years of experience
in financial services.
Financial Advisor

aé
Vice President

t Senior Portfolio Manager
NMLS# 574216

) joshua.dunn@morganstanley.com
Q, (630) 203-6143

CA#2119196
Joshua W. Dunn

- 20+ years of experience
in financial services.

CA#4296715

Laura Cardinal
Senior Registered
Client Service Associate

laura.cardinal@morganstanley.com
Q, (847) 291-5631

- 25+ years of client support.

CFP® CA#4188695

Financial Advisor

Senior Vice President
Senior Portfolio Manager
NMLS# 1840482

cameron.donnelly@morganstanley.com
R, (630) 203-6156

- 10+ years experience
in financial services.

CFP® CA#4218885

] Ron Schwartz
N Financial Advisor

Senior Vice President
. Senior Portfolio Manager
NMLS# 1261770
ron.schwartz@morganstanley.com
R, (830) 573-9677

- 40+ years of experience
in financial services.

CFP® CA#4363855

Jackson Degiorgio
Morgan Stanley Associate
in the Financial Advisor

< Associate Program

) jack.degiorgio@morganstanley.com
Q, (830) 573-9787

« 3+ years of client support.

Traci Pepevnik
Wealth Management
Associate

traci.pepevnik@morganstanley.com
Qs (847) 504-2933

- 25+ years of client support.

Cameron Donnelly

CA#4239173
Patricia A. Reyes
Financial Advisor
Senior Vice President

Portfolio Management Director
NMLS# 2136682

patricia.reyes@morganstanley.com
R, (312) 419-3617

- 20+ years of experience
in financial services.

CA#0C05279
CFP®, CIMA®, CRPS®

Carol Passalaqua
Financial Advisor

First Vice President
Corporate Retirement Director
NMLS# 1272856

carol.l.passalaqua@morganstanley.com
R, (847) 480-5442

- 30+ years of experience
in financial services.

CA#4182417
Kathy Thompson

Assistant Vice President
Wealth Management Associate

kathyrynthompsonl@morganstanleycom
R, (630) 573-9728

- 20+ years of client support.

CA#4225063

Jeffrey S. Babik
Financial Advisor

Senior Vice President
Portfolio Management Director
NMLS# 1751496

(] jeffrey.s.babik@morganstanley.com

R, (630) 203-6108

- 25+ years of experience
in financial services.

CFP® CA#0G88838
Cynthia M. Vavrik

Financial Advisor
Vice President
NMLS# 1282438

cynthiam.vavrik@morganstanley.com
Q, (708) 226-5435

- 35+ years of experience
in financial services.

CA#4222320

Belinda Y.
Castellanos
Portfolio Associate

belinda.castellanos@morganstanley.com
Q. (708) 226-5451

- 20+ years of client support.



Morgan Stanley

THE TREE POINT GROUP
AT MORGAN STANLEY

233 S. Wacker Drive, Suite 8600
Chicago, Illinois 60606

Tel: (312) 419-3617

111 S. Pfingsten Road, Suite 200
Deerfield, Illinois 60015

Tel: (847) 291-5630

2211 York Road, Suite 100
Oak Brook, Illinois 60523

Tel: (630) 573-9728

15341 S. 94th Avenue, Suite 200
Orland Park, Illinois 60462

Tel: (708) 226-5451

https://advisor.morganstanley.com/the-tree-point-group

Let’s Start
the Conversation

Every family has a story.
Every legacy begins with a conversation.

Whether you’re seeking a second opinion, navigating a
transition, preparing for retirement, or planning for future
generations, we're here to help you make informed financial
decisions with confidence.
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SCAN ME

Scan this code to learn more
about The Tree Point Group.

This material has been prepared for informational purposes only. It does not provide
individually tailored investment advice. It has been prepared without regard to the
individual financial circumstances and objectives of persons who receive it. Morgan
Stanley Smith Barney LLC (“Morgan Stanley”) recommends that investors independently
evaluate particular investments and strategies, and encourages investors to seek the
advice of a Morgan Stanley Financial Advisor. The appropriateness of a particular
investment or strategy will depend on an investor's individual circumstances and
objectives. Past performance is no guarantee of future results.

Morgan Stanley’s investment advisory programs may require a minimum asset level
and, depending on your specific investment objectives and financial position, may not
be appropriate for you. Please see the Morgan Stanley Smith Barney LLC program
disclosure brochure (the “Morgan Stanley ADV”) for more information in the investment
advisory programs available. The Morgan Stanley ADV is available at
www.morganstanley.com/ADV.

Morgan Stanley Smith Barney LLC (“Morgan Stanley”), its affiliates and Morgan Stanley
Financial Advisors or Private Wealth Advisors do not provide tax or legal advice. Clients
should consult their tax advisor for matters involving taxation and tax planning and

their attorney for matters involving trust and estate planning and other legal matters.

Alternative investments often are speculative and include a high degree of risk.
Investors could lose all or a substantial amount of their investment. Alternative
investments are appropriate only for eligible, long-term investors who are willing to forgo
liquidity and put capital at risk for an indefinite period of time. They may be highly
illiquid and can engage in leverage and other speculative practices that may increase
the volatility and risk of loss. Alternative Investments typically have higher fees than
traditional investments. Investors should carefully review and consider potential risks
before investing.

Morgan Stanley Smith Barney LLC offers insurance products and annuities in
conjunction with its licensed insurance agency affiliates.

Since life insurance and long-term care insurance are medically underwritten, you
should not cancel your current policy until your new policy is in force. A change to your
current policy may incur charges, fees and costs. A new policy will require a medical
exam. Surrender charges may be imposed and the period of time for which the surrender
charges apply may increase with a new policy. You should consult with your own tax
advisors regarding your potential tax liability on surrenders. Guarantees and contractual
obligations are backed by the claims-paying ability of the issuing insurance company.

When Morgan Stanley Smith Barney LLC, its affiliates and Morgan Stanley Financial
Advisors and Private Wealth Advisors (collectively, “Morgan Stanley”) provide
“investment advice” regarding a retirement or welfare benefit plan account, an
individual retirement account or a Coverdell education savings account (“Retirement
Account”), Morgan Stanley is a “fiduciary” as those terms are defined under the

Employee Retirement Income Security Act of 1974, as amended (“ERISA”), and/or the
Internal Revenue Code of 1986 (the “Code”), as applicable. When Morgan Stanley provides
brokerage services or investment education or otherwise does not provide “investment
advice”, Morgan Stanley will generally not be considered a “fiduciary” under ERISA and/or
the Code. For more information regarding Morgan Stanley's role with respect to a
Retirement Account, please visit www.morganstanley.com/disclosures/dol.

Tax laws are complex and subject to change. Morgan Stanley does not provide tax or
legal advice. Individuals are encouraged to consult their tax and legal advisors (a) before
establishing a Retirement Account, and (b) regarding any potential tax, ERISA and
related consequences of any investments or other transactions made with respect to a
Retirement Account.

Important information about your relationship with your Financial Advisor and Morgan
Stanley Smith Barney LLC when using a Financial Planning tool. When your Financial
Advisor prepares a Financial Plan, they will be acting in an investment advisory capacity
with respect to the delivery of your Financial Plan. To understand the differences between
brokerage and advisory relationships, you should consult your Financial Advisor, or
review our “Understanding Your Brokerage and Investment Advisory Relationships”
brochure available at
https://www.morganstanley.com/wealth-relationshipwithms/pdfs/understandingyourrelationship.pdf

You have sole responsibility for making all investment decisions with respect to the
implementation of a Financial Plan. You may implement the Financial Plan at Morgan
Stanley or at another firm. If you engage or have engaged Morgan Stanley, it will act as
your broker, unless you ask it, in writing, to act as your investment adviser on any
particular account.

Asset allocation and diversification do not guarantee a profit or protect against a loss in
a declining financial market.

Information contained herein has been obtained from sources considered to be reliable,
but we do not guarantee their accuracy or completeness.

Morgan Stanley Smith Barney LLC is a registered Broker/Dealer, Member SIPC, and not a
bank. Where appropriate, Morgan Stanley Smith Barney LLC has entered into
arrangements with banks and other third parties to assist in offering certain banking
related products and services.

Investment, insurance and annuity products offered through Morgan Stanley Smith
Barney LLC are: NOT FDIC INSURED | MAY LOSE VALUE | NOT BANK GUARANTEED | NOT
A BANK DEPOSIT | NOT INSURED BY ANY FEDERAL GOVERNMENT AGENCY

Morgan Stanley Smith Barney LLC. Member SIPC. CRC#5796900 08/26



