
 

 

How the Ternion Planning Team at Morgan Stanley thinks about financial planning 

The name of the team has its roots in the Greek word ternio, meaning a group of three.  For us, this 

word applies to three phases involved in the lifetime financial planning cycle.  These three phases are: 

accumulation, distribution, and legacy. 

In the accumulation phase, income is being earned and portfolios are experiencing inflows.  We review 

your current financial resources and their uses.  Our planning work here considers a variety of personal 

and financial goals you have.  We consider what situations might get in the way of achieving them.   

The accumulation phase can sometimes be challenging because there is always tension between 

addressing financial demands in real time and striving to ensure that we can be confident in the long 

term.  To balance this tension, our planning systems can be adapted to consider the various scenarios 

important to you.  We implement that plan by investing your resources in strategies that align with your 

goals and values. 

Switching from accumulation to distribution coincides with the lifestyle change from employment to 

retirement.  Portfolios no longer receive the steady inflows, but now move to a posture of net cash 

outflows. 

That change requires that portfolios and investments be reorganized to balance spending needs, 

distribution rates, and life expectancy.   We seek to build an overall structure that provides reliable 

income, while also seeking to protect the purchasing power of your assets.  This phase typically includes 

proper tracking of required minimum distributions from IRA accounts.  It can also involve how best to 

access other financial instruments.  Some instruments can be complex, and we can help you determine if 

they fit your overall strategy. 

The final stage each of us considers at some point is the legacy we wish to leave.  Early in life our legacy 

concerns could be straightforward, such as ensuring that a surviving spouse can afford to stay in a home.  

Later in life, our legacy considerations could expand to include adult children.  There might be more 

multifaceted desires that involve subsequent generations or philanthropic pursuits. 

Each stage places different requirements on portfolios.  Having a plan for each stage – and modifying it 

over time - can help address these requirements, while balancing balance near term needs and future 

goals.   

  



 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

Morgan Stanley Smith Barney LLC offers a wide array of brokerage and advisory services to its clients, each of which may create a different type 

of relationship with different obligations to you.  Please visit us at http://www.morganstanleyindividual.com or consult with your Financial 

Advisor to understand these differences.  

When Morgan Stanley Smith Barney LLC, its affiliates and Morgan Stanley Financial Advisors and Private Wealth Advisors (collectively, 

“Morgan Stanley”) provide “investment advice” regarding a retirement or welfare benefit plan account, an individual retirement account or a 

Coverdell education savings account (“Retirement Account”), Morgan Stanley is a “fiduciary” as those terms are defined under the Employee 

Retirement Income Security Act of 1974, as amended (“ERISA”), and/or the Internal Revenue Code of 1986 (the “Code”), as applicable. When 
Morgan Stanley provides investment education, takes orders on an unsolicited basis or otherwise does not provide “investment advice”, Morgan 

Stanley will not be considered a “fiduciary” under ERISA and/or the Code. For more information regarding Morgan Stanley’s role with respect to 

a Retirement Account, please visit www.morganstanley.com/disclosures/dol. Tax laws are complex and subject to change. Morgan Stanley does 
not provide tax or legal advice. Individuals are encouraged to consult their tax and legal advisors (a) before establishing a Retirement Account, 

and (b) regarding any potential tax, ERISA and related consequences of any investments or other transactions made with respect to a Retirement 

Account. 

This material does not provide individually tailored investment advice.  It has been prepared without regard to the individual financial 
circumstances and objectives of persons who receive it.  The strategies and/or investments discussed in this material may not be appropriate for 

all investors.  Morgan Stanley Wealth Management recommends that investors independently evaluate particular investments and strategies, and 

encourages investors to seek the advice of a Financial Advisor.  The appropriateness of a particular investment or strategy will depend on an 

investor's individual circumstances and objectives. 
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