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Mark Bisbach, CFP® After an eventful spring it looks as if summer has arrived, though I doubt that the market cares too
Executive Director much about what season we are in. Despite that, the sun feels good, and we are happy to take our
Senior Portfolio Management Director joy where we can get it. As we all know, the seasons and the years pass all too quickly. I find it
r\l';:'n'x:‘l\ f\g"\“ii::_‘““““ Director hard to believe, but it was thirty years ago this summer that I entered the business. So much has
NMLS #1262355 happened and changed over those intervening decades that [ am certain I only recall a fraction of it.

Just think back to what you were doing thirty years ago and how different your life is.

Sar_a P\iF_celP y Of course, a lot has happened in the markets over that time as well. We have experienced one of the
Senior Vice President

Senior Portfolio Man: o worst 10 years periods in the S&P as well as one of the best. We witnessed some noteworthy market
Senior Portfolio Management Director . i ) )

Family Wealth Director disruptions over that span as well. Most recently, the market reaction to the global Covid-19

Insurance Planning Director pandemic, beginning in 2020, is still fresh in our minds. Likewise, the 2008 Financial Crisis sparked
Financial Advisor by subprime mortgages is a pretty recent and well-remembered event. The dot.com bubble bursting

NMLS 71290442 in the late 1990’s, fueled by the rapid growth (and more rapid demise) of many internet related

companies. Let’s not overlook, or forget, the market disruptions that resulted from the 9/11 attacks.

Jeffrey J. Krause, CPWA® CFP® There are numerous other, perhaps less dramatic, but no less difficult events that have occurred over
Senior Vice President that span. In fact, the same could likely be said for any 30-year period in history.
Portfolio Management Director

Alternative Investments Director . .
o Wealth Director Another event, possibly less well remembered, would be what has come to be known as the Russian

Financial Advisor Debt Crisis in 1998 when the Russian government defaulted on its debt. That alone is noteworthy,
NMLS #128816 but the fact that a large hedge fund had made some very, very levered investments hinging on the
Russian bonds doing well almost led to a global financial meltdown. Instead of going up in value
the Russian bonds ultimately went to zero. This alone would be bad for the hedge fund, but the

Denison J. K CPMP® CRPS® . . . .
CISON & “Summmrow amount of leverage they had employed made it a near global disaster. Using loans, which used

Associate Vice President

Senior Portfolio Manager securities and bonds for collateral, they bought even more of the bonds. As the value of the bonds
Financial Advisor went down, so did the value of the collateral they had used to borrow the money. This forced the
NMLS #1295559 banks to ask for more collateral, or for the money back. Of course, they could not come up with it
since everything they had was invested in Russian Bonds that were going down in value. The hedge
Kurt Maltby, CFP® ChSNC® fund had to sell those very bonds to meet the bank demands. This selling drove the value of the
Associate Vice President bonds even lower which resulted in more collateral demands from the banks. A vicious, inescapable
Financial Advisor spiral ensued, as did fear regarding the viability of other sovereign debt in the region. After all, if

NMLS 71504808 Russian bonds were defaulting, what would happen with the other countries? It took a concerted

effort by numerous financial institutions to prevent deeper damage to financial markets.

In retrospect, that event had impact on me in terms of my approach to the markets. I was new in the
business and still trying to understand “how the machine works” and I came away with several core
concepts. One would be that markets are far more inter-connected than one might believe. Never
take any noteworthy disruptions for granted, as you never know when some hedge fund had made an
ill-conceived, over levered “bet” that might be impacted by some event creating a domino effect on
the markets. That led to the other core belief. That being that everyone’s investments should be
tailored to their own unique goals, time horizons, and risk tolerances and should not ebb and flow
with some view about how well the market may or may not be doing. Don’t be overly aggressive
when the market seems to be doing great and don’t be too cautious based what appears to be difficult
Rather, make your allocation choices based on you and your objectives.

The other concept I took away is that disruptive events will occur with some frequency in the
market. They always have and they always will. You cannot avoid them, nor can you invest around
them. Likewise, despite how dire disruptive events may seem, markets have always emerged. The
M r n St n |. better course of act.ion is to have a consistent and.rep.eatable investment process and couple it wit.h
0 ga a ey your unique objectives and tolerances and stay with it. Thanks for allowing us to help, Call anytime.
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Team Member News. ..

Please join us in congratulating Sara’s youngest, her
daughter Gabriella, who will be graduating from
Mukwonago High School and heading off to college.

She will be attending the University of Illinois at
Urbana Champaign, will be majoring in Kinesiology,

and will be playing volleyball for the Illini.

Good Luck!

The views expressed herein are those of the author(s) and do not necessarily reflect the views of Morgan Stanley Wealth Management or its affiliates. All opinions are
subject to change without notice. Neither the information provided, nor any opinions expressed constitute a solicitation for the purchase or sale of any security.

Information contained herein has been obtained from sources considered to be reliable, but we do not guarantee their accuracy or completeness. Past Performance is
no guarantee of future results.

This material does not provide individually tailored investment advice. It has been prepared without regard to the individual financial circumstances and objectives of
the persons who receive it. The strategies and /or investments discussed in this material may not be suitable for all investors. Morgan Stanley recommends that
investors independently evaluate investments and strategies and encourages investors to seek the advice of a Financial Advisor. The appropriateness of a particular
investment strategy will depend on an investor’s individual circumstances and objectives.

Information contained herein has been obtained from sources considered to be reliable, but we do not guarantee their accuracy or completeness.

The Standard and Poor’s (S&P) 500 Index tracks the performance of 500 widely held, large-capitalization US stocks. An investment cannot be made directly in a
market index.

Morgan Stanley Smith Barney LLC (“Morgan Stanley”), its affiliates and Morgan Stanley Financial Advisors or Private Wealth Advisors do not provide tax or legal
advice. Clients should consult their tax advisor for matters involving taxation and tax planning and their attorney for matters involving trust and estate planning and
other legal matters.

Morgan Stanley Smith Barney LLC offers a wide array of brokerage and advisory services to its clients, each of which may create a different type of relationship with
different obligations to you. Please visit us at http://www.morganstanleyindividual.com or consult with your Financial Advisor to understand these differences.
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