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A Healthier Market, but a More Selective One
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Here we are, rounding the Labor Day mark. A calendar
milestone worthy of reflection, from both a personal and
professional standpoint. We hope everyone had the chance to
put some “Summer 2026” memories in the books with family
and friends. As far as the markets are concerned, as | write this
in late August, the stock market is still going strong. The moves
forward have been uneven, but seemingly in a healthier and
more balanced way with important shifts happening
underneath. Here are some important things we are paying
attention to that inform our decisions (among other things) on
how we approach investment recommendations for clients.

Al continues to evolve. In so many ways. First, it is important
to know that our team has been early adopters of technology.
Morgan Stanley continues rolling out new capabilities to help
us run our business, it seems like daily. We participate in
pilots, provide feedback and are committed to stay out in front
- to use Al to help us gain efficiencies and enhance our client
experience. As your PBG Financial Advisor for examples! From
a market perspective, the big artificial-intelligence wave that
has lifted markets for the last few years is evolving. In July, the
hottest Al-related stocks (especially chip makers) fell hard.
Some of the largest tech companies that spent heavily on Al
also fizzled out. The big question in Al now is: “how fast can
companies realize a payoff from their Al spending?” As
opposed to six months ago when the question was “who is
using Al?” Guess what, everyone is. We think this is healthy,
and of course not the end of the story. Companies are
becoming more careful with their money.
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The story went from Al software and how that will change the world / eliminate jobs to regular
companies that use Al to improve their businesses and if they are doing that profitably. In portfolios we
like companies with strong balance sheets and cash that can be spent wisely to turn Al into a
competitive advantage for their differentiated businesses. You might see some thematic and fun
names in your portfolio as well.

The market is spreading out. This trend is something we are paying attention to. For a longtime a
handful of big tech stocks did almost all the heavy lifting. That is changing. More stocks across
different industries are now participating. Value-oriented companies and businesses tied to the
everyday economy have started to catch up. Don’t look now, but the equal weight S&P 500 has
outperformed the market weighted S&P 500. The other 493 stocks are on the move and this is healthy
to see. This kind of market rewards careful selection rather than simply buying the whole index or
chasing the latest hot theme. Clients know that we prefer higher-quality companies that have solid
balance sheets and the ability to raise prices when costs rise. Certain financials, energy firms,
industrial companies, health-care businesses, and media names are all examples.

The K Shaped economy. The economy is still growing, but not everyone feels it equally. Higher-
income households continue to benefit from rising asset values, while lower-income households face
tighter budgets. We don’t believe we are heading for a recession, but the lines on a K can’t continue in
both directions forever. This “K-shaped” pattern suggests to us to be cautious on pure consumer
stocks and for a balanced approach across asset classes. It also suggests a continued tug-of-war with
government tax and social policies. Uncertainty in government can drive volatility in the stock market.
We pay just as much attention to risk as we do returns and this one example of a risk we are paying
attention to.

The new Federal Reserve Chairman, Kevin Warsh. His early days in the role been fun to watch play
out since he became the new Fed chair on May 22"9, Who doesn’t love good real-life theater? Warsh
represents a meaningful change in tone and philosophy at the Federal Reserve. Unlike Jerome Powell,
who spent much of his tenure emphasizing consensus and flexibility, Warsh has been a longtime critic
of how the modern Fed operates. He is showing up in the role with a willingness to rethink how the Fed
operates and this is new. He has launched five task forces examining communications, the balance
sheet, economic data, productivity and employment, and the Fed’s inflation framework. That suggests
investors should expect more than just a different path for interest rates; Warsh may change the
framework through which monetary policy is conducted and communicated. Warsh has already
proved to be less eager to cut rates simply because growth slows modestly or the political pressure
around him. The key investment takeaway is that monetary policy could become less about reassuring
markets and more about redefining how the Fed operates—potentially creating greater volatility, but
also new opportunities across bonds, equities and the dollar. The 10yr treasury made a new 52-wk
yield high 4.745% on July 315t (Source: Bloomberg). What higher rates say to us is that we do not expect
the Federal Reserve to raise interest rates in 2026—even though markets sometimes worry about that
possibility.

How do we pull this all together? Our approach to constructing client investment portfolios
continues to be straightforward. Know that every client has different circumstances and we pride
ourselves on providing customized solutions for clients. So the following comments are broad and may

not be representative of every client’s investment portfolio. 2
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In general, we favor:
. Being overweight U.S. companies, but being selective. A mix of quality growth and value.

. Keeping a smaller allocation to stocks outside the U.S. and considering companies that do
business outside the U.S. in the mix. We like some emerging markets consumer themes as
well.

. For clients where a bond allocation is appropriate, we favor short or intermediate maturities
(roughly 2-7 years) and we like municipal bonds rather than corporate bonds especially for
clients in high tax states.

o Clients are likely to own some “real assets” such as gold, industrial metals, certain real-estate
investments, and energy infrastructure.

. Covered call writing portfolios are a mainstay for our team. Many clients may have a covered
call writing sleeve. Equity income with some downside risk management thrown in? Yes
please.

. Over recent years some interesting private investments and separately managed accounts that
can go both long and short are also on our radar. As technology gets better it has enabled tax
management to be front and center as a measurable client benefit.

Bottom line: The market is still supported by strong earnings, but it is becoming more selective. The
Al story is evolving from excitement to practical execution. The economy is growing at a moderate
pace, yet the benefits are uneven. A well-built portfolio today emphasizes high-quality companies,
broader participation across stocks, sensible bond holdings, real assets, and geographic
diversification. Staying invested while being choosy about what you own remains our practical,
straight forward approach. As always, the right mix depends on your personal goals, time horizon,
and comfort with risk. We appreciate the trust you place in us and value the relationship and
friendships we have with our clients.

VAION L

Retiring To Something: Why Purpose Matters as Much as the Portfolio
Heather D. Churchill, CFP®, CIMA®, CPWA®, RMA®, CRPS®, CLTC®, CEPA

For many people, retirement planning begins with numbers: savings, withdrawal rates, Social Security,
Medicare, taxes, estate planning, and long-term care. Those are all essential parts of a thoughtful
retirement strategy.

But there is another question that deserves just as much attention:

What are you retiring to?

For many successful professionals and business owners, work provides far more than income. It often
provides identity, structure, social connection, intellectual challenge, measurable progress, and a
sense of relevance. When work suddenly ends, those sources of purpose may disappear faster than
expected.

That transition can be more emotional than many people anticipate.
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During one’s career, well-being may come from many familiar sources:
*Positive emotion from completing an important project
*Engagement from solving problems or leading others

*Relationships from colleagues, clients, and teams

*Meaning from having a defined role or mission

*Achievement from building, advancing, or contributing

In retirement, those same needs do not go away. They simply need to be met in new ways.

For some retirees, the transition is energizing and fulfilling. For others, especially those whose careers
were closely tied to identity and achievement, retirement can create an unexpected void. The meetings
stop. The emails slow down. The daily structure disappears. The sense of urgency fades. Even the
positive stress that once came with responsibility may be missed.

This is why retirement is not only a financial milestone. It is also a major life transition.

Research has increasingly highlighted the connection between retirement, social engagement,
loneliness, and emotional well-being. Some studies have found that retirees may experience higher
levels of loneliness or depressive symptoms, particularly when they lack strong social connections,
meaningful routines, or a sense of purpose. Outcomes vary significantly depending on health, lifestyle,
relationships, financial stability, and whether retirement was voluntary or unexpected.

That last point matters. People who retire on their own terms may experience the transition very
differently from those who are forced to retire because of health, job loss, caregiving demands, or other
circumstances. A sense of control can play an important role in emotional adjustment.

The happiest retirees are often not the ones with unlimited leisure and no obligations. More often, they
are the ones who have intentionally replaced what work once provided.

That may include:

*Community involvement
*Mentoring

*Consulting or part-time work
*Charitable activities

*Fitness routines

*Family leadership

*Hobbies that involve learning or mastery
*Social groups

*Travel with purpose

*Intellectual stimulation
*Faith-based or civic engagement
*Entrepreneurial or creative projects

In other words, a fulfilling retirement is often built, not simply reached.

This is an important distinction. Many people spend decades imagining retirement as freedom from work:
no alarms, no meetings, no deadlines, no obligations. That freedom can be wonderful. But over time,
leisure alone may not be enough to create meaning.

After the travel, golf, dinners, and long-awaited relaxation, some retirees find themselves asking: “Now
what?”
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That question is not a failure of planning. It is a natural part of entering a new phase of life.

With longer life expectancies, retirement may last 25, 30, or even 35 years. That is not a short
epilogue. Itis an entirely new chapter of adulthood. And like any important chapter, it benefits from
intentional design.

As you prepare for retirement, consider asking yourself:

*What will my typical week look like?

*Who will | spend meaningful time with?

*What will challenge me intellectually?

*What gives me purpose outside of my career?

*What relationships am | investing in now?

*How will | measure progress or achievement?

*Where do | want to contribute?

*What parts of my current work life will | miss, and how can | replace them?

These questions may feel very different from traditional financial planning questions, but they are
deeply connected. Money can help create choices, flexibility, and security. But purpose, connection,
and identity often determine how fulfilling those choices become.

Retirement is not simply about leaving work behind. It is about thoughtfully replacing what work
provided with something equally meaningful.

The clients who thrive in retirement often do not merely stop working. They keep building, learning,
leading, contributing, and connecting — just in different ways.

A strong retirement plan should help answer both questions:
Do | have enough?

And just as importantly:

What am | building next?

Staying Focused in Turbulent Times
Article by Morgan Stanley and provided courtesy of The Pelican Bay Group Wealth Management

When the market is volatile, almost everyone thinks about their financial future and the potential
impact such fluctuations may have on their retirement accounts. However, it is during these
turbulent times that it’s important to remember certain basic, time-tested principles of investing.

Continue Contributions

It may not seem intuitive, but continuing to contribute to your retirement plan—even during market
downturns—can potentially enhance your returns over the long-run. A down market can be an
opportunity for you to acquire more shares of your investments at a lower price. Consistent investing
through market ups and downs is called “dollar-cost averaging.” If an investment’s price is high, you
buy fewer shares, or units. When prices are low, you buy more. Investing regularly, using dollar-cost
averaging, can help reduce the risk associated with buying during big swings in market prices.
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Diversify

If you’ve ever heard the saying, “Don’t put all your eggs in one basket,” then you already have a basic
understanding of diversification. Diversifying your portfolio can reduce risk and volatility. Review your
account and make sure your portfolio is not too heavily weighted in company stock, or in any single
asset class.

Stay Invested

You may be anxious about the decrease in the value of your investments. But don’t be tempted to
move out of the market, sit on the sidelines and wait for prices to rebound. Trying to time the market
could potentially jeopardize your financial strategy—and your future goals.

Maintain a Long-Term Focus

Any investment decisions you make should be based on your financial goals and objectives, time
horizon and risk tolerance, rather than concerns about market volatility. Even if the market seems
volatile, remember that ups and downs are normal. It is important to stay focused on your financial
future and refrain from making short-term decisions on long-term investments.

History demonstrates that there will always be some degree of uncertainty and volatility in the
markets. While market events are out of our control, we do have control over our financial objectives
and how our investments are allocated to help us achieve them. If you would like assistance in
determining the mix of asset classes that can help you meet your financial objectives, contact your
Morgan Stanley Financial Advisor.

Don’t Die Thirsty: Helping Clients Turn Retirement Savings Into a Life Well Lived
Brock Boedecker

As advisors, we do an excellent job helping clients build retirement plans. Lately, though, | have
been thinking more deeply about how well we advise clients on actually spending their retirement
savings.

Throughout our working years, we trade time for money. My concern is whether, once that tradeoff
ends and retirement begins, our clients fully take advantage of the time they have earned.

In Die With Zero, the author uses the analogy of filling a bucket with water. The water represents
money, and the goal is to fill the bucket to the level needed to support one’s life. Once the bucket
is full, the objective has been achieved. Yet fear often compels people to continue adding water
until it spills over.

That “spill” represents savings that may never be used—wealth accumulated beyond what is
needed to support a meaningful life. The tragedy is that a person can die with a full bucket, yet still
be “thirsty” because they never used their resources to create the life they truly wanted. The
experiences they postponed become memories that were never made.

During the “No-Go” years, memories may be among the most valuable assets we have. It is like
earning an extra life in a video game and deciding never to use it.
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Our challenge as advisors is to help clients identify the amount they need to retire comfortably
while maintaining the lifestyle they envision. When the bucket begins to overflow, we have an
opportunity to help clients use their excess resources in ways that can enrich their lives and the
lives of others.

1. Giftinheritance earlier.

Children and heirs may receive far greater value from a smaller gift earlier in life—when they are
purchasing a home, raising a family, starting a business, or facing other major financial demands—
than from a larger inheritance late in life. The average inheritance is often received around age 60,
which may be after many of the years when financial support would have had its greatest impact.
Encouraging thoughtful, tax-aware lifetime gifting can help clients see the benefits of their
generosity firsthand.

2. Invest in experiences with loved ones.

The “Go-Go Years” are a unique period when health, energy, time, and financial resources can
align. Clients should be encouraged to enjoy experiences that matter to them—travel, family
gatherings, hobbies, milestones, and adventures—while they are still able to fully participate. Life
is, in many ways, the sum of our experiences. This is the time to create them.

3. Give meaningfully to causes they care about.

Charitable giving can be especially powerful when clients are able to witness its impact during their
lifetimes. Whether supporting a local community organization, a university, a faith-based mission,
or another important cause, clients can experience the fulfillment of seeing their generosity make a
difference. Legacy is not only what we leave behind; it is also the good we create while we are here.

As advisors, we should help clients pursue more than financial security. We should help them live
deliberate, meaningful, and impactful lives.

We have all heard the phrase, “Stay thirsty, my friends.” In retirement planning, perhaps the better
message is this: make sure you do not die thirsty. Life is ultimately measured not only by what we
accumulate, but by the experiences we create, the people we help, and the impact we make.

One Rate, Many Economies: What It Means for Short-Term Fixed Income and Interest
Rates

Phil Gullo

In my practice there are an interesting group of clients. Residential and commercial buildings and
their management teams. Daily we are in communication with them on how to make the most of
the cash that flows in and out — namely by investing in short term CD’s or Treasuries. This give us
an eagle eye view on short terms rates and how they matter in the economy.

The Federal Reserve sets one policy rate, yet different parts of the economy feel it very differently.
Housing turnover sits near a 40-year low, first-time buyers and movers face elevated mortgage
costs, and rate-sensitive borrowers remain under pressure. Atthe same time, the Fed continues to
navigate an environment where inflation stays above its 2% target while the labor market has
remained broadly stable.

This uneven transmission of monetary policy has direct implications for short-term fixed income
investors and the path of interest rates.
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How the Fed’s Rate Reaches the Economy

The Fed does not directly set most borrowing costs. It targets the federal funds rate—the overnight
rate banks charge each other—and shapes expectations about future policy. Those expectations
then influence Treasury yields, mortgage rates, corporate borrowing costs, and bank lending rates.

Higher policy rates work first and most strongly on interest-rate-sensitive activity: home purchases,
related spending on furniture and appliances, motor vehicles, and other financed big-ticket items.
Credit-dependent borrowers, including many smaller businesses that rely on bank loans and
floating-rate debt, also feel the effects relatively quickly. Services and cash-rich companies tend to
respond more slowly.

Because so many existing homeowners hold fixed-rate mortgages below 5%, the burden of current
rates falls heavily on new borrowers and those who need to refinance or move. This helps explain
why housing activity remains soft even as other areas of the economy show more resilience. The
result is a policy environment in which the Fed can keep rates elevated while some sectors
experience substantial restraint and others do not.

The Fed’s Current Challenge

Under Chair Kevin Warsh, the Federal Open Market Committee must still judge progress against its
dual mandate: maximum employment and stable prices. Inflation remains above the 2% target,
partly because of supply shocks, including higher energy prices linked to ongoing geopolitical
tensions. Higher interest rates can cool demand, but they cannot produce more oil or fix a supply
disruption.

The labor market has stayed broadly stable. Yet the uneven impact of policy creates a calibration
problem. Rate changes tend to hit the already-strained, rate-sensitive areas first. They have less
immediate effect on parts of the economy that are less dependent on new borrowing.
Policymakers must weigh whether the current stance is moving inflation and employment toward
their goals, even if the first-round effects land unevenly.

Markets continue to watch incoming data closely. The path of short-term rates will depend on
whether inflation moderates further and whether the labor market softens enough to allow the Fed
to hold steady or eventually ease.

Implications for Short-Term Fixed Income

For investors focused on short-term fixed income, this environment reinforces a few practical
points.

First, elevated yields in the short and intermediate parts of the curve remain attractive relative to
the post-COVID range. Because intermediate maturities are more influenced by expected Fed
policy than by longer-term fiscal concerns, they offer a relatively favorable balance of yield and
interest-rate risk in the current setting.
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Second, the uneven transmission of policy means the Fed can remain restrictive for longer in some
respects without immediately slowing every part of the economy equally. That supports the case
for staying invested in high-quality short- and intermediate-term bonds rather than waiting for a
clear and rapid pivot lower in rates.

Third, credit fundamentals in higher-quality corporate and municipal sectors continue to look
supportive. Healthy earnings and revenues help keep spreads relatively contained, even as overall
rates stay elevated. For taxable accounts, high-quality municipal bonds often provide competitive
taxable-equivalent yields. Fortax-advantaged accounts, higher-quality corporate bonds and
preferred securities can deliver stable income.

Supply shocks and geopolitical risks can still produce volatility in rates, particularly if energy prices
rise further or inflation expectations shift. In that environment, shorter-duration strategies and a
focus on higher-quality issuers help limit the impact of sudden rate moves while still capturing
attractive current yields.

Looking Ahead

The Fed’s single policy rate is being asked to manage a multi-speed economy. Rate-sensitive areas
such as housing and certain borrowers have already adjusted to higher costs. Other areas remain
more resilient. This does not make monetary policy ineffective, but it does mean the path of short-
term interest rates will hinge on how inflation and employment data evolve from here.

For short-term fixed income investors, the combination of still-elevated yields, supportive technical
conditions, and a Fed that remains focused on returning inflation to 2% continues to favor a
constructive stance on intermediate maturities and higher-quality credit. Patience and selectivity
remain important, but today’s starting yields offer a meaningful buffer against moderate volatility
while investors wait for greater clarity on the next phase of policy.
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Meet Our Team — The Pelican Bay Group at Morgan Stanley

The Pelican Bay Group assists high-net-worth individuals and institutional clients in meeting their
financial objectives by offering customized portfolio management strategies.

The Pelican Bay Group, a team of Morgan Stanley Financial Advisors, has four experienced
portfolio managers covering an array of disciplines and offering a variety of strategies designed to
optimize risk to help meet their clients’ investment objectives. These investment styles are
offered as fully discretionary strategies with a comprehensive fee based on the asset value being
managed. The team currently manages $4.6 billion in client assets as of December 31, 2025.

Chris Lamphere began his career at Morgan Stanley as Client Service Associate
in 2017. He has worked with multiple advisory teams and brought his
operational experience to the Pelican Bay Group in January of 2023. Chris
earned his MBA from Rochester Institute of Technology in Rochester, NY
specializing in operations & quality assurance.

Chris lives in Henrietta, NY with his wife Heather and three daughters, Victoria,
Abigail & Carolyn. He enjoys photography, history and traveling with his family.

Ryan Peter, CFP® is a Registered Client Relationship Analyst at the Pelican Bay
Group. He joined Morgan Stanley in August of 2022 after graduating from St.
Lawrence University, where he majored in Business and Economics.

Ryan recently obtained his Certified Financial Planner designation.

Originally from Villanova, Pennsylvania, Ryan currently resides in Manhattan.
Outside of work, he enjoys running, skiing, golfing, and watching sports with
friends and family. His industry licenses include the Series 7 and Series 66.

10
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Our team of financial professionals is national in scope, with Financial Advisors stationed in
strategic locations across the country. As part of Morgan Stanley, one of the world’s most respected
financial services firms, we offer access to extensive resources that can prove instrumental in
helping you meet even your most complex financial challenges. Our team members include:

Jennifer D. Hartmann, CIMA®
Managing Director-Wealth Management
Senior Institutional Consultant

Family Wealth Advisor

Financial Advisor

New York, NY

Richard J. DiMarzo, CPM’

Managing Director-Wealth Management
Senior Portfolio Management Director
Financial Advisor

Boca Raton, FL

Paul M. Hanrahan

Managing Director-Wealth Management
Senior Portfolio Management Director
Financial Advisor

Pittsford, NY

Phil Gullo

Managing Director-Wealth Management
Senior Portfolio Management Director
Financial Advisor

New York, NY

Marcia Bonnet, CRPC°®

Executive Director-Wealth Management
Financial Planning Specialist

Family Wealth Advisor

Financial Advisor

Sheridan, WY

Shelley Ford, CEPA®
Senior Vice President
Financial Advisor
Denver, CO

Daniel Kapple, CFP°, CIMA®, CEPA®
Senior Vice President

Certified Financial Planner

Certified Investment Management Analyst
Certified Exit Planning Advisor

Financial Advisor

Orlando, FL

Heather Churchill, CFP°, CIMA®°, CPWA"®
Managing Director-Wealth Management
Family Wealth Advisor

Financial Advisor

Orlando, FL

Jeanine Delgadillo, CFP°

Managing Director-Wealth Management
Senior Portfolio Management Director
Financial Advisor

Boca Raton, FL

Raymond C. Corney

Executive Director-Wealth Management
Senior Investment Management Consultant
Senior Portfolio Management Director
Financial Advisor

Carlsbad, CA

Emily Sax Bender, CFA®

Executive Director-Wealth Management
Senior Portfolio Management Director
Financial Advisor

New York, NY

Brandon Bolock, CFP°

Senior Vice President
Alternative Investments Director
Portfolio Manager

Financial Advisor

Tampa, FL

Jeanette Cox

Senior Vice President
International Client Advisor
Financial Advisor

Denver, CO

Jeff Praino, CFP°, CPWA®, CDFA°
First Vice President

Senior Portfolio Manager
Financial Advisor

Pittsford, NY
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Sam McCormick

Vice President

Senior Portfolio Manager
Financial Planning Specialist
Financial Advisor

New York, NY

Brandon Sumner, CFP°
Certified Financial Planner
Financial Advisor

New York, NY

Nick Bellanza, CFP°
Certified Financial Planner
Financial Advisor
Orlando, FL

Rebecca Bowman, CPM°

First Vice President-Wealth Management
Team COO

Pittsford, NY

*This role cannot solicit or provide investment advice

Russell Smith, CFA®, CAIA®

Senior Vice President-Wealth Management
Senior Portfolio Manager

Financial Advisor

Pittsford, NY

Brock Boedecker
Financial Advisor
Sheridan, WY

Chris Reynolds
Financial Advisor
Pittsford, NY

Jeremy Solat
Financial Advisor
Pittsford, NY

Alexandra Pohutsky, CFA°, CAIA®"

Vice President

Portfolio Management Associate Director
Boca Raton, FL
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Investing in commodities entails significant risks. Commodity prices may be affected by a variety of factors at any time, including but not limited to, (i)
changes in supply and demand relationships, (ii) governmental programs and policies, (iii) national and international political and economic events, war
and terrorist events, (iv) changes in interest and exchange rates, (v) trading activities in commodities and related contracts, (vi) pestilence, technological
change and weather, and (vii) the price volatility of a commodity. In addition, the commodities markets are subject to temporary distortions or other
disruptions due to various factors, including lack of liquidity, participation of speculators and government intervention.

The 529 Plan Program Disclosure contains more information on investment options, risk factors, fees and expenses, and potential tax consequences.
Investors can obtain a 529 Plan Program Disclosure from their Financial Advisor and should read it carefully before investing. Investors should also
consider whether tax or other benefits are only available for investments in your home state 529-college savings plan.

Investors should carefully consider the investment objectives and risks as well as charges and expenses of a mutual fund before investing. To obtain a
prospectus, contact your Financial Advisor or visit the fund company's website. The prospectus contains this and other importantinformation about the
mutual fund. Read the prospectus carefully before investing.

Treasury and Government Money Market: You could lose money by investing in the Fund. Although the Fund seeks to preserve your investment at $1.00
per share, it cannot guarantee it will do so. An investment in the Fund is not insured or guaranteed by the Federal Deposit Insurance Corporation or any
other government agency. The Fund’s sponsor has no legal obligation to provide financial support to the Fund, and you should not expect that the
sponsor will provide financial support to the Fund at any time.

You could lose money by investing in a Money Market Fund. Because the share price of the Fund will fluctuate, when you sell your shares they may be
worth more or less than what you originally paid for them. The Fund may impose a fee upon sale of your shares or may temporarily suspend your ability to
sell shares if the Fund’s liquidity falls below required minimums because of market conditions or other factors. An investment in the Fund is not insured
or guaranteed by the Federal Deposit Insurance Corporation or any other government agency. The Fund’s sponsor has no legal obligation to provide
financial support to the Fund, and you should not expect that the sponsor will provide financial support to the Fund at any time.

This illustration is hypothetical and shown for illustrative purposes only. The illustration is not intended to predict the returns of any particular
investment, which will fluctuate with market conditions. Actual results may differ from those depicted in the illustration.

These articles have been prepared forinformational purposes only. The information and data in the article has been obtained from sources outside of
Morgan Stanley. Morgan Stanley makes no representations or guarantees as to the accuracy or completeness of information or data from sources
outside of Morgan Stanley. It does not provide individually tailored investment advice and has been prepared without regard to the individual financial
circumstances and objectives of persons who receive it. The strategies and/or investments discussed in this article may not be appropriate for all
investors. Morgan Stanley recommends that investors independently evaluate particular investments and strategies, and encourages investors to seek
the advice of a Financial Advisor. The appropriateness of a particular investment or strategy will depend on an investor’s individual circumstances and
objectives.

Internationalinvesting may not be appropriate for every investor and is subject to additionalrisks, including currency fluctuations, political factors,
withholding, lack of liquidity, the absence of adequate financial information, and exchange control restrictions impacting foreign issuers. These risks
may be magnified in emerging markets.

Bonds are subject to interest rate risk. When interest rates rise, bond prices fall; generally the longer a bond's maturity, the more sensitive it is to this
risk. Bonds may also be subject to call risk, which is the risk that the issuer will redeem the debt at its option, fully or partially, before the scheduled
maturity date. The market value of debt instruments may fluctuate, and proceeds from sales prior to maturity may be more or less than the amount
originally invested or the maturity value due to changes in market conditions or changes in the credit quality of the issuer. Bonds are subject to the credit
risk of the issuer. This is the risk that the issuer might be unable to make interest and/or principal payments on a timely basis. Bonds are also subject to
reinvestment risk, which is the risk that principal and/or interest payments from a given investment may be reinvested at a lower interest rate.

Investors should carefully consider the investment objectives, risks, charges and expenses of a mutual fund, ETF or REIT before investing. The
prospectus contains this and other information about the investment. To obtain a prospectus, contact your Financial Advisor or visit
the investment company’s website. Please read the prospectus carefully before investing.

Under the Savings program (“Savings”), Morgan Stanley Smith Barney LLC makes available interest-bearing FDIC insured deposit accounts(s) at either
Morgan Stanley Private Bank, National Association or Morgan Stanley Bank, N.A., each a national bank, Member FDIC, and an affiliate of Morgan Stanley
Smith Barney LLC, as selected by the client. Deposits placed in Savings are eligible for FDIC insurance up to $250,000 (including principal and interest)
per depositor, per each bank selected by the client for all deposits held in the same insurable capacity (the Maximum Applicable Deposit Insurance
Amount). All deposits per bank held in the same insurable capacity will be aggregated for purposes of the Maximum Applicable Deposit Insurance
Amount, including deposits maintained through the Bank Deposit Program. You are responsible for monitoring the totalamount held with each bank. The
bank also reserves the right to offer promotional rates from time to time. Detailed information on federal depositinsurance coverage is available on the
FDIC’s website (https://www.fdic.gov/deposit/deposits/). The Savings program is not intended for clients who need to have frequent access to funds and
those funds will not be automatically accessed to reduce a debit or margin loan in your brokerage account. Withdrawals from an account in Savings are
limited to 10 transactions per calendar month, and any withdrawal or transfer over the limit in any one calendar month will be subject to an excess
withdrawal fee.

Morgan Stanley Smith Barney LLC is a registered Broker/Dealer, Member SIPC, and not a bank. Where appropriate, Morgan Stanley Smith Barney LLC
has entered into arrangements with banks and other third parties to assist in offering certain banking related products and services.
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Investment, insurance and annuity products offered through Morgan Stanley Smith Barney LLC are: NOT FDIC INSURED | MAY LOSE VALUE | NOT
BANK GUARANTEED | NOT A BANK DEPOSIT | NOT INSURED BY ANY FEDERAL GOVERNMENT AGENCY_

Morgan Stanley Smith Barney LLC (“Morgan Stanley”), its affiliates and Morgan Stanley Financial Advisors and Private Wealth Advisors do not provide tax or
legal advice. Clients should consult their tax advisor for matters involving taxation and tax planning and their attorney for matters involving trust and estate
planning, charitable giving, philanthropic planning and other legal matters.

Morgan Stanley Smith Barney LLC does not accept appointments nor will it act as a trustee but it will provide access to trust services through an appropriate
third-party corporate trustee.

Asset allocation, diversification and rebalancing do not guarantee a profit or protect against loss. There may be a potential tax implication with a rebalancing
strategy. Investors should consult with their tax advisor before implementing such a strategy.

Any type of continuous or periodic investment plan does not assure a profit and does not protect against loss in declining markets. Since such a plan
involves continuous investment in securities regardless of fluctuating price levels of such securities, the investor should consider his financial ability to
continue his purchases through periods of low price levels.

Please contact your Financial Advisor for a complete listing of all transactions that occurred during the last twelve months.

This materialis intended only for clients of the Portfolio Management program. It has been prepared solely for informational purposes only and is not an
offer to buy or sell or a solicitation of any offer to buy or sell any security or other financialinstrument, or to participate in any trading strategy.

Holdings are subject to change daily, so any securities discussed in this material may or may not be included in your account if you invest in this investment
strategy. Past performance of any security is not a guarantee of future performance. There is no guarantee that this investment strategy will work under all
market conditions. Do not assume that any holdings mentioned were, or will be, profitable.

The performance, holdings, sector weightings, portfolio traits and other data for an actual account may differ from that in this material due to various factors
including the size of an account, cash flows within an account, and restrictions on an account.

Top holdings, sector allocation, portfolio statistics and credit quality are based on the recommended portfolio for new investors as of the date specified.
Holdings lists indicate the largest security holdings by allocation weight as of the specified date. Other data in this materialis believed to be accurate as of
the date this material was prepared unless stated otherwise. Data in this material may be calculated by Morgan Stanley or by third party providers licensed
by the Financial Advisors or Morgan Stanley.

Material in this presentation has been obtained from sources that we believe to be reliable, but we do not guarantee its accuracy, completeness or
timeliness. Third party data providers make no warranties or representations relating to the accuracy, completeness or timeliness of the data they provide
and are not liable for any damages relating to this data.

Morgan Stanley Wealth Management has no obligation to notify you when information in this presentation changes.
Please replace with:

When Morgan Stanley Smith Barney LLC, its affiliates and Morgan Stanley Financial Advisors and Private Wealth Advisors (collectively, “Morgan Stanley”)
provide “investment advice” regarding a retirement or welfare benefit plan account, an individual retirement account or a Coverdell education savings
account (“Retirement Account”), Morgan Stanley is a “fiduciary” as those terms are defined under the Employee Retirement Income Security Act of 1974, as
amended (“ERISA”), and/or the Internal Revenue Code of 1986 (the “Code”), as applicable. When Morgan Stanley provides brokerage services or investment
education or otherwise does not provide “investment advice”, Morgan Stanley will generally not be considered a “fiduciary” under ERISA and/or the Code.
For more information regarding Morgan Stanley's role with respect to a Retirement Account, please visit www.morganstanley.com/disclosures/dol. Tax laws
are complex and subject to change. Morgan Stanley does not provide tax or legal advice. Individuals are encouraged to consult their tax and legal advisors
(a) before establishing a Retirement Account, and (b) regarding any potential tax, ERISA and related consequences of any investments or other transactions
made with respect to a Retirement Account.

Indices are unmanaged. An investor cannot invest directly in an index. For index, indicator and survey definitions referenced in this report please visit the
following:

For index, indicator and survey definitions referenced in this report please visit the following:

This material contains forward looking statements and there can be no guarantees they will come to pass. The information and statistical data contained
herein have been obtained from sources believed to be reliable but in no way are guaranteed by Morgan Stanley as to accuracy or completeness. There is no
guarantee that any investments mentioned will be in each client's portfolio.

Growth investing does not guarantee a profit or eliminate risk. The stock of these companies can have relatively high valuations. Because of these high
valuations, an investment in a growth stock can be more risky than an investment in a company with more modest growth expectations.

Small- and mid-capitalization companies may lack the financial resources, product diversification and competitive strengths of larger companies.
In addition, the securities of small- and mid-capitalization companies may not trade as readily as, and be subject to higher volatility than, those of larger,
more established companies.

Because of their narrow focus, sector investments tend to be more volatile than investments that diversify across many sectors and companies.
The companies identified within are shown for illustrative purposes only and should not be deemed a recommendation to purchase or sell the companies
mentioned.

Technical analysis is the study of past price and volume trends of a security in an attempt to predict the security's future price and volume trends. Its
limitations include but are not limited to: the lack of fundamental analysis of a security's financial condition, lack of analysis of macro-economic trend
forecasts, the bias of the technician's view and that possibility that past participants were not entirely rationalin their past purchases or sales of the security
being analyzed. Investors using technical analysis should consider these limitations prior to making an investment decision.

Tax-loss harvesting. IRS rules stipulate that if a security is sold by an investor at a tax loss, the tax loss will not be currently usable if the investor has
acquired (or has entered into a contract or option on) the same or substantially identical securities 30 days before or after the sale that generated the loss.
This so-called “wash sale” rule is applied with respect to all of the investor’s transactions across all accounts.

The value of all types of securities, including index mutual funds and exchange-traded funds, may increase or decrease over varying periods.

The individuals mentioned as the Portfolio Management Team are Financial Advisors with Morgan Stanley participating in the Morgan Stanley Portfolio
Management program. The Portfolio Management program is an investment advisory program in which the client's Financial Advisor invests the client's
assets on a discretionary basis in a range of securities. The Portfolio Management program is described in the applicable Morgan Stanley ADV Part 2,
available at www.morganstanley.com/ADV or from your Financial Advisor.
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To obtain Tax-Management Services, a client must complete the Tax-Management Form and deliver the signed form to Morgan Stanley. For more
information on Tax-Management Services, including its features and limitations, please ask your Financial Advisor for the Tax Management Form.
Review the form carefully with your tax advisor. Tax-Management Services: (a) apply only to equity investments in separate account sleeves of client
accounts; (b) are not available for all accounts or clients; and (c) may adversely impact account performance. Tax-management services do not
constitute tax advice or a complete tax-sensitive investment management program. There is no guarantee that tax-management services will produce
the desired tax results.

This communication contains links to third party websites that are not affiliated with Morgan Stanley. These links are provided only as a convenience. The
inclusion of any link is not and does not imply an affiliation, sponsorship, endorsement, approval, investigation, verification or monitoring by Morgan
Stanley of any information contained in any third-party website. Furthermore, no information contained in the site constitutes a recommendation by
Morgan Stanley to buy, sell, or hold any security, financial product, particular account or instrument discussed therein. You should also be aware that
the terms and conditions of such site and the site's privacy policy may be different from those applicable to your use of any Morgan Stanley website.

The Financial Advisors listed may only transact business, follow-up with individualized responses, or render personalized investment advice for
compensation, in states where they are registered or excluded or exempted from registration, https://advisor.morganstanley.com/the-pelican-bay-
group or FINRA Broker Check http://brokercheck.finra.org/Search/Search.aspx.

Options carry a high level of risk and are not appropriate for all investors.

Certain requirements must be met to trade options through Morgan Stanley. Investing involves risks, including loss of principal. Hedging and protective
strategies do not assure a profit or guarantee against loss. With long options, investors may lose 100% of funds invested. Covered calls provide cash
flow, downside protection only to the extent of the premium received, and limit upside potential to the strike price plus premium received. Spread
trading must be done in a margin account.

Before engaging in the purchase or sale of options, clients should understand the nature and extent of their rights and obligations and be aware of the
risks involved, including, without limitation, the risks pertaining to the business and financial condition of the issuer of the underlying
security/instrument. If a client is considering engaging in options trading, the Financial Advisor and Private Wealth Advisor are required to provide the
client with the "Characteristics and Risks of Standardized Options" (ODD) booklet from the Options Clearing Corporation. Clients should not enter into
options transactions until they have read and understood the Disclosure Document and discussed transaction costs with the Financial Advisor or
Private Wealth Advisor. A copy of the ODD is also available online at: http://www.theocc.com/about/publications/publication-listing.jsp

The sale of the stock through an option assignment or the closing/expiration of an option position may be a taxable event produce a tax consequence.
Certain in-the-money non-qualified, written covered call options may also be subject to adverse writes are deemed " unqualified' and carry certain tax
consequences. Prior to entering into any proposed transaction, recipients should determine, in consultation with their own investment, legal, tax,
regulatory and accounting advisors, the economic risks and merits, as well as the legal, tax, regulatory and accounting characteristics and
consequences, of the transaction. Morgan Stanley Smith Barney LLC and its affiliates do not provide tax or legal advice. To the extent that this material or
any attachment concerns tax matters, it is notintended to be used and cannot be used by a taxpayer for the purpose of avoiding penalties that may be
imposed by law. Any such taxpayer should seek advice based on the taxpayer's particular circumstances from an independent tax advisor.

Supporting documentation for any claims (including any claims made on behalf of options programs or the options expertise of salespersons),
comparisons, recommendations, statistics, or other technical data, will be supplied upon request.

There are many factors that an investor should be aware of when trading options including but not limited to interest rates, volatility, stock splits, stock
dividends, stock distributions, currency exchange rates, etc.

Annualized returns will not be calculated for holding periods less than 60 days.

If a secondary market in options becomes unavailable and prevents a closing transaction, the options writer's obligation would remain until expiration or
assignment. NOTE: This statement is notintended to enumerate all of the risks entailed in trading options. It is expected that you will read the booklet
entitled "Characteristics and Risks of Standardized Options" (see www.theocc.com/components/doc/riskstoc.pdf). Please direct your attention to
Chapter X, "Principal Risks of Options Positions."

Morgan Stanley Wealth Management would like to inform investors of the inherent risks of trading the following strategies.
Bullish strategies generally have greater risk of loss in falling markets.
Neutral strategies generally have greater risk of loss in volatile markets.
Bearish strategies generally have greater risk of loss in rising markets.

Special Statement for Covered Call Traders

Options are not appropriate for all investors; covered call strategy may not be appropriate for all investors. Some of the risks of covered call writing may
include:

. An option writer may be assigned at any time during the life of the option, including the day written, regardless of the in-or out-of-
the-money status of the position.

Of the short call is assigned, the writer must deliver the underlying security.

. The writer of a covered call forgoes the opportunity to benefit from an increase in the value of the underlying security above the
option strike price, but continues to bear the risk of a decline in the value of the underlying security.

Option prices are driven by several factors, one of which is the price of the underlying security. If the price of the stock underlying an option increases or
decreases, the value of the option contract may change. An increase or decrease in market and/or stock volatility is also likely to affect the price of an
option contract.

The outlook for the broader market or the underlying security may change.

. Buying back a call to close an existing position and writing another call with a different strike price and/or expiration, also known as
rolling, can have an adverse impact on the profitability of the account. Rolling may result in added transaction costs which will reduce returns or add to
any losses. Note: It may not be prudent to continually roll positions at a loss.

Morgan Stanley Smith Barney LLC (“Morgan Stanley”) provides certain technology tools and services supported by artificial intelligence via an
arrangement with OpenAl LLC (“OpenAl”), an unaffiliated third party. Morgan Stanley employees using such technology tools and services are bound by
all applicable Morgan Stanley policies and procedures. Neither Morgan Stanley nor its affiliates are responsible any products or services offered by
OpenAl on a basis separate from its arrangement with Morgan Stanley and any references to such in this material do notimply endorsement,
sponsorship, or verification by Morgan Stanley.
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Artificialintelligence (Al) is subject to limitations, and you should be aware that any output from an IA-supported tool or service made available by the
Firm foryour use is subject to such limitations, including but not limited to inaccuracy, incompleteness, or embedded bias. You should always verify the
results of any Al-generated output.

Alternative investments are often speculative and include a high degree of risk. Investors can lose all or a substantial amount of their investment. They
may be highly illiquid, can engage in leverage, short-selling and other speculative practices that may increase volatility and the risk of loss, and may be
subject to large investment minimums and initial lock-ups. They may involve complex tax structures, tax inefficient investing and delays in distributing
important tax information. They may have higher fees and expenses that traditional investments, and such fees and expenses can lower the returns
achieved by investors.

Foreign currencies may have significant price movements, even within the same day, and any currency held in an account may lose value against other
currencies. Foreign currency exchanges depend on the relative values of two different currencies and are therefore subject to the risk of fluctuations
caused by a variety of economic and political factors in each of the two relevant countries, as well as global pressures. These risks include national debt
levels, trade deficits and balance of payments, domestic and foreign interest rates and inflation, global, regional or national political and economic
events, monetary policies of governments and possible government intervention in the currency markets, or other markets.
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