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As we move through the first quarter of 2025, every day is something new. There are
so many things to talk about and think about, all of which make the business of
providing financial advice interesting and fun. We all have opinions about the current
state of affairs and surely you have your own. Opinions are fine, but clarity is better
and in times like these experience counts. So crystal ball and magic wand in hand...
here we go.

First, what appears clear to us is that the Federal Reserve is taking a pause in lowering
interest rates. This has been clearly telegraphed through Fed speakers in the news and
is supported in inflation data. The Federal reserve has an inflation target of 2%, and
recent data (Consumer Price Index, Purchasing Price Index, other measures) indicates
inflation levels are higher than the Federal Reserve’s 2% inflation target.

Markets have had to readjust expectations for Fed rate cuts from potentially six rate
cuts in 2025 to perhaps one rate cut. In our opinion, rates higher for longer, means the
cost of capital remains at current levels and is likely to keep downward pressure on sky
high equity valuations. In 2023 the S&P 500 was +24% and in 2024 the S&P 500 was
+23% (Source: Bloomberg). While we are positive on the outlook for stocks in 2025, it
could prove tough to catch those levels.

Rates higher for longer also means that fixed income and high yield savings returns are
higher than we experienced during the low interest rate years. This benefits clients
seeking cash flow. Inflation can take a bite out of that absolute return, but the cash
flow is there.

Second, what appears clear to us is a pivot in the outlook for the artificial intelligence
boom and the Mag Seven. The shift is on. The claims reported by Deepseek, that they
could build and train Al models cheaper and faster than US based companies, may not
have been as bold as initially reported. However, in our opinion, the Deepseek news
was a wake-up call that the wolves are the door in terms of US dominance in artificial
intelligence.

The thought of a Chinese company accelerating innovation and the promise of lower
investment costs offered a pivot point. Think about how we have been moving from
building Al (semi-conductor chips as initial beneficiary) to rolling out uses of Al in
applications and software. Raise your hand if you have used the search function in any
popular browser and seen the results. This is Al at work in software applications and
offers the next wave.

What does this mean for portfolios and how do we think about this in terms of our
investment recommendations?

Well, the Magnificent Seven have been trailing the rest of the markets so far this year.
We have also seen shifts in leadership from the Mag Seven names towards financials,
energy, industrials and materials. Clients know that these large cap blue chip sectors
have been long term focus areas for us.

We have been encouraging diversification for clients that may have piled up exposure
to Mag Seven names. We continue to like the themes of cyber security, robotics, block
chain technology. We like clean energy suppliers with exposure to growing data
centers.



Third, what appears clear to us is policy uncertain. We are certain about uncertainty.

Which policies will dominate and when will we see the impact - remain the big debates. Are tariffs meant to
relieve trade imbalances? Provide additional revenue for the US and drive US manufacturing? Or are tariffs a
bargaining chip to establish leverage points with various countries? We vote the latter. Tariff results can be
unpredictable and have short- and long-term impacts. It is not clear where we wind up.

But it’s not just tariffs. Policy changes on immigration, taxes, deregulation and government departments are all
rolling out in an everything, everywhere, all at once, kind of format. Let’s not forget the fiscal deficit that is not
going away and is out there somewhere in the land of future problems.

Morgan Stanley’s Monthly Perspectives piece offers data and charts for those inclined to click further.

In times like these, active advice is important and that is what we are here for. We are constructive on markets,
and we are paying careful attention to the world around us. We appreciate the opportunity to work hard for our
clients with a steady hand and thoughtful forward-thinking approach our clients have come to expect.

Jennifer D. Hartmann, CIMA®
Managing Director
Financial Advisor

Global Positioning & Stock Market Wealth
Jeffrey Praino, CFP®, CPWA®, CDFA®

Nearly five years ago on February 19, 2020, the US stock market hit a stock market high which is now referred to
as a pre COVID peak. Having the benefits of hindsight, we now know that this historic pandemic created
dispersions within the global equity markets along with political, economic, professional, and societal changes.
Some global markets were able to recover quicker than others whereas some are grinding forward at a slower
rate. The chart below from Bloomberg & Morgan Stanley Wealth Management Global Investment Office
compares the US domestic S&P 500 Index (.SPX) to the iShares MSCI ACWI ex USA (ACWX.NV). Over the course
of 5 years, the US market has appreciated 83% (blue line) compared to 16% for the rest of the world (white line).
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https://kmservices-sm.webfarm.ms.com/KMServices/services/ContentService/Report/2449D84F-36FC-4356-BF96-900C0F91D997?action=download&_timestamp=1739540018824

The US stock market has flourished compared to international counterparts through strong innovation and a
market dominated by 7 large technology stocks. At this time, the US is home to 8 individual companies which
each maintain market capitalization exceeding $1 Trillion. Outside of the US, Taiwan Semi ADR is the only
company to have reached this historic milestone. In addition, low interest rates, robust economy, strong
workforce has led to dollars entering the US stock market. This flow of capital has led to a strong US Dollar with
the US markets (.SPX) outperforming international (ACWX.NV) markets 8 out of the last 10 years.

Today, the US has over 50% of the total stock market wealth' or approximately $62 trillion dollars. The chart
below and data from companiesmarketcap.com illustrates the market cap or value of the stock market by
country. As can be seen, The US stock market at $62 trillion is nearly 8 times that of the next closest competitor
in China at $7 trillion.
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So, the question becomes does the US continue to grow stock market wealth by leveraging its strong economy,
earnings growth, relatively low inflation or does the rest of the world start to catch up? After all, the
international markets as measured by the prices that we pay for earnings (P/E Ratios) streams are lower. The US
has embarked on a new administration with an agenda of reshoring manufacturing back to the US, using tariffs as
a weapon to extract stronger trade terms, and to increase oil production by 3 million barrels of oil per day.
Inevitably, at this time, there are many unknows that add risk to investing overseas. However, there are three
fundamental ways that we work with clients to diversify and have access to international markets.

An indirect way of investing overseas is through the diverse revenue streams of multinational companies. The
S&P 500 has a geographic mixture of 58% of sales generated in the US and 42% generated outside of the US." It
remains to be seen how the administrations trade policies, US protectionism, and reshoring efforts will impact
global sales. A direct way of investing in international markets is through international stocks, individual
countries, and exchange traded funds in various markets. Lastly, global strategies incorporate investments in
both the US and international markets and the managers can shift assets between the markets based on outlook
for US and international growth and earnings.

While there are a lot of factors to consider with international investments, it’s also important to have a balanced
view and to put home bias aside. Will global markets in 2025 settle down or will global markets markets settle
up? Following the election, we saw that most foreign markets declined by 5-8% on thoughts of a strong dollar,
reshoring, and policies favoring US commerce.V At the time of this article, the first month and a half is seeing
international markets in (Brazil, Germany, Spain, Italy, Mexico, France, UK, Austria, and the Emerging Markets)
ahead of the US indices during a period of a new administration and start of tariffs. Clearly a month and a half of
outperformance doesn’t make a trend. However, when expectations are low in countries, and there are signs of
incremental improvement or positive earnings surprises may lead to an increasing outlook. International
investing can lead to challenges but with challenges can lead to prosperous outcomes. We'll be following
yesterday’s winners and tomorrow’s potential winners as in a dynamic global economy.



Should you have any questions about your international exposure please contact your financial advisor. We
would be happy to be of assistance.

Should You Pay Off Your Mortgage Early?

Sam McCormick

Paying off your mortgage early is an often-debated personal finance topic. People on both sides of the argument
can be absolute in their answer, despite it being a rather nuanced question.

| strongly feel that in most cases it never makes sense to pay off a low-rate mortgage early. However, |
understand that this decision frequently comes down to comfort-level rather than the optimal financial choice. |
also acknowledge that comfort can be priceless at times. While the answer to this question is personal and
requires a review of your financial plan, assets, expenses, savings, and investment goals — below are key points to
consider.

Cash flow vs Cash on hand

Cash flow: Eliminating a mortgage can free up monthly cash flow. Without a mortgage, you eliminate one of your
biggest fixed expenses, which can help stabilize your budget. This can be particularly beneficial if you're in
retirement or on fixed income.

Cash on hand: Paying off your mortgage likely requires a large lump-sum payment. This can reduce your
investable assets significantly. With a large amount of capital tied up in your home, you lessen your liquidity and
portfolio flexibility.

Opportunity cost

Accelerating your mortgage payments could mean missing out on long term market gains. The money used to
pay off a mortgage could instead go to your 401(k), IRA, and/or a taxable investment account geared for growth.
Your investments have the potential to achieve a higher return than your mortgage rate over the long run.
Measuring your opportunity cost depends on a handful of factors, such as your mortgage rate, the current
interest rate environment, risk tolerance, investment strategy, and more.

Mortgage Interest Deduction

Depending on one’s circumstance, carrying a mortgage may offer certain tax benefits. Always consult with a tax
professional when determining tax related matters.

Psychological factors

Financial decisions often have emotional components. Many people feel a strong sense of security in having no
mortgage debt. While some investors would never accept lower potential returns for eliminating debt, others will
happily live with that tradeoff.

There usually isn’t a right or wrong answer. It all depends on your circumstance and your relationship with debt,
liquidity, and risk. Ultimately, the decision should fit with your broader personal and financial goals.

Who is on Your Team?
Shelley Ford

The Philadelphia Eagles appeared in the playoffs 31 times, won 16 division titles and appeared in 5 championship
game.. winning the big game.



I, personally, was rooting for the Kansas City Chiefs, after having spent a few days prior to the championship
game in New Orleans, and seeing all the amazing hype, it was truly a difficult game to watch.

Whether you were a KC or an Eagles fan, it made us all come together for an amazing American tradition
(awesome commercials included). While there are those that are betting on a stock market rise due to the NFC
championship, (reference below), | am here to talk to you today about a quote by Nick Sirianni, the head coach of
the Philadelphia Eagles, “You can’t be great without the greatness of others”. This is the concept of true
teamwork.

Teamwork, it’s an idea that we all know and read about constantly but how is teamwork acting in your personal
life? How often do you plan 6 months for your next vacation, but forget to think about your estate plan? How
often do you wonder if your current lifestyle is in line with your future goals? Do you have people helping you
with your largest decisions, guiding you in your next step in life?

While it may sound like a shameless pitch, it’s really not. Our clients rely on us as financial advisors not just to
give them sound financial advice, but to truly be a part of their “family team”. We help them in the overarching
financial decisions of their lives through comprehensive financial planning. But what does this really mean?

This means that we have clients that review a financial plan annually, to those that call us when they are buying
a new car. It means that we have folks that want to just “check in” to see if they are on track, to those that get
married (because they were getting married anyway) to save money in taxes on a corporate cash balance plan. It
means that when your relative passes away, we are either on the sidelines thinking good thoughts for you or
personally there at the service. We want to be as active or passive as you prefer, but always know that we are
here to be your guides in all things financially related.

Always know that our “greatness” stems from our opportunity to be a part of your team!

Why the stock market bulls are rooting for the Eagles in the Super Bowl | Morningstar

How College Prepares you for Life’s Big Decisions
Brandon Bolock

| often reflect on my collegiate experience as a student-athlete at the University of Chicago and the experiences
that helped shape me as an Advisor at the firm. In a specialized field, like a Doctor or Engineer, there is a set path
to embark on that journey — juxtapose that to an Advisor, and we certainly come from all backgrounds and walks
of life. As Advisors, to declare a college major would be a blend of Psychology, Finance, Business...and you can
argue that the list goes on. For me, learning to navigate the nuances of a being a Financial Advisor resides in what
| learned in my college days, as well as how | learned it.

The University of Chicago prides itself on every student required to take the same Core Curriculum, which takes
up about one-third of your college courses over the four-year period. These courses consisted of Humanities,
Civilization Studies, Art, Social Sciences, Biological Sciences, and Math. For almost 100 years, every student that
graduated from the University of Chicago was required to take these courses, regardless of their declared major.

To me, as a declared Economics major, | thought this was crazy! To add to this, all Freshmen in their first week of
school were required to take a swimming and fitness exam, as well. All University of Chicago students had to be
able to swim four widths of the pool totaling 100 yards using any stroke with no time limit. Those who did not pass
the swim test were required to take a swimming class, while those who fell short on the fitness tests were
required to take between one and three quarters of physical education classes depending on their performance.


https://www.morningstar.com/news/marketwatch/20250209175/why-the-stock-market-bulls-are-rooting-for-the-eagles-in-the-super-bowl

Can you imagine? I’'m proud to say | did pass, but unfortunately, they did away with the swim and fitness exam
shortly after my time there.

In 1930, University President Robert Hutchins arrived with the goal of boosting the academic profile of the
University and turned to his strong beliefs in an academic system rooted in the liberal arts. This broad-based Core
Curriculum was unconventional at the time, but President Hutchins argued that the modern specialist is "cut off
from every field but his own," and that a liberal arts college experience could provide a basic shared intellectual
experience.

In his eyes, the ability to learn to think critically and provide thought-provoking analysis was the key training
necessary for success post-college. He believed in a great restructuring of the undergraduate education based on
a course of study consisting of important books and the arts of reading, writing, thinking and speaking, together
with mathematics. As an example, we were required to concurrently read classics such as Adam Smith’s A Wealth
of Nations as well as Karl Marx’s Das Kapital in one of the Core Social Sciences courses.

As students, we were required to read these books in increments, and convene in our small classes bi-weekly,
also known as discussion-based seminars: one professor, a board room style table, and 15 or so students. Our
grade for the course was derived on commentary and participation in the discussion, and two written pieces
throughout the course: a midterm and a final exam.

Simply put, a multiple-choice exam was out of the question!

Coming into school as a left-brained, logical individual, this was quite a challenge. | thrived in an environment
with logic: do X, end up with Y, there’s your answer. Math was my strong suit. To be placed in an environment
where there was no “correct” answer killed me! It forced me to explore complex ideas and processes and engage
in oral and written argument and dialogue...you had to provide a thesis and engage with textual evidence to
support your thesis, all while taking on contrarian viewpoints from classmates and professors.

In the defense process, you were interrogated with open-ended questions with the goal of identifying flaws in
your thoughts. This process, commonly known as the Socratic Method, helped challenge our own individual
thoughts and identify fallacies in our initial assumptions.

At the end of the day, the University’s goal was to teach us how to think critically and how to approach problems
from multiple perspectives using the texts as provocative generators of discussion. In a world of strong opinions,
I’'m proud to say the University has remained committed to their tradition of championing free inquiry and
speech.

Fast forward ten years later, and | think about these skills and how I’'ve incorporated them into my own life
through personal and professional endeavors. Many of us already do this daily, but | challenge you to use this
Socratic Method in your own environment:

1. Ask Clarifying Questions: Ask questions that go deep on a topic. Answers to these questions often lead to
more questions, creating a cycle of inquiry and clarity amongst you and your client. Find out what makes
them tick.

2. Challenge Assumptions: The questions are designed to probe and stimulate critical thinking, helping us
uncover client’s beliefs, assumptions, or biases. Here, we put on our Psychologist hat.

3. Seek Evidence: Provide the client evidence in their thought process, or provide evidence to support your
recommendation to the client. This helps separate opinion from fact. Here, we put on our
Finance/Investment hat.

4. Consider Viewpoints and Perspectives: Before moving forward with a big decision, considering looking at
the situation from different angles and perspectives to help reinforce or challenge your decision.



5. Explore Implications/Consequences: Review the potential outcomes of your recommendation to your

client.

6. Reflective Questions: Does this recommendation align with your practice and your client’s beliefs?
7. Analytical Questions: Examine the relationship between the various recommendations you may have to
your client. Summarize the key points from your discussion and reflect on what was learned.

Unlike in a debate, where the goal is to win an argument, the Socratic Method aims for a constructive dialogue
where both parties work together to reach a more precise understanding by encouraging critical thinking and
challenging assumptions, which lead to more informed decision making.

The Pelican Bay Group At Morgan Stanley

Our team of financial professionals is national in scope with Financial Advisors stationed in strategic locations across the country. As part of
Morgan Stanley, one of the world’s most respected financial services firms, we offer access to extensive resources that can prove
instrumental in helping you meet even your most complex financial challenges. Our team members include:

Anthony M. Gallea

Managing Director-Wealth Management
Senior Portfolio Management Director
Financial Advisor

Pittsford, NY

Heather Churchill, CFP®, CIMA®, CPWA®
Managing Director-Wealth Management
Family Wealth Director

Financial Advisor

Orlando, FL

Paul M. Hanrahan

Managing Director-Wealth Management
Senior Portfolio Management Director
Financial Advisor

Pittsford, NY

Raymond C. Corney

Senior Vice President-Wealth Management
Senior Investment Management Consultant
Family Wealth Advisor

Financial Advisor

Carlsbad, CA

Emily Sax Bender, CFA®

Senior Vice President-Wealth Management
Portfolio Management Director

Financial Advisor

New York, NY

Shelley Ford, CEPA®
First Vice President
Financial Advisor
Denver, CO

Jeff Praino, CFP®, CPWA®, CDFA®
Vice President

Senior Portfolio Manager
Financial Advisor

Pittsford, NY

Jennifer D. Hartmann, CIMA®

Managing Director-Wealth Management
Senior Institutional Consultant

Family Wealth Advisor

Financial Advisor

New York, NY

Richard J. DiMarzo, CPM®

Executive Director-Wealth Management
Senior Portfolio Management Director
Financial Advisor

Boca Raton, FL

Jeanine Delgadillo, CFP®

Senior Vice President-Wealth Management
Senior Portfolio Management Director
Financial Advisor

Boca Raton, FL

Phil Gullo, CPM®

Executive Director-Wealth Management
Senior Portfolio Management Director
Financial Advisor

New York, NY

Marcia Bonnet, CRPC®

Senior Vice President-Wealth Management
Financial Planning Specialist

Family Wealth Advisor

Financial Advisor

Sheridan, WY

Brandon Bolock, CFP®

Vice President

Alternative Investments Director
Financial Advisor

Tampa, FL

Sam McCormick

Vice President

Portfolio Manager

Financial Planning Specialist
Financial Advisor

New York, NY



Jeanette Cox

Vice President
International Client Advisor
Financial Advisor

Denver, CO

William K. Champness, CFP®, ChSNC®, CDFA®
Associate Vice President

Financial Planning Specialist

Financial Advisor

New York, NY

Rebecca Bowman, CPM®
First Vice President-Wealth Management

Daniel Kapple, CFP®, CIMA®, CEPA®
Certified Financial Planner

Certified Investment Management Analyst
Certified Exit Planning Advisor

Financial Advisor

Orlando, FL

Brock Boedecker
Financial Advisor
Sheridan, WY

Russell Smith, CFA®, CAIA®
Senior Vice President-Wealth Management

Team COO Director of Business Strategy
Pittsford, NY Pittsford, NY

Alexandra Pohutsky, CFA®, CAIA®
Associate Vice President

Portfolio Management Associate Director
Boca Raton, FL

These articles have been prepared for informational purposes only. The information and data in the article has been obtained from sources
outside of Morgan Stanley. Morgan Stanley makes no representations or guarantees as to the accuracy or completeness of information or data
from sources outside of Morgan Stanley. It does not provide individually tailored investment advice and has been prepared without regard to
the individual financial circumstances and objectives of persons who receive it. The strategies and/or investments discussed in this article may
not be appropriate for all investors. Morgan Stanley recommends that investors independently evaluate particular investments and strategies,
and encourages investors to seek the advice of a Financial Advisor. The appropriateness of a particular investment or strategy will depend on
an investor’s individual circumstances and objectives.

International investing may not be appropriate for every investor and is subject to additional risks, including currency fluctuations, political
factors, withholding, lack of liquidity, the absence of adequate financial information, and exchange control restrictions impacting foreign
issuers. These risks may be magnified in emerging markets.

Artificial intelligence (Al) is subject to limitations, and you should be aware that any output from an IA-supported tool or service made available
by the Firm for your use is subject to such limitations, including but not limited to inaccuracy, incompleteness, or embedded bias. You should
always verify the results of any Al-generated output.

Bonds are subject to interest rate risk. When interest rates rise, bond prices fall; generally the longer a bond's maturity, the more sensitive it is
to this risk. Bonds may also be subject to call risk, which is the risk that the issuer will redeem the debt at its option, fully or partially, before the
scheduled maturity date. The market value of debt instruments may fluctuate, and proceeds from sales prior to maturity may be more or less
than the amount originally invested or the maturity value due to changes in market conditions or changes in the credit quality of the issuer.
Bonds are subject to the credit risk of the issuer. This is the risk that the issuer might be unable to make interest and/or principal payments on
a timely basis. Bonds are also subject to reinvestment risk, which is the risk that principal and/or interest payments from a given investment
may be reinvested at a lower interest rate.

Investors should carefully consider the investment objectives, risks, charges and expenses of a mutual fund, ETF or REIT before investing.
The prospectus contains this and other information about the investment. To obtain a prospectus, contact your Financial Advisor or visit
the investment company’s website. Please read the prospectus carefully before investing.

Under the Savings program (“Savings”), Morgan Stanley Smith Barney LLC makes available interest-bearing FDIC insured deposit accounts(s) at
either Morgan Stanley Private Bank, National Association or Morgan Stanley Bank, N.A., each a national bank, Member FDIC, and an affiliate of
Morgan Stanley Smith Barney LLC, as selected by the client. Deposits placed in Savings are eligible for FDIC insurance up to $250,000 (including
principal and interest) per depositor, per each bank selected by the client for all deposits held in the same insurable capacity (the Maximum
Applicable Deposit Insurance Amount). All deposits per bank held in the same insurable capacity will be aggregated for purposes of the
Maximum Applicable Deposit Insurance Amount, including deposits maintained through the Bank Deposit Program. You are responsible for
monitoring the total amount held with each bank. The bank also reserves the right to offer promotional rates from time to time. Detailed
information on federal deposit insurance coverage is available on the FDIC's website (https://www.fdic.gov/deposit/deposits/). The Savings
program is not intended for clients who need to have frequent access to funds and those funds will not be automatically accessed to reduce a
debit or margin loan in your brokerage account. Withdrawals from an account in Savings are limited to 10 transactions per calendar month,
and any withdrawal or transfer over the limit in any one calendar month will be subject to an excess withdrawal fee.

Morgan Stanley Smith Barney LLC is a registered Broker/Dealer, Member SIPC, and not a bank. Where appropriate, Morgan Stanley Smith
Barney LLC has entered into arrangements with banks and other third parties to assist in offering certain banking related products and services.



Investment, insurance and annuity products offered through Morgan Stanley Smith Barney LLC are: NOT FDIC INSURED | MAY LOSE VALUE |
NOT BANK GUARANTEED | NOT A BANK DEPOSIT | NOT INSURED BY ANY FEDERAL GOVERNMENT AGENCY _

Morgan Stanley Smith Barney LLC (“Morgan Stanley”), its affiliates and Morgan Stanley Financial Advisors and Private Wealth Advisors do not
provide tax or legal advice. Clients should consult their tax advisor for matters involving taxation and tax planning and their attorney for
matters involving trust and estate planning, charitable giving, philanthropic planning and other legal matters.

Morgan Stanley Smith Barney LLC does not accept appointments nor will it act as a trustee but it will provide access to trust services through an
appropriate third-party corporate trustee.

Asset allocation and diversification do not guarantee a profit or protect against loss. Any type of continuous or periodic investment plan does
not assure a profit and does not protect against loss in declining markets. Since such a plan involves continuous investment in securities
regardless of fluctuating price levels of such securities, the investor should consider his financial ability to continue his purchases through
periods of low price levels.

This material does not provide individually tailored investment advice. It has been prepared without regard to the individual financial
circumstances and objectives of persons who receive it. The strategies and/or investments discussed in this material may not be appropriate
for all investors. Morgan Stanley Wealth Management recommends that investors independently evaluate particular investments and
strategies, and encourages investors to seek the advice of a Financial Advisor. The appropriateness of a particular investment or strategy will
depend on an investor’s individual circumstances and objectives.

When Morgan Stanley Smith Barney LLC, its affiliates and Morgan Stanley Financial Advisors and Private Wealth Advisors (collectively, “Morgan
Stanley”) provide “investment advice” regarding a retirement or welfare benefit plan account, an individual retirement account or a Coverdell
education savings account (“Retirement Account”), Morgan Stanley is a “fiduciary” as those terms are defined under the Employee Retirement
Income Security Act of 1974, as amended (“ERISA”), and/or the Internal Revenue Code of 1986 (the “Code”), as applicable. When Morgan
Stanley provides investment education, takes orders on an unsolicited basis or otherwise does not provide “investment advice”, Morgan
Stanley will not be considered a “fiduciary” under ERISA and/or the Code. For more information regarding Morgan Stanley’s role with respect
to a Retirement Account, please visit www.morganstanley.com/disclosures/dol. Tax laws are complex and subject to change. Morgan Stanley
does not provide tax or legal advice. Individuals are encouraged to consult their tax and legal advisors (a) before establishing a Retirement
Account, and (b) regarding any potential tax, ERISA and related consequences of any investments or other transactions made with respect to a
Retirement Account.Asset Allocation does not assure a profit or protect against loss in declining financial markets.

Indices are unmanaged. An investor cannot invest directly in an index.

For index, indicator and survey definitions referenced in this report please visit the following: https://www.morganstanley.com/wealth-
investmentsolutions/wmir-definitions

This material contains forward looking statements and there can be no guarantees they will come to pass. The information and statistical data
contained herein have been obtained from sources believed to be reliable but in no way are guaranteed by Morgan Stanley as to accuracy or
completeness. There is no guarantee that any investments mentioned will be in each client's portfolio

The use of the CDFA designation does not permit the rendering of legal advice by Morgan Stanley or its Financial Advisors which may only be
done by a licensed attorney. The CDFA designation is not intended to imply that either Morgan Stanley or its Financial Advisors are acting as
experts in this field

The views expressed herein are those of the author and do not necessarily reflect the views of Morgan Stanley Wealth Management or its
affiliates. All opinions are subject to change without notice. Neither the information provided, nor any opinion expressed constitutes a
solicitation for the purchase or sale of any security. Past performance is no guarantee of future results.

Small- and mid-capitalization companies may lack the financial resources, product diversification and competitive strengths of larger
companies. In addition, the securities of small- and mid-capitalization companies may not trade as readily as, and be subject to higher volatility
than, those of larger, more established companies.

Because of their narrow focus, sector investments tend to be more volatile than investments that diversify across many sectors and companies.

The companies identified within are shown for illustrative purposes only and should not be deemed a recommendation to purchase or sell the
companies mentioned.

Technical analysis is the study of past price and volume trends of a security in an attempt to predict the security's future price and volume
trends. Its limitations include but are not limited to: the lack of fundamental analysis of a security's financial condition, lack of analysis of
macro-economic trend forecasts, the bias of the technician's view and that possibility that past participants were not entirely rational in their
past purchases or sales of the security being analyzed. Investors using technical analysis should consider these limitations prior to making an
investment decision.
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Tax-loss harvesting. IRS rules stipulate that if a security is sold by an investor at a tax loss, the tax loss will not be currently usable if the investor
has acquired (or has entered into a contract or option on) the same or substantially identical securities 30 days before or after the sale that
generated the loss. This so-called “wash sale” rule is applied with respect to all of the investor’s transactions across all accounts.

Any type of continuous or periodic investment plan does not assure a profit and does not protect against loss in declining markets. Since such
a plan involves continuous investment in securities regardless of fluctuating price levels of such securities, the investor should consider his
financial ability to continue his purchases through periods of low price levels.

The value of all types of securities, including index mutual funds and exchange-traded funds, may increase or decrease over varying periods.

The individuals mentioned as the Portfolio Management Team are Financial Advisors with Morgan Stanley participating in the Morgan Stanley
Portfolio Management program. The Portfolio Management program is an investment advisory program in which the client's Financial Advisor
invests the client's assets on a discretionary basis in a range of securities. The Portfolio Management program is described in the applicable
Morgan Stanley ADV Part 2, available at www.morganstanley.com/ADV or from your Financial Advisor.

To obtain Tax-Management Services, a client must complete the Tax-Management Form, and deliver the signed form to Morgan Stanley. For
more information on Tax-Management Services, including its features and limitations, please ask your Financial Advisor for the Tax
Management Form. Review the form carefully with your tax advisor. Tax-Management Services: (a) apply only to equity investments in
separate account sleeves of client accounts; (b) are not available for all accounts or clients; and (c) may adversely impact account performance.
Tax-management services do not constitute tax advice or a complete tax-sensitive investment management program. There is no guarantee
that tax-management services will produce the desired tax results.

Equity securities may fluctuate in response to news on companies, industries, market conditions and general economic environment.
Companies paying dividends can reduce or stop payouts at any time.

Fixed Income investing entails credit risks and interest rate risks. When interest rates rise, bond prices generally fall.
Past performance is not a guarantee of future results.

Insurance products are offered in conjunction with Morgan Stanley Smith Barney LLC’s licensed insurance agency affiliates. Not all products
and services discussed are available at Morgan Stanley.

Source: Barron's (May 2024) Barron's Top 250 Private Wealth Management Teams ranking awarded in 2024. This ranking was determined
based on an evaluation process conducted by Barron's for the period from Jan 2023-Dec 2023. Neither Morgan Stanley Smith Barney LLC nor its
Financial Advisors or Private Wealth Advisors paid a fee to Barron's to obtain or use the ranking. This ranking is based on an algorithm that
includes client retention, industry experience, review of compliance records, firm nominations, and quantitative criteria, including assets under
management and revenue generated for their firms. Investment performance is not a criterion. Rankings are based on the assessment of
Barron's and this ranking may not be representative of any one client’s experience. This ranking is not indicative of the Financial Advisor’s
future performance. Morgan Stanley Smith Barney LLC is not affiliated with Barron's. Barron’s is a registered trademark of Dow Jones &
Company, L.P. All rights reserved.

The Financial Advisors listed may only transact business, follow-up with individualized responses, or render personalized investment advice for
compensation, in states where they are registered or excluded or exempted from registration, https://advisor.morganstanley.com/the-pelican-
bay-group or FINRA Broker Check http://brokercheck.finra.org/Search/Search.aspx].
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Morgan Stanley Smith Barney LLC. Member SIPC.

1 Comparing Market Cap to CDP Across the Globe. Source Bloomberg, Morgan Stanley Wealth Management Global Investment Office.

it Companiesmarketcap.com

il Stock Market vs. the Economy: S&P 500 Breakdown vs. US GDP. Source Bloomberg, Morgan Stanley Wealth Management Global Investment Office.
v Capital Market Indices. Source Bloomberg, Morgan Stanley Wealth Management Global Investment Office. November 11, 2024
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