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Issue #12: Mid-Year Financial Check Up: Is Your Plan Still Aligned with Your Goals? 
 Many financial plans are built around assumptions. Income, expenses, savings goals, career plans, 
and family priorities all influence the decisions we make at the beginning of the year.  

By mid-year, however, some of those assumptions may have changed. 

A promotion may have increased income. Spending may have drifted higher than expected. A career 
opportunity may have emerged. Family priorities may have evolved. Even when long-term goals 
remain the same, the path toward achieving them often requires periodic adjustments.  

For this reason, mid-year can be an ideal time to evaluate not just investment performance, but 
whether the broader financial plan remains aligned with current circumstances and future objectives.  

Looking Beyond Investment Performance 
Many investors naturally focus on portfolio performance when reviewing their finances. While 
investment results are important, they are often only one component of a broader financial picture. 

Progress toward financial goals is frequently influenced by factors such as: 

• Savings rates; 

• Spending habits; 

• Tax planning;  

• Career decisions;  

• Major purchases; or 

• Family obligations. 

In many cases, these decisions can have a greater long-term impact than short-term market 
movements. 

Areas Worth Reviewing 
A mid-year review can provide an opportunity to revisit: 

• Retirement contributions and savings goals; 

• Cash reserves and liquidity needs; 

• Anticipated tax obligations; 

• Insurance coverage and beneficiary designations; 

• Major planned expenditures; and 

• Changes in career or family circumstances. 

The objective is not necessarily to make changes, but to confirm that current actions remain aligned 
with long-term priorities. 
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Practical Planning Considerations 
Small course corrections are often easier to make in July than December.   

Whether that means increasing savings, adjusting spending expectations, revisiting tax projections, or 
updating planning assumptions, mid-year can provide a useful opportunity to help ensure that financial 
decisions remain connected to long-term goals. 

Looking Ahead 
Financial plans are rarely static. As the year progresses, priorities, opportunities, and circumstances can 
evolve in ways that may warrant a fresh look at existing assumptions. 

A mid-year review is not necessarily about making significant changes. More often, it is a potential 
opportunity to confirm that savings habits, spending decisions, investment strategies, and broader financial 
goals remain aligned. 

Thanks for reading this issue of Well Advised. We hope this mid-year perspective provides a helpful 
framework for evaluating your financial plan and identifying areas that may benefit from attention before 
year-end. If you’d find it helpful to discuss your own plan or goals, we’d be happy to talk.   
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Chart of the Month: Focus on What You Can Control 
A productive mid-year review begins by focusing your time and energy on the financial decisions you can 
influence rather than the market events and headlines you cannot.  

Within Your Control Outside Your Control 
 
√     Savings Rate 
√     Spending Decisions 
√     Asset Allocation 
√     Retirement Contributions 
√     Tax Planning 
√     Insurance Coverage 
√     Estate Planning 
 

 
⮾     Daily Market Movements 
⮾     Interest Rates 
⮾     Inflation 
⮾     Tax & Regulatory Changes 
⮾     Geopolitical Events 
⮾     Election Outcomes 
⮾     Economic Headlines 
 

 
Explaining the Graphic:  

Many factors influence financial outcomes, but not all deserve the same amount of attention. While markets, 
interest rates, and geopolitical headlines can dominate the news cycle, they remain largely outside an 
investor’s control. 

By contrast, decisions surrounding saving, spending, investment allocation, tax planning, and risk 
management are areas where thoughtful planning can have a meaningful long-term impact. 

Our Perspective:  
A mid-year review provides an opportunity to refocus on the decisions that matter most. Rather than 
reacting to short-term developments, consider whether your financial plan remains aligned with your goals 
and whether the aspects you can control continue to support long-term success. 
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You Asked, We Answered 
Each month the newsletter will include a reader-submitted question and our take on it. If there’s a topic 
you’d like us to explore – or something you’ve been wondering about – we’d love to hear from you. 

Question: “What should I do if I am behind on one of my financial goals?” 

Our Take: 
The first step is to determine why you’re behind. 

In many cases, falling short of a financial goal has less to do with investment performance and more to do 
with changes in income, spending, priorities, or unexpected life events. Identifying the underlying cause 
can help determine the most appropriate path forward. 

It’s also important to avoid the temptation to “catch up” by taking additional investment risk. Trying to make 
up lost ground by chasing higher returns or making dramatic portfolio changes can create new risks that 
may not align with your long-term objectives. 

Instead, consider whether there are opportunities to make incremental adjustments. Increasing retirement 
contributions, directing more of a future bonus to savings or investments, reducing discretionary spending, 
or extending the timeline for a particular goal can often be more effective than making significant changes 
all at once.  

Financial planning is rarely about perfection. Circumstances change, priorities evolve, and even well-
designed plans occasionally require adjustments. The objective is not to follow the original plan at all costs, 
but to remain focused on the long-term goal. 

More often than not, staying on track doesn’t require a completely new strategy. It requires a few thoughtful 
adjustments made consistently over time. Small course corrections today can have meaningful impact on 
long-term outcomes.  

Thanks for reading this issue of Well Advised. If you’d like to submit a question for a future edition – or talk 
more about anything we covered today – we’d love to hear from you. Let’s keep the conversation going. 
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Meet the Murray Legacy Group 

Attorney Team 
 
 
 
 
 
 
 
 
 
Adam J. Murray, CFP®, CPM® 
Managing Director, Wealth Management 
Financial Advisor & Family Wealth Director 
Global Sports & Entertainment Director 
Direct: 610-260-7009 
Adam.Murray@morganstanley.com 
NMLS #2317486 

Philippa J. Lumsden, CFP® 
Vice President, Wealth Management 
Financial Advisor  
Financial Planning Specialist 
Direct: 610-260-7044 
Philippa.Lumsden@morganstanley.com 
NMLS #2317486 

 

Corporate Executive Team 
 
 
 
 
 
 
 
 
 
Brian J. Degnan, CFP®           
Senior Vice President, Wealth Management   
Financial Advisor & Senior Portfolio Management Director 
Direct: 610-260-7011 
Brian.Degnan@morganstanley.com                                                     
NMLS #1456519 

David P. Drea, CFP® 
Financial Advisor, Wealth Management 
Workplace Advisor – Equity Compensation 
Financial Planning Specialist  
Direct: 610-260-7013 
David.Drea@morganstanley.com 
NMLS #2056666 

 

Sports & Entertainment Team 
 
 
 
 
 
 
 
 
 

Adam J. Murray, CFP®, CPM® 
Managing Director, Wealth Management 
Financial Advisor & Family Wealth Director 
Global Sports & Entertainment Director 
Direct: 610-260-7009 
Adam.Murray@morganstanley.com 
NMLS #2317486 

Katelyn E. Goodwin 
Financial Advisor, Wealth Management 
Financial Planning Specialist 
Direct: 401-845-3514 
Katelyn.Goodwin@morganstanley.com 
NMLS #2631787 

Matthew C. Carroll 
Financial Advisor, Wealth Management 
GSE Associate Director 
Direct: 610-260-7464 
Matthew.Carroll@morganstanley.com 
NMLS #2806914 
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Support Professionals 
 
 
 
 
 
 
 
 
 
 
 
 
 
Samantha L. Staudt 
Business Development Associate 
Financial Planning Specialist 
Direct: 610-260-7045 
Samantha.Staudt@morganstanley.com 

Amara M. Mulloy 
Registered Client Service Associate 
Direct: 610-260-7348 
Amara.Mulloy@morganstanley.com 

 

 
 
 
 
 
 
 
 
 
 
 
 

Brett M. Mallee 
Registered Client Service Associate 
Direct: 610-260-7273 
Brett.Mallee@morganstanley.com 

Sabine M. de Ruijter 
Client Relationship Analyst 
Financial Planning Specialist 
Direct: 610-260-7272 
Sabine.De.Ruijter@morganstanley.com 

Olivia C. Kelley 
Client Service Associate 
Direct: 610-260-7212 
Olivia.Kelley@morganstanley.com 
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Disclosures 
The views expressed herein are those of the author and do not necessarily reflect the views of Morgan Stanley Wealth 
Management or its affiliates.  All opinions are subject to change without notice.  Neither the information provided nor 
any opinion expressed constitutes a solicitation for the purchase or sale of any security.  Past performance is no 
guarantee of future results. 
 
Information contained herein has been obtained from sources considered to be reliable, but we do not guarantee their 
accuracy or completeness. 
 
This illustration is hypothetical and shown for illustrative purposes only. The illustration is not intended to predict the 
returns of any particular investment, which will fluctuate with market conditions.  Actual results may differ from those 
depicted in the illustration. 
 
Indices are unmanaged. An investor cannot invest directly in an index.  
For index, indicator and survey definitions referenced in this report please visit the following: 
https://www.morganstanley.com/wealth-investmentsolutions/wmir-definitions. 
 
Morgan Stanley Smith Barney LLC (“Morgan Stanley”), its affiliates and Morgan Stanley Financial Advisors or Private 
Wealth Advisors do not provide tax or legal advice. Individuals should consult their tax advisor for matters involving 
taxation and tax planning and their attorney for matters involving trusts, estate planning, charitable giving, philanthropic 
planning or other legal matters.  
 
Morgan Stanley Smith Barney LLC offers a wide array of brokerage and advisory services to its clients, each of which 
may create a different type of relationship with different obligations to you.  Please visit us at 
http://www.morganstanleyindividual.com or consult with your Financial Advisor to understand these differences. 
 
Asset Allocation does not assure a profit or protect against loss in declining financial markets. 
 
Morgan Stanley Smith Barney LLC offers insurance products in conjunction with its licensed insurance agency affiliates. 
 
Morgan Stanley Smith Barney LLC.  Member SIPC. 
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