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How do you
imagine your
future?

iERNNANNNEEEER

The Modern
Perspective Group

ENERNEEOEEANE]

ERRNNEEEEEENEN

*Is your job a lifelong passion, or a
career that you want to retire from
soon?

* When you think about retirement,
do you imagine adventure? Family
vacations?

The snowbird life?

* Twenty years from now, what are
your kids doing?

* Will your grandkids be applying to
colleges?

* Will the family be living nearby,
and if not, will you want to move
close to them?

at Morgan Stanley

Our team combines
youth with experience,
advanced certifications
with world-class
technologies, and a
relentless commitment
not just to your
future-but to your
children and
grandchildren’s

future, too.

At the Modern Perspective Group at
Morgan Stanley, these are the kind
of questions we ask our clients.
Because learning what you want out
of life--what purpose you want your
money to serve--is the only way we
can help you make smart financial
decisions.

And that is our only goal: to help
make your money work harder, so
that however you imagine your
future, you’re able to open the door
to what’s possible.



Our team at a glance

Put simply, we live and breathe wealth

financial journey.

management. Our large, diverse team

combines:

* Experience: With 270+ years of
combined experience, we're able to
deliver firsthand knowledge, a refined
process, and a steady hand even during
times of economic uncertainty.

* Advanced Certifications: Our team

* Youth: With youth on our side, we'll be
here to help guide you and your loved
ones through all the steps of life’s

*World-Class Resources:
From Morgan Stanley’s cutting-edge
trading platforms (including alternative

investments) to intuitive user technology,
we provide a wealth management service

includes 6 CERTIFIED FINANCIAL

standards.

PLANNER™ professionals, a rigorous
designation that speaks to our premier
knowledge, skillset, and ethical

for the 21st Century.

e Lifelong commitment to your future:
Life isn't about money, but life’s ups and
downs often have complex financial
challenges. We're here for you for the

long-haul, no matter what you're up against.

A team of professionals:

CFP® CA#0G25487

Ryan M. Kibiloski
= Financial Advisor
Senior Vice President
Portfolio Management Director

] ryan.kibiloski@morganstanley.com
R, (630) 203-6197

- Over 23+ years of experience
in financial services.

CA#4296714

Steven Howard
Financial Advisor
Senior Vice President

steve.howard@morganstanley.com
R, (847) 291-5630

- Over 24+ years of industry experience.

CA#2119196
Joshua W. Dunn

Financial Advisor

-
Vice President

A Senior Portfolio Manager

] joshua.dunn@morganstanley.com
R, (708) 226-5424

- Over 15+ years of experience
in financial services.

CA#4296715

Laura Cardinal
Senior Registered
Client Service Associate

laura.cardinal@morganstanley.com
R, (847) 291-5631

- Over 20+ years of industry experience.

CFP® CA#4188695
Cameron Donnelly
Financial Advisor

Senior Vice President
Portfolio Manager

[~~] cameron.donnelly@morganstanley.com
®, (630) 203-6156

- Over 10+ years experience
in financial services.

CFP® CA#4218885
) Ron Schwartz
7, Financial Advisor

Senior Vice President
h Senior Portfolio Manager

Y

[\~] ron.schwartz@morganstanley.com
@, (830) 573-9677

- Over 40+ years of experience
in financial services.

CFP® CA#4366381

Luis A. Guzman
- Financial Advisor

in

[ luis.guzman@morganstanley.com
*, (630) 245-6015

- Over 11+ years of industry experience.

CA#4363855

Jackson Degiorgio
- Registered Client
3 Service Associate

o
[~ jack.degiorgio@morganstanley.com
@, (630) 573-9787

CA#4239173
Patricia A. Reyes

Financial Advisor
Senior Vice President
Senior Portfolio Manager

[~ patricia.reyes@morganstanley.com
«, (708) 226-5417

- Over 20+ years of experience
in financial services.

CFP® CA#0F61522
Douglas P.
Fitzgerald

Financial Advisor
Vice President

[~~] douglas.pfitzgerald@morganstanley.com
R, (708) 226-5405

- Over 20+ years of experience
in financial services.

CA#4182417
Kathy Thompson

Portfolio Associate
Financial Planning Specialist*

[~~] kathyrynthompsonl@morganstanley.com
@, (630) 573-9728

- Over 20+ years of client support.
*This role cannot solicit or provide investment advice

CA#4225063
Jeffrey S. Babik

Financial Advisor
First Vice President
Senior Portfolio Manager

[ jeffrey.s.babik@morganstanley.com
«, (708) 226-5434

- Over 25+ years of experience
in financial services.

CFP® CA#0G88838
Cynthia M. Vavrik

Financial Advisor
Vice President

cynthiam.vavrik@morganstanley.com
R, (708) 226-5435

- Over 25+ years of experience
in financial services.

CA#4222320
Belinda Y.

Castellanos
Portfolio Associate

[~ belinda.castellanos@morganstanley.com
R, (708) 226-5451

- Over 20+ years of client support.

Our Services
Include:

- Comprehensive Financial Planning

- Professional Portfolio Management
- Business Planning & Exit Strategies
« Retirement Planning

- Business Succession Planning

- Asset Management

- Tax Mitigation Strategies

« Education Planning

- Estate Planning Strategies

- Cash Management and Lending
Solutions

- Executive Financial Services

- Life Insurance/ Long-term care

- 401(k) Rollovers

THE MODERN PERSPECTIVE GROUP
AT MORGAN STANLEY




The Values That
Drives Us

Trust. Honesty. Respect.
Integrity. Commitment.

These five values are the
foundation of our team. We
strive to embody them in
everything we do. Our clients
know that, and it's the reason
so many of them have been
working with us for decades.

We Rise To
The Challenge

Our clients are successful, busy people
with complicated financial situations.
They include:

- Executives with complex compensation
packages.

- Retirees with large families and even
larger legacy goals.

- Business owners considering selling
their company.

- Entrepreneurs trying to raise their next
round of funding while also raising
young children.

We pride ourselves on providing creative

solutions for whatever challenges you face.

From financial planning to portfolio
management, everything we do is
centered around YOU. Taking a “round
table” approach, our team works hard to
help ensure your financial strategy
encompasses who you are as person,
and where you want to be down the line.

Our Multigenerational
Mindset

There’s only one thing more important to
our team members than our job, and that's
our own families. We know it's the same
foryou. That's why we designed our entire
practice around the unique challenges
faced by multigenerational clients.

What Families
Are Up Against

Over the years, we’'ve noticed a big
misperception when it comes to family
money. A lot of people think that
because they take home a big paycheck,
their family has nothing to worry about
financially. This kind of thinking is more
than incorrect; it's dangerous. It leaves
families vulnerable and unprepared to
face a hard truth: 70% of families lose
their wealth by the second generation.!

How We Can Help

- We start planning for your family’s
future from Day One.

- We don’t just focus on how much you
want to leave to your kids decades from
now, but first and foremost, on how you
can protect them in the meantime.

- Outside of your financial plan, we place
a strong emphasis on education, to help
empower your children so they can
embark on their own meaningful life
pursuits and make smart financial
decisions along the way.

What Helps

Set Us Apart
Multigenerational
Dedication?

With youth on our side, we’re in this
for the long haul.

e Multigenerational Communication:
We understand the mindset of younger
generations, and we're “talking the same
language” when we meet.

e Multigenerational Experience:

Our team has deep experience across
the industry, which gives us the broad
perspective and knowledge-set needed
to craft and execute a comprehensive
plan over a very long period.

e Multigenerational Drive:

We know what a beautiful thing itis to
have a family and how important itis to
help protect it.

Our Process

We provide a rigorous, four-step wealth
management process:

1 ESTABLISH

- Develop a 360-degree
financial plan

- Customize the entire
relationship around your
preferences and requirements
- Define our communication
standard - once a month, etc.
- Analyze your cash flow and
tax needs

2 OPTIMIZE

- Assist clients with evaluating
social security benefits

- Consult tax and legal advisors
to create a unified strategy

- Consider 529 strategies for
college funding

- Work with attorneys and CPAs
to discuss wealth and legacy
planning, and gifting

- Review retirement income and
the funding of future health needs
- Review income and estate

tax scenarios

3 IMPLEMENT

- Create a customized

asset allocation

- Coordinate with your other
trusted advisors including
attorneys and CPAs

- Take into account risk,
opportunities, and taxation
across multiple entities

- Integrate your investing and
estate plans

- Consider a range of current
market scenarios

- Balance risk and return
based on your specific needs

4 MONITOR

- Assess ongoing wealth
management needs

- Conduct ongoing reviews and
comprehensive reporting

- Adjust plan as needed base
on changing financial

and family needs

! https://www.nasdaq.com/articles/generational-wealth%3A-why-do-70-of-families-lose-their-wealth-in-the-2nd-generation-2018-10
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Morgan Stanley

THE MODERN PERSPECTIVE GROUP
AT MORGAN STANLEY

2211 York Road, Suite 100 Tel: (630) 573-9728

Oak Brook, Illinois 60523

15341 S. 94th Avenue, Suite 200
Orland Park, Illinois 60462

Tel: (708) 226-5451

111 S. Pfingsten Road, Suite 200 Tel: (847) 291-5630

Deerfield, Illinois 60015

https://advisor.morganstanley.com/the-modern-perspective-group

Let's get
started

Please contact us for a second opinion about
your current investments or talk about your
financial goals.

o
S

Morgan Stanley

SCAN ME

Scan this code to learn
more about The Modern
Perspective Group.

The strategies and/or investments discussed in this material may not
be appropriate for all investors. The appropriateness of a particular
investment or strategy will depend on an investor's individual
circumstances and objectives.

Morgan Stanley’s investment advisory programs may require a
minimum asset level and, depending on your specific investment
objectives and financial position, may not be appropriate for you. Please
see the Morgan Stanley Smith Barney LLC program disclosure brochure
(the “Morgan Stanley ADV”) for more information in the investment
advisory programs available. The Morgan Stanley ADV is available at
www.morganstanley.com/ADV.

Morgan Stanley Smith Barney LLC (“Morgan Stanley”), its affiliates and
Morgan Stanley Financial Advisors or Private Wealth Advisors do not
provide tax or legal advice. Clients should consult their tax advisor for
matters involving taxation and tax planning and their attorney for
matters involving trust and estate planning and other legal matters.

Alternative investments often are speculative and include a high degree
of risk. Investors could lose all or a substantial amount of their
investment. Alternative investments are appropriate only for eligible,
long-term investors who are willing to forgo liquidity and put capital at
risk for an indefinite period of time. They may be highly illiquid and can
engage in leverage and other speculative practices that may increase
the volatility and risk of loss. Alternative Investments typically have
higher fees than traditional investments. Investors should carefully
review and consider potential risks before investing,

Morgan Stanley Smith Barney LLC offers insurance products and
annuities in conjunction with its licensed insurance agency affiliates.

Since life insurance and long-term care insurance are medically
underwritten, you should not cancel your current policy until your new
policy is in force. A change to your current policy may incur charges,
fees and costs. A new policy will require a medical exam. Surrender
charges may be imposed and the period of time for which the surrender
charges apply may increase with a new policy. You should consult with
your own tax advisors regarding your potential tax liability on
surrenders. Guarantees and contractual obligations are backed by the
claims-paying ability of the issuing insurance company.

Important information about your relationship with your Financial
Advisor and Morgan Stanley Smith Barney LLC when using a Financial
Planning tool. When your Financial Advisor prepares a Financial Plan,
they will be acting in an investment advisory capacity with respect to
the delivery of your Financial Plan. To understand the differences
between brokerage and advisory relationships, you should consult your
Financial Advisor, or review our “Understanding Your Brokerage and
Investment Advisory Relationships” brochure available at
https://www.morganstanley.com/wealth-relationshipwithms/pdfs/und
erstandingyourrelationship.pdf

You have sole responsibility for making all investment decisions with
respect to the implementation of a Financial Plan. You may implement
the Financial Plan at Morgan Stanley or at another firm. If you engage or
have engaged Morgan Stanley, it will act as your broker, unless you ask
it, in writing, to act as your investment adviser on any particular
account

Asset allocation and diversification do not guarantee a profit or protect
against a loss in a declining financial market.

Information contained herein has been obtained from sources
considered to be reliable, but we do not guarantee their accuracy or
completeness.

Morgan Stanley Smith Barney LLC is a registered Broker/Dealer, Member
SIPC, and not a bank. Where appropriate, Morgan Stanley Smith Barney
LLC has entered into arrangements with banks and other third parties
to assist in offering certain banking related products and services.

Investment, insurance and annuity products offered through
Morgan Stanley Smith Barney LLC are: NOT FDIC INSURED | MAY
LOSE VALUE | NOT BANK GUARANTEED | NOT A BANK DEPOSIT | NOT
INSURED BY ANY FEDERAL GOVERNMENT AGENCY

Morgan Stanley Smith Barney LLC. Member SIPC. CRC#6555976 04/24



