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Our comprehensive
resources
for complex wealth

A team of Financial Advisors
supported by a strong financial
services company
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A process designed to help
you reach your goals

Our approach to learning who you
are and recommending the
solutions you need
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A modern approach
to wealth management

Helping you coordinate and
simplify your financial life
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SECTION 1: OUR TEAM

Our Comprehensive Resources for Complex Wealth

A Team of Financial Advisors Supported by a Strong Financial Services Company
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Complex Needs Require Distinct Knowledge

At the M-1 Group at Morgan Stanley, we do things differently—providing the sophisticated service,
experience and advice that unique clients like you deserve. We invest our time in truly getting to
understand the issues you are trying to solve and expend all our efforts into helping you and your
family define and achieve the success you desire. And we:

Are ever focused on serving your best interests today and tomorrow.

Focus on delivering value through customized strategies and unparalleled service, while making it our
goal to be the first call you make for any personal, business, family or financial need.

Use our collective experience to build plans that simultaneously meet the unique needs and concerns
of each generation.

Leverage our distinct knowledge in alternatives, estate planning and retirement to custom-build the
unique strategies that can help you and your family secure the future you envision.

Combine the institutional resources of a global leader with the true creativity and objective advice of
a boutique—anticipating your needs and helping you navigate the most complex market, business
and family situations.
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A Firm You Can Trust

For more than 85 years, Morgan Stanley has served
as a global leader in financial services, advising

our clients on creating, trading, managing and
distributing capital—and we do so with a
standard of excellence.

At Morgan Stanley Wealth Management,
exclusive access to vast resources,
combined with our unique capabilities,
gives us the means to support your goals
at any life stage. Our commitment

to building, preserving and managing o e Tt
the wealth of our clients forms the et
foundation of everything we do. & o |
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Global Resources, Local Expertise

, Wealth
Morgan Stanley Wealth Management is one Management
of the largest, most established wealth :
) ) ) . Helps build, preserve and
management businesses in the industry, with manage personal wealth

15,950 Financial Advisors and more than
$3.99 trillion in client assets. Our Institutional
Securities Group and Investment
Management businesses expand our Wealth
Management capabilities, delivering

investment banking, capital markets and . . -

e . . . , International _ Investment

institutional investing services to corporations, Securities Group ' Management
e \

organizations and governments around the One of the top firms I Investment solutions

world, all of which give us the size and scale in Investment Banking across public and private

and Sales/Trading ) markets worldwide

to help preserve and grow your wealth.
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Doing Business with Integrity: A Focus on Core Values

Since our founding in 1935, Morgan Stanley has consistently delivered first-class business
in a first-class way. Our standard of excellence has always been driven by our core values:

Do the
Right Thing

Act with integrity
Think like an owner to
help create long-term

shareholder value

Value and reward
honesty and character

Put Clients
First

Keep the client’s
interests first

Work with colleagues
to deliver the best of
the firm to every client

Listen to what the client
says and needs

Lead with
Exceptional Ideas

Win by breaking
new ground
Leverage different
perspectives to gain
new insight

Drive innovation

Be vigilant about what
we can do better
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Commit to Diversity
and Inclusion

Value individual and
cultural differences as
a defining strength

Champion an environment
where all employees feel
a sense of belonging and
are heard, seen and
respected

Expect everyone to
challenge behavior counter
to our culture of inclusion

Attract, develop and retain
talent reflecting the full
diversity of society

Bt

k b
Lty
Give
Back

Serve our
communities
generously with
our expertise,
time and money

Build a better firm
for the future by
contributing to
our culture

Develop our talent
through mentoring
and sponsorship
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Third-Party Credentials’

We are dedicated to education and have spent many years and thousands of hours to grow our knowledge in
many financial areas to help ensure our recommendations—as well as client decisions—are based on deep
understanding. And we have the credentials to prove it.

CERTIFIED FINANCIAL
PLANNER™ (CFP®):

This certification identifies
individuals who have met
rigorous professional
standards in 72 specific areas
and agreed to adhere to the
principles of integrity,
objectivity, competence,
fairness, confidentiality,
professionalism and diligence
when dealing with clients.

What it means to you: |
understand the entire
spectrum of financial
concerns and can help build
a plan to address all of them.

CERTIFIED
INVESTMENT
MANAGEMENT
ANALYST (CIMA®):

This credential identifies
professionals with extensive
knowledge in asset
allocation, ethics, due
diligence, risk measurement,
investment policy and
performance measurement.

What it means to you: | am
able to better assess not
only the risks of
investments, but also the
true risks to your wealth,
your business and more in
order to help you make
better decisions.

CHARTERED
ALTERNATIVE
INVESTMENT
ANALYST (CAIA®):

This designation identifies
professionals with
substantial knowledge in
manager research, due
diligence, asset allocation
and risk management for
alternative assets like hedge
funds, private equity, real
estate and more.

What it means to you: |
understand how to evaluate
and incorporate alternatives
into portfolios, where
appropriate, in order to meet
your investment objectives.

CERTIFIED PRIVATE
WEALTH ADVISOR
(CPWA®):

This designation identifies
professionals with advanced
knowledge and skills for
serving high net worth
clients.

What it means to you: | am
uniquely qualified to help
affluent clients to minimize
taxes, monetize and
preserve assets, maximize
growth, establish charitable
legacies, and transfer their
wealth.

CHARTERED
RETIREMENT PLANS
SPECIALIST (CRPS®):

This certification identifies
individuals with substantial
knowledge in the
administration of all manner
of retirement plans for
businesses.

What it means to you: | am
able to help you evaluate,
design, administer and
serve as a fiduciary for your
retirement plan.

*See page 11 for details about the team members, including which credentials they hold.




Morgan Stanley

Morgan Stanley Credentials

Morgan Stanley has 15,950 Financial Advisors and Private Wealth Advisors**, but only a handful have earned
these prestigious designations.

CORPORATE
RETIREMENT DIRECTOR:

This designation recognizes
Financial Advisors who have
dedicated their practice to

helping corporate clients manage
all aspects of their retirement
plans. It has only been awarded to
less than 2% of our Financial
Advisors as of December 2020.

What it means to you: | am
uniquely qualified to help you
manage your retirement plan and
help your participants become
retirement ready.

ALTERNATIVE
INVESTMENTS
DIRECTOR:

This designation is given to
Financial Advisors with a
minimum of five years of
relevant experience
incorporating the significant
use of alternative investments
into their practice.

What it means to you: | have
extensive experience
incorporating alternatives into
portfolios, where appropriate, in
order to meet your investment
objectives.

GLOBAL SPORTS AND
ENTERTAINMENT:

This designation indicates
Financial Advisors who are
dedicated to meeting the specific
needs of sports and entertainment
professionals at every stage of
their careers. This select group of
professionals know how money
flows from your work to your
wallet and live in your world, day
in, day out, crafting innovative
financial strategies as their
chosen career.

What it means to you: | can help
sports and entertainment veterans
and emerging talents to avoid
common mishaps and make
smart decisions about their wealth
and finances.

*See page 11 for details about the team members, including which credentials they hold.
**As of December 31, 2020. Morgan Stanley 4Q2020. Number is approximate.
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Meet the Team

We build your team with professionals who we believe have the

knowledge and experience to best serve your unique needs. -
Firm Resources

—

Global Sports and Entertainment

Financial Advisors

Estate and Planning Strategies

Wealth Management Associate, Philanthropy Management
National Service Council

Sean P. Morgan
Executive Director

Jeffrey A. Hoppie Tax-Efficient Solutions

Senior Vice President

o Investing with Impact

Scott M. Strickland Wealth Management Analyst (sustainability investing)
Senior Vice President i

) . Life and Long-Term
Daniel J. Sakalian i Care Insurance

Associate Vice President

Client Service Associate Special-Situation
Retirement Solutions

Private Banker

\

10



Morgan Stanley

Meet the Team

How | can help you

What makes me
knowledgeable

Getting to know me

Sean P. Moran

Executive Director, Financial Advisor,
Family Wealth Advisor

(248) 258-2718

NMLS# 1255349

Sean helps clients align their financial decisions to their goals, needs and values by creating a
comprehensive wealth plan to address every financial concern. Perhaps this is why so many
clients view him as their personal CFO—seeking his advice on a broad array of personal, business
and family financial matters.

As a fully licensed investment professional with Morgan Stanley since 1992, Sean has achieved a
great deal of success in business, family and the community by focusing on commitment and
loyalty. Sean holds a bachelor’s degree in finance from the University of Detroit and continues to
expand his learning by participating in numerous industry-related educational programs that keep
him in tune with the ever-changing financial landscape.

Sean and his wife, Christa, reside in Bloomfield Village, Michigan, and are the proud parents of
four children. Outside the office, Sean enjoys baseball, basketball, bowling and coaching his
children’s sports teams. He is active with many local philanthropic institutions and has been a loyal
activist in empowering the youth of Detroit, including being a Co-Founder of Racquet Up Detroit.
Sean also serves on the Boards of the Parade Company, the University of Detroit Mercy and Belle
Isle Conservancy.

11
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Meet the Team

How | can help you

What makes me
knowledgeable

Getting to know me

Jeffrey A. Hoppie

Senior Vice President, Portfolio Manager,
Financial Advisor

(248) 258-3239

NMLS# 1282833

Jeffrey is responsible for helping build and co-manage the portfolios that sophisticated clients need
to achieve their distinct goals.

Jeffrey has more than 35 years of experience in financial services. He graduated with a bachelor’s
degree in Accounting from Albion College. Jeffrey has earned the Portfolio Manager designation,
and he has been named a Five Star Wealth Manager from 2012 to 2021. Jeffrey holds the Series
3,7, 8, 31,63 and 65 Securities licenses, as well as State Health Life Insurance licenses, a
National Mortgage license and more.

Jeffrey has guided and coached numerous successful Financial Advisors throughout the Metro
Detroit area. He is a proud parent of Sarah Hoppie Coulter and resides in Bloomfield Hills and
Mancelona, Michigan. Jeff’'s personal activities focus on trying to prove people wrong, that you can
be a good boater and a good golfer at the same time. Jeff is active in the community, participating
with the Pontiac Grace Centers of Hope and a strong supporter of the Wounded Warrior Project.

12
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Meet the Team

How | can help you

What makes me
knowledgeable

Getting to know me

Scott M. Strickland, CIMA®, CAIA®, CFP®,
CPWA®, CRPS®

Senior Vice President, Senior Investment Management Consultant, Alternative
Investments Director, Corporate Retirement Director, Financial Advisor

(248) 258-2716

NMLS# 1278902

Scott plays many roles on the team from helping to set its strategic vision and managing investment portfolios to
helping ensure the team has the support it needs to succeed. He works tirelessly to understand each client’s distinct
goals and create a holistic wealth plan that can help make their dreams a reality. Scott has demonstrated a
dedication to growing his knowledge by earning several of the industry’s most recognized professional designations.
As a result, he is uniquely qualified to simplify the lives of ultra-high-net-worth clients using his unparalleled access
to Morgan Stanley’s specialized resources.

Scott has been helping financial services clients achieve their goals since 2005 and joined Morgan Stanley in 2008.
Prior to this, his experience includes multiple positions with UBS Wealth Management. Scott holds a bachelor’s
degree in Finance from the Richard T. Farmer School of Business at Miami University. He also earned the Certified
Investment Management Analyst® (CIMA®) designation through the Wharton School of Business at the University of
Pennsylvania and the Certified Private Wealth Advisor® (CPWA®) designation through the Booth School of Business
at the University of Chicago. In addition, Scott holds the CERTIFIED FINANCIAL PLANNER™ (CFP®), Chartered
Alternative Investment Analyst (CAIA®) and Chartered Retirement Plan Specialist (CRPS®) designations, and he is
a member of the Investments & Wealth Institute (formerly IMCA).

Scott is an active member of his community, formerly serving as a Governor of Cranbrook Schools and a past
President of the Cranbrook Kingswood Alumni Association. He cofounded and served as Treasurer of the Born and
Raised Detroit Foundation and is a member of the Investment Committee for Sparky Anderson’s CATCH Charity for
Children helping oversee the organization’s endowment portfolio. Scott is a former Trustee at Beaumont Hospital
and served as Co-Chair of the Beaumont Hospital Drive to Beat Breast Cancer golf outing.

Scott and his wife, Anne, reside in Bloomfield Village, Ml with their three children and their Golden Retriever, Walter.
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Meet the Team

¥
‘ .

How | can help you

What makes me
knowledgeable

Getting to know me

Daniel J. Sakalian

Associate Vice President, Financial
Advisor, Global Sports and
Entertainment Associate, Workplace
Advisor — Equity Compensation

(248) 593-2472

NMLS# 1692172

Dan focuses on holistic financial planning and investment management for his clients with
various backgrounds, stages of life and careers. Dan’s background has put him in a unique
position to help individuals, business owners, entertainers and athletes turn today’s income
into wealth that can support them, their loved ones, and the causes they care about for a
lifetime.

Dan has been helping financial services clients to achieve their goals since 2014. He earned
his bachelor’s degree in Finance from Michigan State University’s Eli Broad College of
Business. Dan holds the Series 7 and 66 Securities licenses, as well as State Health Life
Insurance licenses, a National Mortgage license and more.

Dan is active in the community, participating with the Jamaica School Build Lady Janes
Haircuts for Men and the Little Caesars Amateur Hockey Association. Dan has been awarded
the Five Star Wealth Manager Award for 2021. Dan and his wife Sofia reside in Birmingham,
MI. In his free time Dan enjoys golf, hockey, and spending time in northern Michigan.

14
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Meet the Team

How | can help you

What makes me
knowledgeable

Getting to know me

Mary E. Fugelsang

Wealth Management Associate

(248) 258-8717
Mary.Fugelsang@morganstanley.com

Mary partners with team members to address the specific needs and service issues of our clients in
order to cultivate existing relationships and enhance business development. She is committed to
providing a high level of service and integrity in all areas of customer service. Mary was recognized
for her contributions to the firm when she was nominated, and accepted to, the Morgan Stanley
National Service Council in 2018.

Mary has been an integral part of the team for 16 years and has a total of 24 years of experience in
the financial services field. She joined Morgan Stanley from UBS Financial Services, where she
worked with institutional investors, corporations, high-net-worth individuals and families in all
aspects of financial planning. Mary attended Macomb Community College, and she holds the
Series 7, 63, and 65 Securities licenses, as well as State Health Life Insurance licenses.

Mary is a dedicated supporter of the Gleaners Food Bank and March of Dimes. She currently
resides in Sterling Heights with her two daughters and dogs. In her spare time, she enjoys quality
time with her family, traveling, painting, reading and exercising.

15
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Meet the Team

How | can help you

What makes me
knowledgeable

Getting to know me

Michelle L. Lively

Wealth Management Analyst

(248) 258-1798
Michelle.Lively@morganstanley.com

Michelle is responsible for helping the team analyze each client’s unique situation in order to build
a wealth plan for pursuing their goals. She is also a Service Professional Coach for the complex’s
new hires.

Michelle has been helping clients work toward their objectives since 1991. Prior to joining Morgan
Stanley, she started her career in the industry in multiple operational areas at the Raymond James
home office in St. Petersburg and then was promoted to Branch Manager Assistant and Operations
Manager in Ft. Lauderdale. Michelle is a graduate of Oakland Community College and holds the
Series 7, 63, and 65 Securities licenses.

Michelle and her husband Jim currently reside in Lake Orion where they raised their two adult boys
Austin & Jason after moving back from Ft. Lauderdale, Florida. Michelle and Jim are avid sports
fans and love spending time with the family watching and going to live sporting events in the Metro
Detroit area. Michelle has been the fundraising coordinator for the Grand Valley men’s club soccer
team and volunteered as the manager for the Lake Orion High School boys soccer program.
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Meet the Team

How | can help you

What makes me
knowledgeable

Getting to know me

Hayley M. Morgan

Client Service Associate

(248) 593-7559
Hayley.Morgan@morganstanley.com

Hayley helps ensure that each client receives the highest possible level of personal service
during each and every interaction. She helps make sure they have the information and answers
they need, when they need them.

Hayley has been helping financial services clients since 1994. Her prior experience includes
positions with Goldman Sachs International, M&G Prudential Portfolio Managers, Foreign and
Colonial Fund Management, ABN AMRO, Scudder Investments, Columbia Threadneedle
Investments and LB Asset Management.

Hayley moved from England to the United States in 2014 with her Lhasa Apso to be with her
Michigan-born husband, Dan. With a love of travel and the great outdoors, she is a keen clay
pigeon shooter and diver.

17
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SECTION 2: INVESTMENT PROCESS AND PHILOSOPHY

A Process Designed to Help You Reach Your Goals

Our Approach to Learning Who You Are and Recommending the Solutions You Need

18
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The M-1 Process

We work with you to develop a plan that includes not just
investments, but also ways to help mitigate taxes,
manage your everyday finances and address borrowing
needs. Plus, we provide regular progress updates, so
you can see whether your savings and spending habits
are in line with your goals—making it easier for you to
stay the course.

2 PROPOSE

= Develop a personalized
financial plan

= Design an

1 D |SCOVE R investment portfolio

= Create a schedule for
briefings and reviews

= Understand your financial goals,
obstacles and preferences
= Gather documentation

= Open dialogues with your
accountant and attorney,
if required

4 TRACK

3 IMPLEMENT

= Initiate your financial plan

= Phase in the investment
recommendations

= Enroll in selected services

= Review forthcoming
client statements

Evaluate progress
according to the plan

Adjust the plan and
investments when needed
Inform you, your accountant
and your attorney of
notable developments

Help you navigate timely
options and opportunities

19
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SECTION 3: SERVICES

A Modern Approach to Wealth Management

Helping you coordinate and simplify your financial life

20
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You Define Success, We Help You Achieve It

With our commitment to partnership, we help guide you through life’s uncertainties and strive for success.

Health Needs

What happens to our
child’s inheritance
if one of us needs

long-term care?

Travel Goals

Is my nest egg big enough
for my travel dreams?
Can we swing that
vacation home?

Liability Management

How do | manage risk due to loss
of business and personal property
or liability risk to litigation and
other cyber-related activities?

Charitable Giving

The charities | support are
extremely important to
me—how do | maximize
my support of them?

Cash Flow

| can predict some
expenses, but others |
can’t. How can | plan to
have the cash | need?

Saving for College

Will | be able to pay
for my children’s (and
possibly grandchildren’s)
education?

Retirement Planning

Is there a way to plan
for retirement that takes
my lifestyle, family and
company into account?

Investing

| have so many goals
and priorities. How can
one investment strategy
balance them all?

Risk Management

Do all of my investments match
my tolerance for risk? Are my
assets and family protected
from unforeseen events?

Estate Planning

Making sure my estate goes to
the people and organizations |
care about is a priority. How do |
transform my assets into a legacy?

Home Ownership

What is the right
financing solution to allow
me to pursue my home
ownership goals?

Business Strategies

How do | manage my
personal wealth with
so much tied up in
my company?

21
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We Offer Comprehensive Solutions

We help you manage your financial life, no matter the complexity of your specific situation.

Advice and Legacy
solutions planning
Lending
I\Slltc; rngI:n and Cash
y Management

Online Solutions

22
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Advice and Solutions: A Comprehensive Suite of Investment Options

Our clients benefit from access to the intellectual capital of our Global Investment Committee, a group of
seasoned market experts uniquely dedicated to providing high-quality investment strategies to Wealth
Management clients. By continually monitoring developments in economic and market conditions, they
serve as an invaluable resource to our Financial Advisors and their clients. Additionally, we offer a deep
bench of experienced investment analysts, strategists and economists from across the firm.

A full spectrum of solutions: Our open-architecture platform offers exclusive proprietary, third-party,
traditional and alternative investments—along with insured solutions, private investment opportunities,
legacy planning, lending and cash management solutions—with expansive due diligence:

Y (5

Traditional Alternative Investment
Investments Investments Advisory

Mutual Funds
Exchange-Traded Funds
Closed-End Funds

Unit Investment Trusts

529 Education Savings Plans
Investing with Impact

Hedge Funds
Funds of Funds
Managed Futures
Real Estate
Private Equity
Private Credit
Exchange Funds

Nondiscretionary

Firm Discretionary

Financial Advisor Discretionary
Unified Managed Accounts
Separately Managed Accounts
Target Date Portfolios

Third Party Tax Planning

Advisory Annuities

Optional Tax Management Services

Learn more at www.morganstanley.com/portfolioinsights

Insured
Solutions

Permanent Life

Term Life

Long-Term Care
Disability

Property and Casualty
Fixed, Indexed and
Variable Annuities

23
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Legacy Planning: Trusts, Estates and Philanthropy

The road to financial well-being and success is an evolutionary one. Wealth accumulation is followed
by wealth preservation, which in turn is followed by wealth transition. The management of these three
wealth phases requires careful planning and intelligent structuring of assets to help meet short- and
long-term goals.

We have provided sophisticated estate planning resources for high-net-worth families. These resources
include a comprehensive analysis of your current plan along with ideas and solutions for future legacy
planning objectives. Our tax and philanthropic areas are designed to complement your overall estate
planning efforts. And finally, our unique corporate trustee platform offers a choice of different trustees
and jurisdictions to help you implement your estate plan.

&

K d N
Estate Philanthropic Tax Family Wealth Family Mission  Next-Generation
Planning Management Services Governance Statements Education

Morgan Stanley Smith Barney LLC does not accept appointments, nor will it act as a trustee,
but it will provide access to trust services through an appropriate third-party corporate trustee.
Wealth and Estate Planning Strategists and other Estate Planning Strategies personnel holding
legal degrees are acting purely in a non-representative capacity. Neither they, Financial

Lea rmn more at WWW.mo rg an Sta n Iey- com/the m eS/taX Advisors nor Morgan Stanley provide tax or legal advice to clients or to Morgan Stanley.
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Lending and Cash Management Solutions

Solutions to complement your investment strategy

/@\ Ot
O

\/ Qﬁﬂ] FoE

Lending Solutions Home Loans' Cash Management Solutions

Financing for Your Needs Professional Advice, Manage Day-to-Day Finances More Efficiently
Personal Attention

In addition to investing, smart use As a Morgan Stanley client, you can better manage

of borrowing can help provide A dedicated Home Loans team will your cash and cash flow by viewing your investments
funding for personal, business or help you and your family identify the and your finances in one place.
real estate needs—potentially right home financing solution and
MANAGEMENT SOLUTIONS:
SgARNSsngﬁlcT)IEEE-?SED APPLICANTS WHO QUALIFY - Direct deposit
’ MAY HAVE ACCESS TO: * ATM fee rebates worldwide
= Competitive rates * Flexible financing options * Unlimited check writing
* Quick access to funds = Competitive rates based on = Mobile Check Deposit with higher limits?
once approved your eligible household assets = Morgan Stanley cards from American Express
= Flexible financing options * Financing for properties * Morgan Stanley debit card with price protection
beyond a primary residence from Mastercard

= Online bill pay with Morgan Stanley Payments

Borrowing against securities may not be appropriate for everyone. You should be = Savings program
aware that there are risks associated with a securities-based loan, including possible
maintenance calls on short notice, and that market conditions can magnify any

potential for loss. See the important disclosures at the end of this brochure. Learn more at www.morganstanley.com/cashplus

Home loans are offered by Morgan Stanley Private Bank, National Association. @ 25

2L imits and conditions apply. Mobile check deposits are subject to certain terms and conditions. Checks must be drawn on a U.S. Bank. e
LENDER
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Morgan Stanley Online: Your Account, Your Way

Designed to help make managing your financial life easier, Morgan Stanley Online and our mobile app
give you secure 24/7 access to your investment and cash management accounts from any device, so
you can stay informed whether you’re at home, at work or on the go.

View your account balance, activity, holdings and projected income
Update profile information

Access statements, trade confirmations and tax documents

Set up account alerts

View your total net worth in one place

View your income and expenses, and create and track your budget

Upload and share important documents
Authorize wires and transfers

Schedule a meeting with your Financial Advisor
Access research reports

Deposit checks from your mobile device

Send money with Zelle®

Electronically transfer funds

Pay bills or invoices

Explore mortgage options, calculate rates and apply online

Protecting your assets is one of our top priorities.
We continually invest capital and resources to
provide the highest standard of care, not just
because we have a fiduciary responsibility, but
because we understand that our 85 years of
success have been grounded in client trust.

Our protections include deep investments in
cybersecurity and fraud prevention technology,

as well as continuous employee training on
security awareness and fraud protection policies.
We have strong encryption protocols to safeguard
your data and multifactor authentication to help
protect access to our accounts.

Learn more at

26
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The Distinct Experience You Deserve

At the M-1 Group at Morgan Stanley, we do things differently—and make it
our goal to be the first call you make for any personal, business, family or
financial need. Discover the difference sophisticated service, knowledge
and advice can make.

The M-1 Group at Morgan Stanley

34901 Woodward Avenue
Suite 300
Birmingham, Ml 48009

27
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Disclosures

Five Star Professional, as a third party research firm, identified pre-qualified award candidates based on industry data and contacted all identified broker dealers,
Registered Investment Advisor firms and FINRA-registered representatives to gather wealth manager nominations. Self-nominations are not accepted. Award
candidates are then evaluated against 10 objective eligibility and evaluation criteria associated with wealth managers who must have a minimum of five years’
experience as an investment adviser representative or other accepted credentials, client retention rates, client assets administered, firm review and a favorable
regulatory and complaint history as defined by Five Star. Five Star Professional determines the final list of Five Star Wealth Manager Award winners. The Award
does not evaluate the quality of services furnished to clients and it is possible that the recipient may have received unfavorable ratings from those surveyed. Five
Star Professional collected the information for this Award through surveys it conducted.

Wealth managers and/or their firms do not pay a fee to be considered or placed on the final list of Five Star Wealth Managers.

The Five Star award is not indicative of the wealth manager's future performance.

Wealth managers may or may not use discretion in their practice and therefore may not manage their clients’ assets.

The inclusion of a wealth manager on the list should not be construed as an endorsement of the wealth manager by Five Star Professional.

Working with a Five Star Wealth Manager or any wealth manager is no guarantee as to future investment success, nor is there any guarantee that the
selected wealth managers will be awarded this accomplishment by Five Star Professional in the future.

U For more information on the Five Star award and the research/selection methodology, go to fivestarprofessional.com.

This material is provided for informational purposes only and is not intended as an offer or solicitation with respect to the purchase or sale of any security or other
financial instrument or to participate in any trading strategy. It does not provide individually tailored investment advice. It has been prepared without regard to the
individual financial circumstances and objectives of persons who receive it. Information and data contained herein is from multiple sources considered to be reliable
and Morgan Stanley Smith Barney LLC (“Morgan Stanley”) makes no representation as to the accuracy or completeness of the information or data from sources
outside of Morgan Stanley.

Morgan Stanley Smith Barney LLC recommends that investors independently evaluate particular strategies and/or investments, and encourages investors to seek
the advice of a Financial Advisor. The appropriateness of a particular strategy and/or investment will depend upon an investor’s individual circumstances and
objectives.

Investing in the markets entails the risk of market volatility. The value of all types of investments, including stocks, mutual funds, exchange-traded funds (ETFs),
closed-end funds and unit investment trusts, may increase or decrease over varying time periods. Growth Investing does not guarantee a profit or eliminate risk.
The stocks of these companies can have relatively high valuations. Because of these high valuations, an investment in a growth stock can be more risky than an
investment in a company with more modest growth expectations. Value Investing does not guarantee a profit or eliminate risk. Not all companies whose stocks
are considered to be value stocks are able to tum their business around or successfully employ corrective strategies which would result in stock prices that do not
rise as initially expected. Equity securities may fluctuate in response to news on companies, industries, market conditions and general economic environment.
Companies paying dividends can reduce or stop payouts at any time. The value of fixed Income securities will fluctuate and, upon a sale, may be worth more or
less than their original cost or maturity value. Bonds are subject to interest rate risk, call risk, reinvestment risk, liquidity risk and credit risk of the Issuer. To the
extent the investments depicted herein represent International securities, you should be aware that there may be additional risks associated with international
investing, including foreign economic, political, monetary and/or legal factors, changing currency exchange rates, foreign taxes, and differences in financial and
accounting standards. The returns on a portfolio consisting primarily of environmental, social and governance-aware Investments (ESG) may be lower or higher
than a portfolio that is more diversified or where decisions are based solely on investment considerations. Because ESG criteria exclude some investments,
investors may not be able to take advantage of the same opportunities or market trends as investors that do not use such criteria. Tax-aware strategies seek to
reduce capital gains. There is no guarantee that they will eliminate them.
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Alternative Investments often are speculative and include a high degree of risk. Investors could lose all or a substantial amount of their investment. Alternative
investments are appropriate only for eligible, Long-term investors who are willing to forgo liquidity and put capital at risk for an indefinite period of time. They may
be highly illiquid and can engage in Leverage and other speculative practices that may increase the volatility and risk of Loss. Alternative Investments typically
have higher Fees than traditional investments. Investors should carefully review and consider potential risks before investing.

Credit quality is a measure of a bond issuer's creditworthiness, or ability to repay interest and principal to bondholders in a timely manner. The credit rating shown
is based on the security rating as provided by Standard & Poor's, Moody's and/or Fitch, as applicable. Credit ratings shown range from AAA, being the highest, to
D, being the lowest based on S&P and Fitch's classification (the equivalent of Aaa and C, respectively, by Moody(s). Ratings of BBB or higher by S&P and Fitch
(Baa or higher by Moody's) are considered to be investment grade-quality securities. Credit ratings assigned by nationally recognized statistical rating
organizations are one measure of an issuer's creditworthiness. Any actual or anticipated decline in an issuer's credit ratings or increase In the credit spreads
charged by the market for taking the issuer's credit risk is likely to adversely affect the market value of the issuer's debt securities. Credit ratings are subject to
change.

Insurance products are offered in conjunction with Morgan Stanley Smith Barney LLC's licensed insurance agency affiliates.

Investing in financial instruments carries with it the possibility of losses and that a focus on above-market returns exposes the portfolio to above-average risk.
Performance aspirations are not guaranteed and are subject to market conditions. High volatility investments may be subject to sudden and large falls in value,
and there could be a large loss on realization which could be equal to the amount invested.

Morgan Stanley Wealth Management is the trade name of Morgan Stanley Smith Barney LLC, a registered broker-dealer In the United States. The sole purpose
of this material is to inform, and it in no way is intended to be an offer or solicitation to purchase or sell any security, other investment or service, or to attract any
funds or deposits. Investments mentioned may not be appropriate for all clients. Any product discussed herein may be purchased only after a client has carefully
reviewed the offering memorandum and executed the subscription documents. Morgan Stanley Wealth Management has not considered the actual or desired
investment objectives, goals, strategies, guidelines or factual circumstances of any investor in any fund(s). Before making any investment, each investor should
carefully consider the risks associated with the investment, as discussed in the applicable offering memorandum, and make a determination based upon their own
particular circumstances, that the investment is consistent with their investment objectives and risk tolerance. Morgan Stanley Smith Barney LLC offers investment
program services through a variety of investment programs, which are opened pursuant to written client agreements. Each program offers investment managers,
funds and features that are not available in other programs; conversely, some investment managers, funds or investment strategies may be available in more than
one program.

Morgan Stanley's investment advisory programs may require a minimum asset level and, depending on your specific investment objectives and financial position,
may not be appropriate for you. Please see the Morgan Stanley Smith Barney LLC program disclosure brochure (the "Morgan Stanley ADV") for more information
in the investment advisory programs available. The Morgan Stanley ADV is available at The Global Investment Committee is a
group of seasoned investment professionals who meet regularly to discuss the global economy and markets. The committee determines the investment outlook
that guides our advice to clients. They continually monitor developing economic and market conditions, review tactical outlooks and recommend model portfolio
weightings, as well as produce a suite of strategy, analysis, commentary, portfolio positioning suggestions and other reports and broadcasts.
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If an account owner or the beneficiary resides in or pays income taxes to a state that offers its own 529 college savings or pre-paid tuition plan (an “In-State Plan”),
that state may offer state or local tax benefits. These tax benefits may include deductible contributions, deferral of taxes on earnings and/or tax-free withdrawals. In
addition, some states waive or discount fees or offer other benefits for state residents or taxpayers who participate in the In-State Plan. An account owner may be
denied any or all state or local tax benefits or expense reductions by investing in another state’s plan (an “Out-of-State Plan”). In addition, an account owner’s state
or locality may seek to recover the value of tax benefits (by assessing income or penalty taxes) should an account owner rollover or transfer assets from an In-State
Plan to an Out-of-State Plan. While state and local tax consequences and plan expenses are not the only factors to consider when investing in a 529 Plan, they are
important to an account owner’s investment return and should be taken into account when selecting a 529 plan.

Tax laws are complex and are subject to change. This information is based upon current tax rules in effect at the time this was written. Morgan Stanley Smith
Barney LLC and its Financial Advisors do not provide tax or legal advice. Individuals should always check with their tax or legal advisor before engaging in any
transaction involving 529 Plans, Education Savings Accounts and other tax-advantaged investments.

Investments in a 529 Plan are not FDIC-insured, nor are they deposits of or guaranteed by a bank or any other entity, so an individual may lose money. Investors
should review a Program Disclosure Statement, which contains more information on investment options, risks factors, fees and expenses and possible tax
consequences. Investors should read the Program Disclosure Statement carefully before investing.

Morgan Stanley Goals Planning System (GPS) is a focus on goals-based planning. Within this framework, we have a goals-based platform that includes a
brokerage investment analysis tool (GPS Platform). While securities held in your investment advisory accounts may be included in the analysis, the reports
generated from the GPS Platform are not financial plans nor constitute a financial planning service. A financial plan generally seeks to address a wide spectrum of
your long-term financial needs, and can include recommendations about insurance, savings, tax and estate planning, and investments, taking into consideration
your goals and situation, including anticipated retirement or other employee benefits. Morgan Stanley Smith Barney LLC (“Morgan Stanley”) will only prepare a
financial plan at your specific request using Morgan Stanley approved financial planning software. If you would like to have a financial plan prepared for you, please
consult with a Morgan Stanley Financial Advisor.

To understand the differences between brokerage and advisory relationships, you should consult your Financial Advisor, or review our Understanding Your
Brokerage and Investment Advisory Relationships brochure available at

Morgan Stanley’s GPS Platform provides a snapshot of your current financial position and can help you to focus on your financial resources and goals, and to
create a strategy designed to get you closer toward meeting your goals. Every individual’s financial circumstances, needs and risk tolerances are different. The
hypothetical projections in the reports are based on the methodology, estimates, and assumptions, as described in the reports, as well as personal data provided by
you. Because the hypothetical results are calculated over many years, small changes can create large differences in potential future results. The reports should be
considered working documents that can assist you with your objectives. Morgan Stanley makes no guarantees as to future results or that an individual’s investment
objectives will be achieved. The responsibility for implementing, tracking progress and adjusting your investment plan rests with you. After your Financial Advisor
delivers your report to you, if you so desire, your Financial Advisor can help you implement any part that you choose; however, you are not obligated to work with
your Financial Advisor or Morgan Stanley.
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Financial forecasts, rates of return, risk, inflation, and other assumptions may be used as the basis for illustrations generated by the Morgan Stanley GPS Platform.
They should not be considered a guarantee of future performance or a guarantee of achieving overall financial objectives. All results use simplifying estimates and
assumptions. No tool has the ability to accurately predict the future, eliminate risk or guarantee investment results. As investment returns, inflation, taxes, and other
economic conditions vary from the assumptions used by the Morgan Stanley GPS Platform, your actual results will vary (perhaps significantly) from those
presented.

You should note that investing in financial instruments carries with it the possibility of losses and that a focus on above-market returns exposes the portfolio to
above-average risk. Performance aspirations are not guaranteed and are subject to market conditions. High volatility investments may be subject to sudden and
large falls in value, and there could be a large loss on realization which could be equal to the amount invested.

IMPORTANT: The projections or other information provided by the Morgan Stanley GPS Platform regarding the likelihood of various investment outcomes
(including any assumed rates of return and income) are hypothetical in nature, do not reflect actual investment results, and are not guarantees of future results.
Morgan Stanley does not represent or guarantee that the projected returns or income will or can be attained.

Morgan Stanley Smith Barney LLC (“Morgan Stanley"), its affiliates and Morgan Stanley Financial Advisors or Private Wealth Advisors do not provide tax or legal
advice. Individuals should consult their tax advisor for matters involving taxation and tax planning, and their attorney for matters involving trusts, estate planning,
charitable giving, philanthropic planning and other legal matters.

Investing in financial instruments carries with it the possibility of losses and that a focus on above-market returns exposes the portfolio to above-average risk.
Performance aspirations are not guaranteed and are subject to market conditions. High volatility investments may be subject to sudden and large falls in value,
and there could be a large loss on realization which could be equal to the amount invested.

The Morgan Stanley Mobile App is currently available for iPhone* and iPad® from the App Store and Android on Google Play™. Standard messaging and
data rates from your provider may apply.

The Morgan Stanley Debit Card is issued by Morgan Stanley Private Bank, National Association pursuant to a license from Mastercard International Incorporated.
Mastercard and Maestro are registered trademarks of Mastercard International Incorporated. The third-party trademarks and service marks contained herein are
the property of their respective owners. Investments and services offered through Morgan Stanley Smith Barney LLC, Member SIPC.

Certain terms, conditions, restrictions and exclusions apply. Please refer to the Morgan Stanley Debit Card Terms and Conditions at

http:// for additional information. Under the Savings and Preferred Savings programs (“Savings”), Morgan Stanley Smith
Barney LLC makes available interest-bearing FDIC insured deposit accounts(s) at either Morgan Stanley Private Bank, National Association or Morgan Stanley
Bank, N.A., each a national bank, Member FDIC, and an affiliate of Morgan Stanley Smith Barney LLC, as selected by the client. Deposits placed in Savings are
eligible for FDIC insurance up to $250,000 (including principal and interest) per depositor, per each bank selected by the client for all deposits held in the same
insurable capacity (the Maximum Applicable Deposit Insurance Amount). All deposits per bank held in the same insurable capacity will be aggregated for purposes
of the Maximum Applicable Deposit Insurance Amount, including deposits maintained through the Bank Deposit Program. The client is responsible for monitoring
the total amount held with each bank. The bank also reserves the right to offer promotional rates from time to time. Detailed information on federal deposit
insurance coverage is available on the FDIC’s website (https:/ HYPERLINK "http://www.fdic.gov/deposit/deposits/)"/www.fdic.gov/deposit/deposits/). The Savings
programs are not intended for clients who need to have frequent access to funds and those funds will not be automatically accessed to reduce a debit
or margin loan in your brokerage account. Withdrawals from an account in Savings are limited to 10 transactions per calendar month, and any
withdrawal or transfer over the limit in any one calendar month will be subject to an excess withdrawal fee.
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Cash management and lending products and services are provided by Morgan Stanley Smith Barney LLC, Morgan Stanley Private Bank, National Association
or Morgan Stanley Bank, N.A., as applicable.

Electronic payments arrive to the payee within 1-2 business days, Check payments arrive to the payee within 5 business days. Same-day and overnight payments
are available for an additional fee within the available payment timeframes.

Send Money with Zelle® is available on the Morgan Stanley Mobile App for iPhone and Android. Enrollment is required and dollar and frequency limits may apply.
Domestic fund transfers must be made from an eligible account at Morgan Stanley Smith Barney LLC (Morgan Stanley) to a US-based account at another financial
institution. Morgan Stanley maintains arrangements with JP Morgan Chase Bank, N.A. and UMB Bank, N.A. as NACHA-participating depository financial institutions
for the processing of transfers on Zelle. Data connection required, and message and data rates may apply, including those from your communications service
provider. Must have an eligible account in the U.S. to use Zelle. Transactions typically occur in minutes when the recipient’s email address or U.S. mobile number is
already enrolled with Zelle. See the Send Money with Zelle® terms for details.

Zelle and the Zelle related marks are wholly owned by Early Warning Services, LLC and are used herein under license. Morgan Stanley is not affiliated with Zelle.

The Morgan Stanley Cards from American Express are only available for clients who have an eligible Morgan Stanley Smith Barney LLC brokerage account
(“eligible account”). Eligible account means a Morgan Stanley Smith Barney LLC brokerage account held in your name or in the name of a revocable trust where
the client is the grantor and trustee, except for the following accounts: Charitable Remainder Annuity Trusts, Charitable Remainder Unitrusts, irrevocable trusts
and employer-sponsored accounts. Eligibility is subject to change. American Express may cancel your Card Account and participation in this program, if you do
not maintain an eligible account. Morgan Stanley Smith Barney LLC may compensate your Financial Advisor and other employees in connection with your
acquisition or use of the Morgan Stanley Cards from American Express. The Morgan Stanley Cards from American Express are issued by American Express
National Bank, not Morgan Stanley Smith Barney LLC. Services and rewards for the Cards are provided by Morgan Stanley Smith Barney LLC, American Express
or other third parties. Restrictions and other limitations apply. See the terms and conditions for the Cards for details. Clients are urged to review fully before
applying. Morgan Stanley, its affiliates, and Morgan Stanley Financial Advisors and employees are not in the business of providing tax or legal advice. Clients
should speak with their tax advisor regarding the potential tax implications of the Rewards Program upon their specific circumstances.

American Express may share information about your Card Account with Morgan Stanley in support of Morgan Stanley programs and services. For information as
to how Morgan Stanley will use your Card Account data please visit http://www.morganstanley.com/wealth/investmentsolutions/pdfs/adv/mssb_privacynotice.pdf

© 2021 Morgan Stanley Smith Barney LLC. Member SIPC.
The Morgan Stanley Cards from American Express is issued by American Express National Bank. © 2021 American Express National Bank.

Risk Information for Securities-Based Lending: You need to understand that: (1) Sufficient collateral must be maintained to support your loan(s) and to take
future advances; (2) You may have to deposit additional cash or eligible securities on short notice; (3) Some or all of your securities may be sold without prior
notice in order to maintain account equity at required maintenance levels. You will not be entitled to choose the securities that will be sold. These actions may
interrupt your long-term investment strategy and may result in adverse tax consequences or in additional fees being assessed; (4) Morgan Stanley Bank, N.A.,
Morgan Stanley Private Bank, National Association or Morgan Stanley Smith Barney LLC (collectively referred to as "Morgan Stanley") reserves the right not to
fund any advance request due to insufficient collateral or for any other reason except for any portion of a securities-based loan that is identified as a committed
facility; (5) Morgan Stanley reserves the right to increase your collateral maintenance requirements at any time without notice; and (6) Morgan Stanley reserves
the right to call securities-based loans at any time and for any reason.
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With the exception of a margin loan, the proceeds from securities-based loan products may not be used to purchase, trade or carry margin stock
(or securities, with respect to Express Creditline); repay margin debt that was used to purchase, trade or carry margin stock (or securities, with
respect to Express Creditline); and cannot be deposited into a Morgan Stanley Smith Barney LLC or other brokerage account.

To be eligible for a securities-based loan, a client must have a brokerage account at Morgan Stanley Smith Barney LLC that contains eligible securities, which
shall serve as collateral for the securities-based loan. Securities based loans are provided by Morgan Stanley Smith Barney LLC, Morgan Stanley Private
Bank, National Association or Morgan Stanley Bank, N.A, as applicable.

The lending products referenced or described are separate and distinct, and are not connected in any way. The ability to qualify for one product is not connected to
an individual’s eligibility for another.

Residential mortgage loans/home equity lines of credit are offered by Morgan Stanley Private Bank, National Association, an affiliate of Morgan Stanley Smith
Barney LLC. With the exception of the pledged-asset feature, an investment relationship with Morgan Stanley Smith Barney LLC does not have to be established
or maintained to obtain the residential mortgage products offered by Morgan Stanley Private Bank, National Association. All residential mortgage loans/home
equity lines of credit are subject to the underwriting standards and independent approval of Morgan Stanley Private Bank, National Association. Rates, terms, and
programs are subject to change without notice. Residential mortgage loans/home equity lines of credit may not be available in all states; not available in Guam,
Puerto Rico and the U.S. Virgin Islands. Other restrictions may apply. The information contained herein should not be construed as a commitment to lend.
Morgan Stanley Private Bank, National Association is an Equal Housing Lender and Member FDIC that is primarily regulated by the Office of the Comptroller of
the Currency. Nationwide Mortgage Licensing System Unique Identifier #663185. The proceeds from a residential mortgage loan (including draws and
advances from a home equity line of credit) are not permitted to be used to purchase, trade, or carry eligible margin stock; repay margin debt that was
used to purchase, trade, or carry margin stock; or to make payments on any amounts owed under the note, loan agreement, or loan security
agreement; and cannot be deposited into a Morgan Stanley Smith Barney LLC or other brokerage account.

Relationship-based pricing offered by Morgan Stanley Private Bank, National Association is based on the value of clients’, or their immediate family members’
(i.e., grandparents, parents, and children) eligible assets (collectively “Household Assets”) held within accounts at Morgan Stanley Smith Barney LLC. To be
eligible for relationship-based pricing, Household Assets must be maintained within appropriate eligible accounts prior to the closing date of the residential
mortgage loan. Relationship-based pricing is not available on conforming loans.

Private Bankers are employed by Morgan Stanley Private Bank, National Association. Member FDIC.
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Morgan Stanley Smith Barney LLC does not accept appointments nor will it act as a trustee but it will provide access to trust services through an appropriate
third-party corporate trustee.

Wealth and Estate Planning Strategists and other Estate Planning Strategies personnel holding legal degrees are acting purely in a non-representative capacity.
Neither they, Financial Advisors nor Morgan Stanley provide tax or legal advice to clients or to Morgan Stanley.

Morgan Stanley Smith Barney LLC is a registered broker/dealer, member SIPC, and not a bank. Where appropriate, Morgan Stanley Smith Barney LLC has
entered into arrangements with banks and other third parties to assist in offering certain banking related products and services.

Investment, insurance and annuity products offered through Morgan Stanley Smith Barney LLC are: NOT FDIC INSURED | MAY LOSE VALUE | NOT
BANK GUARANTEED | NOT A BANK DEPOSIT | NOT INSURED BY ANY FEDERAL GOVERNMENT AGENCY

© 2021 Morgan Stanley Smith Barney LLC. Member SIPC. CRC 3782050 10/2021 LENDER
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