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Please see the end of this material for important disclaimers. 

WEALTH ACCUMULATION – During this phase, individuals focus on acquiring the assets they need to help meet their 
long-term financial goals while balancing their short-term financial needs 
 

WEALTH PLANNING/WEALTH PRESERVATION – As individuals move further into their financial journey, the focus 
may shift from asset growth to protecting their families and portfolios from unexpected adversity or market volatility 
 

WEALTH UTILIZATION – At some point, most individuals will need to draw on their accumulated resources to fund 
specific needs, such as college tuition costs or retirement expenses 
 

WEALTH TRANSFER – Many individuals hope to leave a sizeable legacy for their children, their grandchildren, and/or 
their communities  
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Planning for Your Family 
 

 

 

 

 

 

  

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 
 

Throughout your life, you will move through four stages of wealth: Accumulation, Planning/Preservation, Utilization 
and Transfer. Your path through this cycle is rarely linear and transitions can be abrupt. Given these intricacies, you 
need comprehensive, customized wealth management strategies that can change as your goals and career changes. 

Considerations To Explore When Developing Your Family Wealth Management Life Plan 

Financial  

Planning 

GOALS ANALYSIS 

• Evaluation of Alternatives 

• Probability Analysis 

• Monitoring Progresses 
 

BUDGETING AND CASH 
FLOW 

• Budget Evaluation 

• Cash Flow Management 

• Saving Strategies for 
Education & Retirement 

 

DEBT ANALYSIS 

• Borrowing Needs 

• Secured vs. Unsecured 

• Buy vs. Lease/Rent 
 

SPECIAL CIRCUMSTANCES 

• Marriage/Divorce 

• Disability/Illness 

• Non-Traditional Families 

• Job Change and Job Loss 

• Dependents with Special 
Needs 

 
 
 

Investment 

Planning 

ECONOMICS / BUSINESS 
CYCLES 

• Fiscal Policy 

• Monetary Policy 

• Economic Indicators 

• Business Cycles 

• Inflation, Deflation, 
Stagflation 

 

ASSET ALLOCATION 

• Risk Tolerance 

• Strategic and Tactical  

• Active and Passive  

• Rebalancing 
 

INVESTMENT SELECTION  

• Portfolio Construction  

• Manager Selection 

• Discretionary vs. Non-
Discretionary 

• Performance Reviews 
 

TAX EFFICIENT INVESTING 

• Taxable vs. Tax Free 

• Tax-Loss Harvesting 
 
 

Retirement  

Planning 

LIFESTYLE REVIEW 

• Retirement Vision 

• Evaluating Needs, Wants, 
Wishes 

 

RETIREMENT INCOME 

• Coordination of fixed and 
variable sources of income  

• IRA / 401(K) / 403(B) 

• Annuities 

• Effects of Longevity 

• Inflationary Risk 
 

SOCIAL SECURITY AND 
PENSION ANALYSIS 

• Benefit Commencement 
Decision 

 

HEALTHCARE 

• Healthcare Spending Accts 

• Medicare 

• Long-Term Care 
 

 
 
 

 

Wealth 

Planning 

WILLS AND LEGAL DOCUMENTS 

• Records Organization 

• Health Care POA 

• Living Will 

• Durable POA 
 

LEGACY PLANNIGN GIFTING 
AND USES OF TRUST 

• Annual Gifting 

• Lifetime Gift Exemption 

• Revocable & Irrevocable trusts 

• Testamentary trusts 

• Grantor trusts 
 

FAMILY GOVERNANCE AND 
DYNAMICS 

• Protect the Wealth Plan  

• Family Mission Statement 

• Family Councils 
 

CHARITABLE PLANNING 

• Charitable Trusts 

• Direct Bequests 

• Donor Advised Funds 

• Private Foundations  
 
 

An Approach To Thinking About Your Future And Family During Every Chapter Of Your Journey 
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The Cotto Wealth Management Group at Morgan Stanley  
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

James Cotto 
 

Managing Director – Executive Financial Services Director; International Client Advisor; Workplace Advisor – Equity 

Compensation; Corporate Client Group Director; Senior Portfolio Manager; Senior Investment Management Consultant; Family 

Wealth Director; Global Sports and Entertainment Director 

Direct: +1 (914) 225 - 4857 

Email: James.Cotto@morganstanley.com 

2000 Westchester Avenue, Purchase, NY 

 

HAVE QUESTIONS? 

Visit advisor.morganstanley.com/the-cotto-wealth-management-group to learn more or email us at: 
thecottowealthmanagementgroup@morganstanley.com 

Eric Esquivel 

AVP, Financial Advisor 

 

Rodrigo Suarez-Navarro 

AVP, Financial Advisor,  

Financial Planning Specialist 

 Raymond Cotto 

Financial Advisor,  

Financial Planning Specialist 

Laura Scatigno 

Senior Client  

Service Associate 

 

James Arca, QPFC® 

Wealth Management Analyst, 

Financial Planning Specialist 

 

Eric Chakonis 
Client Service Associate 

 
Hannah Goncher 

Wealth Management Analyst 

file://///stor25ncs1.new-york.ms.com/s102467/iriasale/Downloads/advisor.morganstanley.com/the-cotto-wealth-management-group
mailto:thecottowealthmanagementgroup@morganstanley.com
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Morgan Stanley Smith Barney LLC offers a wide array of brokerage and advisory services to its clients, each of which may create a different type of relationship with 

different obligations to you.  Please visit us at http://www.morganstanleyindividual.com or consult with your Financial Advisor to understand these differences. 

 

The investments listed may not be appropriate for all investors. Morgan Stanley Smith Barney LLC recommends that investors independently evaluate particular 

investments, and encourages investors to seek the advice of a financial advisor. The appropriateness of a particular investment will depend upon an investor's 

individual circumstances and objectives. 

 

Investors should carefully consider the investment objectives and risks as well as charges and expenses of a mutual fund before investing. To obtain a 

prospectus, contact your Financial Advisor or visit the fund company's website. The prospectus contains this and other important information about the 

mutual fund. Read the prospectus carefully before investing. 

 

Treasury and Government Money Market: You could lose money by investing in the Fund. Although the Fund seeks to preserve your investment at $1.00 per share, 

it cannot guarantee it will do so. An investment in the Fund is not insured or guaranteed by the Federal Deposit Insurance Corporation or any other government 

agency. The Fund’s sponsor has no legal obligation to provide financial support to the Fund, and you should not expect that the sponsor will provide financial support 

to the Fund at any time. 

 

You could lose money by investing in a Money Market Fund. Because the share price of the Fund will fluctuate, when you sell your shares they may be worth more 

or less than what you originally paid for them. The Fund may impose a fee upon sale of your shares or may temporarily suspend your ability to sell shares if the 

Fund’s liquidity falls below required minimums because of market conditions or other factors. An investment in the Fund is not insured or guaranteed by the Federal 

Deposit Insurance Corporation or any other government agency. The Fund’s sponsor has no legal obligation to provide financial support to the Fund, and you should 

not expect that the sponsor will provide financial support to the Fund at any time. 

 

Clients executing a 10b5-1 Plan should keep the following important considerations in mind: (1) 10b5-1 Plans should be approved by the compliance officer or 

general counsel of the company; (2) A 10b5-1 Plan may require a cessation of trading activities at times when lockups may be necessary to the company (i.e. 

secondary offerings, pooling transactions, etc.); (3) A 10b5-1 Plan does not generally alter the regulatory requirements (e.g. Rule 144, Section 16, Section 13D) that 

may otherwise be applicable; (4) 10b5-1 Plans that are modified or terminated early may weaken or lose the benefit of the affirmative defense; (5) Public disclosure 

of 10b5-1 Plans (e.g., via press release) may be appropriate for some insiders; (6) Most companies will permit 10b5-1 Plans to be implemented only during open 

window periods; and (7) Morgan Stanley Smith Barney, as well as some issuers, imposes a mandatory waiting period between the execution of the 10b5-1 Plan and 

the first sale pursuant to the 10b5-1 Plan. 

 

Preset Diversification Program is a registered Trademark of Morgan Stanley Smith Barney LLC, protected in the United States and other countries. 

 

When Morgan Stanley Smith Barney LLC, its affiliates and Morgan Stanley Financial Advisors and Private Wealth Advisors (collectively, “Morgan Stanley”) provide 

“investment advice” regarding a retirement or welfare benefit plan account, an individual retirement account or a Coverdell education savings account (“Retirement 

Account”), Morgan Stanley is a “fiduciary” as those terms are defined under the Employee Retirement Income Security Act of 1974, as amended (“ERISA”), and/or 

the Internal Revenue Code of 1986 (the “Code”), as applicable. When Morgan Stanley provides investment education, takes orders on an unsolicited basis or 

otherwise does not provide “investment advice”, Morgan Stanley will not be considered a “fiduciary” under ERISA and/or the Code. For more information regarding 

Morgan Stanley’s role with respect to a Retirement Account, please visit www.morganstanley.com/disclosures/dol. Tax laws are complex and subject to change. 

Morgan Stanley does not provide tax or legal advice. Individuals are encouraged to consult their tax and legal advisors (a) before establishing a Retirement Account, 

and (b) regarding any potential tax, ERISA and related consequences of any investments or other transactions made with respect to a Retirement Account. 

 

The Active Assets Account is a brokerage account offered through Morgan Stanley Smith Barney LLC. 

 

The Morgan Stanley Mobile App is currently available for iPhone® and iPad® from the App Strems and AndroidTM on Google PlayTM. Standard messaging and 

data rates from your provider may apply. 

 

Tailored Lending is a loan/line of credit product offered by Morgan Stanley Private Bank, National Association, an affiliate of Morgan Stanley Smith Barney LLC. A 

Tailored Lending credit facility may be a committed or demand loan/line of credit. All Tailored Lending loans/lines of credit are subject to the underwriting standards 

and independent approval of Morgan Stanley Private Bank, National Association. Tailored Lending loans/lines of credit may not be available in all locations. Rates, 

terms, and programs are subject to change without notice. Other restrictions may apply. The information contained herein should not be construed as a commitment 

to lend. Morgan Stanley Private Bank, National Association is a Member FDIC that is primarily regulated by the Office of the Comptroller of the Currency. The 

proceeds from a Tailored Lending loan/line of credit (including draws and other advances) generally may not be used to purchase, trade, or carry margin 

stock; repay margin debt that was used to purchase, trade, or carry margin stock; and cannot be deposited into a Morgan Stanley Smith Barney LLC or 

other brokerage account. 

 

Morgan Stanley Smith Barney LLC is a registered Broker/Dealer, Member SIPC, and not a bank. Where appropriate, Morgan Stanley Smith Barney LLC has entered 

into arrangements with banks and other third parties to assist in offering certain banking related products and services. 

 

Investment, insurance and annuity products offered through Morgan Stanley Smith Barney LLC are: NOT FDIC INSURED | MAY LOSE VALUE | NOT 

BANK GUARANTEED | NOT A BANK DEPOSIT | NOT INSURED BY ANY FEDERAL GOVERNMENT AGENCY 

 

Morgan Stanley Smith Barney LLC (“Morgan Stanley”), its affiliates and Morgan Stanley Financial Advisors or Private Wealth Advisors do not provide tax or legal 

advice.   

 

Morgan Stanley Smith Barney LLC does not accept appointments nor will it act as a trustee but it will provide access to trust services through an appropriate third‐

party corporate trustee. 

 

Morgan Stanley at Work services are provided by Morgan Stanley Smith Barney LLC, member SIPC, and/or its affiliates, all wholly owned subsidiaries of Morgan 

Stanley 


