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Quarterly Video Series
Q2 Market Summary

With Q2 2025 behind us, in-house Portfolio Manager, Jake Tolk, and Alternative
Investments Director, William S. Reardon, provided updates on tariff and tax policy,
while reviewing a few market tailwinds and headwinds.

Q2 Market Summary Video

Also, as mentioned in the video, see here a link from the Morgan Stanley Global
Investment Office, titled U.S. Policy Pulse A Guide to the One Big Beautiful Bill Act.

Policy Pulse Video

Of course, please contact your primary Financial Advisor with The Compass Rose
Group with any questions or comments.

Cardinal Directions - Our Thoughts
October 2025

As we enter the fall months, many clients lean on our team to assist with their
charitable giving objectives. So, for this month, we wanted to outline five
straightforward approaches to achieve charitable aims.

1. Utilizing the Annual Gift Tax Exclusion Amount: This gifting strategy involves making
gifts up to the annual exclusion limit ($19K in 2025) per recipient, per donor each year
without incurring gift tax consequences or using any lifetime gift tax exemption. These
gifts are then not taxable to the recipient. Here, donors can make tax-free gifts to

multiple recipients each year.1

2. Gifting Highly Appreciated Positions in a Taxable Account: If a client has been
holding a highly appreciated security in their taxable account, we see clients transfer
some of that position to their charity of choice. By gifting the stock, the client avoids
paying the imbedded capital gains tax on the appreciation, and the client may claim a
charitable deduction on the security’s fair market value given to a qualified charity
under certain circumstances. Here, the qualified charity receives the full value of the
position and can potentially sell it tax-free to use the proceeds to achieve their given

objective.2

3. Donor-Advised Funds (DAFs): Frequently called a DAF, this is a giving vehicle that
allows investors to make a charitable contribution, receive a tax deduction, and then
recommend grants from the DAF to qualified charities over time. Here, donors get a tax
deduction in the year they contribute funds to the DAF. Once the funds are in the DAF,
they can be invested with any appreciation tax-free when given to the qualified charity.
Grants to qualified charities can occur at any time and can be done on an anonymous
basis. DAFs are provided by a sponsoring financial institution, simplifying and

streamlining the administrative burden.3

4. Qualified Charitable Distributions (QCDs): This is simply a direct transfer for folks
aged 70% or older of up to $100K per year, per individual from the client’'s IRA to a
qualified charity. Here, the amount transferred is excluded from the donor’s taxable
income. Also, for folks 73 and older who are taking Required Minimum Distributions
(RMDs), a QCD amount satisfies the given amount obligated by the annual RMD. To
qualify, the funds must be transferred directly from the financial institution holding the

IRA to the qualified charity.*

5. Private Foundations: For high-net-worth clients, private foundations can be effective
by creating a separate legal entity to manage philanthropic activities. Here, donors
have control over the entity’s operations, investment decisions, and grant-making
initiatives. Contributions to the private foundation are tax-deductible, subject to certain
limits. The foundation exists in perpetuity and are typically required to distribute at least
five percent of their net investment assets annually for charitable causes. These

entities also have higher administrative responsibility and cost. 5

Scheduling Your Next Portfolio Review

The Compass Rose Group operations team is continuing to find solutions to help
provide efficient and effective levels of service to clients, including scheduling biannual
portfolio review meetings.

In case you have not seen it yet, we are sending out an email every six months inviting
clients to schedule time with their primary advisor. When you see “Scheduling Your
Next Portfolio Review” in your inbox, simply open the message and click the button
“Send Meeting Request” to generate an email to our scheduling team. The email will
prompt you to fill in relevant information including your name, preferred day of the
week, preferred time of day, and preferred location (i.e., in-person, via Zoom, or by
phone). Once you hit send, a service associate will follow-up with a few options that
meet your preferences.

You can also schedule directly by calling Sarai Ordonez,
our Registered Client Service Associate, at 505 889-2827.

Market Moves

Click the link below to
review the recent movements
and current standings of the

Capital Market Indices
(As of 10/1/25)

Capital Market Indices

Personal Notes:

Will: Last month brought the family to Colorado to celebrate my cousin’s wedding.
Unbelievable venue in the beautiful Rockies. At work, the team is gearing up to
participate in the leadership development program with Thayer at West Point. We will
be away from the office for a few days but will return with a wealth of knowledge. We
are honored Morgan Stanley leadership invited us to such an incredible program.
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Mark: As summer winds down, the family celebrated Labor Day with a barbeque. The

outdoor fun on Monday was paused as a late afternoon storm rolled in. | hope
everyone was able to rest, relax, and watch college football. May the march to the end
of the year begin.
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Craig: My first year of gardening has
been a surprising success! Despite a late
season start and my lack of general
gardening knowledge, | have been very
successful in harvesting several summer
squash, herbs, and radishes. Acorn squash
is next and is growing beautifully. | am really
enjoying my new hobby and the peace it
brings each day. | had a small patch of
mushrooms pop-up randomly on my plot
which finally helped me to establish the
perfect name!
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1 & 2. Morgan Stanley Global Impact Funding Trust: Leveraging Appreciated Positions to Reduce Taxes and

Increase Your Charitable Giving, Morgan Stanley (October 2024) CRC 3884631; [1] Charitable Giving
Overview: Charitable Giving Strategies, Morgan Stanley Wealth & Estate Planning Strategists, Family
Offices Resources (May 2025) CRC 4466452.

3. Charitable Giving Overview: Charitable Giving Strategies, Morgan Stanley Wealth & Estate Planning
Strategists, Family Offices Resources (May 2025) CRC 4466452.

4 & 5. IRA Qualified Charitable Distributions Overview, Morgan Stanley 3D Resources (April 2025).

The strategies and/or investments discussed in this material may not be appropriate for all investors. The
appropriateness of a particular investment or strategy will depend on an investor's individual
circumstances and objectives.

When Morgan Stanley Smith Barney LLC, its affiliates and Morgan Stanley Financial Advisors and Private
Wealth Advisors (collectively, "Morgan Stanley”) provide “investment advice” regarding a retirement or
welfare benefit plan account, an individual retirement account or a Coverdell education savings account
(“Retirement Account”), Morgan Stanley is a “fiduciary” as those terms are defined under the Employee
Retirement Income Security Act of 1974, as amended (“"ERISA"), and/or the Internal Revenue Code of
1986 (the “Code”), as applicable. When Morgan Stanley provides investment education, takes orders on
an unsolicited basis or otherwise does not provide “investment advice”, Morgan Stanley will not be
considered a “fiduciary” under ERISA and/or the Code. For more information regarding Morgan Stanley’s
role with respect to a Retirement Account, please visit www.morganstanley.com/disclosures/dol. Tax laws
are complex and subject to change. Morgan Stanley does not provide tax or legal advice. Individuals are
encouraged to consult their tax and legal advisors (a) before establishing a Retirement Account, and (b)
regarding any potential tax, ERISA and related consequences of any investments or other transactions
made with respect to a Retirement Account.

The Morgan Stanley Global Impact Funding Trust, Inc. (MS GIFT) is an organization described in Section
501(c)(3) of the Internal Revenue Code of 1986, as amended. MS Global Impact Funding Trust (MS GIFT)
is a donor advised fund. Morgan Stanley Smith Barney LLC provides investment management and
administrative services to MS GIFT. Back office administration provided by RenPSG, an unaffiliated
charitable gift administrator.

Morgan Stanley Wealth Management president's Club members must meet a number of criteria including
performance, conduct and compliance standards, revenue, length of experience and assets under
supervision. Club membership is no guarantee of future performance.

The views expressed herein are those of the author and do not necessarily reflect the views of Morgan
Stanley Wealth Management or its affiliates. All opinions are subject to change without notice. Neither the
information provided nor any opinion expressed constitutes a solicitation for the purchase or sale of any
security. Past performance is no guarantee of future results.

This report contains forward looking statements and there can be no guarantees they will come to pass.
The information and statistical data contained herein have been obtained from sources believed to be
reliable but in no way are guaranteed by Morgan Stanley as to accuracy or completeness. There is no
guarantee that the investments mentioned will be in each client's portfolio.

Equity securities may fluctuate in response to news on companies, industries, market conditions and the
general economic environment. Companies cannot assure or guarantee a certain rate of return or dividend
yield; they can increase, decrease, or totally eliminate their dividends without notice.

Because of their narrow focus, sector investments tend to be more volatile than investments that diversify
across many sectors and companies.

The sole purpose of this material is to inform, and it in no way is intended to be an offer or solicitation to
purchase or sell any security, other investment, or service, or to attract any funds or deposits.
Investments mentioned may not be appropriate for all clients. Any product discussed herein may be
purchased only after a client has carefully reviewed the offering memorandum and executed the
subscription documents. Morgan Stanley Wealth Management has not considered the actual or desired
investment objectives, goals, strategies, guidelines, or factual circumstances of any investor in any
fund(s). Before making any investment, each investor should carefully consider the risks associated with
the investment, as discussed in the applicable offering memorandum, and make a determination based
upon their own particular circumstances, that the investment is consistent with their investment objectives
and risk tolerance.

Past performance is no guarantee of future results. Actual results may vary. Diversification does not
assure a profit or protect against loss in a declining market.

Asset allocation and diversification do not guarantee a profit or protect against loss in a declining financial
market.

Morgan Stanley Smith Barney LLC (*“Morgan Stanley”), its affiliates and Morgan Stanley Financial Advisors
or Private Wealth Advisors do not provide tax or legal advice. Clients should consult their tax advisor for
matters involving taxation and tax planning and their attorney for legal matters.

Indices are unmanaged. An investor cannot invest directly in an index. They are shown for illustration
purposes only and do not show the performance of any specific investment. Reference to an index does
not imply that the portfolio will achieve return, volatility or other results similar to the index. The
composition of an index may not reflect the manner in which a portfolio is constructed in relation to
expected or achieved returns, portfolio guidelines, restrictions, sectors, correlations, concentrations,
volatility, or tracking error target, all of which are subject to change over time.

For index, indicator and survey definitions referenced in this report please visit the following:
https://www.morganstanley.com/wealth-investmentsolutions/wmir-definitions.

The Morgan Stanley Mobile App is currently available for iPhone® and iPad® from the App StoreSM and
AndroidTM on Google PlayTM. Standard messaging and data rates from your provider may apply.

Morgan Stanley Smith Barney LLC. Member SIPC.
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