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Thoughts on the Market
 

We’re excited to launch our new quarterly newsletter as another way to help enhance
our connection with you – our extended family of clients. Through it, we’ll share market
insights, team updates, and potential opportunities that align with your goals and
values.
‌
Our long term, lasting relationships span generations and are built on clear
communications and a deep understanding of what matters most to you. 
Consequently, this newsletter represents our commitment to staying connected with
you even between our regular conversations.
‌
As we move through the summer months, we wish you and your loved ones a season
filled with meaningful moments and well-earned relaxation. Thank you for your
continued confidence as together we navigate between what’s now and what’s next.

‌

Thought Leadership: Conversations Worth Having
‌

 
Liquidity vs. Legacy: Rethinking Wealth in a Higher Rate Era

‌
With interest rates at their highest levels in over two decades, many investors are
leaning into cash-like investments. While yields above 4% can feel compelling, this
environment presents a valuable moment to reflect on whether your capital is
positioned for preservation or progress — and how liquidity decisions today affect long-

term legacy goals1.

https://login.morganstanleyclientserv.com/ux/
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‌
Cash Plays a Role, But It’s Not the Whole Strategy
‌
Cash can be an important part of your financial strategy, especially for covering near-
term expenses. But it’s also important to keep the big picture in mind. Over time,
inflation can quietly reduce the purchasing power of money sitting on the sidelines.
While today’s interest rates may seem attractive, they may not keep up with your
strategic goals. Market corrections and volatility can be unsettling, especially when
emotions are high but staying invested with a long-term strategy in place has
historically been more effective than trying to time the market. That’s why we
encourage regular check-ins to help ensure your plan is aligned with your goals.

Whether your focus is growth, income, or legacy3,5. 
‌
How We Help Clients Think in Layers
‌
We encourage clients to evaluate liquidity in three tiers:
‌
1.   Essential Liquidity: Emergency fund and known short-term expenses
2.   Intermediate Needs: Upcoming taxes, tuition, or large purchases
3.   Strategic Capital: Long-term growth, legacy planning, and philanthropy
‌
Each layer has its place — but only the third typically benefits from market
participation. In today’s environment, it’s easy to let too much capital sit in the first two
buckets out of caution, but doing so can unintentionally stall your broader financial
plan.
‌
Growth Requires a Broader Perspective
‌
For clients aiming to fund retirement, transfer wealth, or support future generations,
capital must grow faster than inflation to preserve its long-term impact. Achieving this
often requires a thoughtful, diversified investing approach — not just a focus on today’s
interest rates. While current yields may seem appealing, they may not be enough to
support long-term goals. Staying invested in a way that aligns with your time horizon

can help keep your strategy on track and positioned to support your future objectives.5

‌
During periods of uncertainty, it’s common for investors to react emotionally, panic
selling, trying to time the market, or staying out altogether. But history shows that
missing just a few of the best days in the market can significantly impact long-term
results. Aligning your investment approach with your time horizon and staying

consistent can help reduce the likelihood of those costly mistakes4.  Having a clear
financial plan can help you avoid emotional decision-making and keep you focused on
long-term objectives.
‌
Key Takeaway
‌
The temptation to over-allocate to cash is understandable — but if you have legacy
goals it may require a broader view. Let’s take a closer look together to help ensure
your liquidity and investment decisions are aligned with the future you are building, and



US Policy Pulse:
One Big Beautiful Bill Act
The recently passed “One Big, Beautiful Bill”
includes tax law changes. Now is a great
time to connect with your financial advisor to
discuss how these 3 insights may apply to
your long-term goals and overall strategy.
‌

Individual Tax Rate Changes
Estate & Gift Tax Limits
529 Plan payments

Learn More

Trusted Contact

to help you avoid common missteps that tend to happen when emotions or short-term
pressures take over.
‌
Sources:
‌
1. Morgan Stanley Wealth Management: Navigating Higher for Longer
2. Global Investment Committee Commentary, Morgan Stanley, July 2025: Too Much

Focus on the Fed? | Thoughts on the Market | Morgan Stanley
3. ChartBook : Don't Let Emotions Get in the Way
4. ChartBook : Volatility Can Bring Out Our Worst Biases
5. ChartBook : Staying On Track Through Market Corrections
‌
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Market Pulse: Where We Stand Now
‌

Stay informed with the latest market perspective from our Global Investment
Committee, including what we're monitoring and where we see potential opportunities
ahead.
‌

Market Pulse

 
 

Strategic Action: What You Can Do Now
‌
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Life is unpredictable-and in today’s digital
world; adding a Trusted Contact to your
account offers an extra layer of protection
against fraud and cyber threats. If you
haven’t designated one yet, now is a great
time to do so.

Learn More

Advance Fee Scams

If something sounds too
good to be true, it usually
is. Keeping that age-old
adage in mind is the best
way to spot and thwart
advance fee scams.
‌
‌

Learn More
 

Tech Support Scams

Fraud artists are savvy
and can be very
convincing. The tech
support scam is a popular
social engineering
technique, with several
twists.
‌
‌

Learn More
 

Grandparent Scams

The bond between a
grandparent and grandchild
is unique. Unfortunately,
fraudsters may exploit this
loving, trusting relationship
to trick you and steal your
money.
‌

Learn More
 

Stay Cyber Safe This Summer
‌

How to Detect and Prevent Cyber Scams?
Scammers cast a wide net when looking for prey. You can reduce your vulnerability by

knowing the signs of a scam -- and how to respond if you fall victim.
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Peer-to-Peer (P2P)
Payment Scams

More and more people are
using mobile payment
apps.
P2P payments can make
splitting the bill or paying
for a service simple and
convenient, but vigilance is
key.
‌

Learn More
 

Romance Scams

According to the Federal
Trade Commission
(FTC), romance scams
are one of the top five
scams targeting American
seniors age 60 and above
— and have increased
significantly in recent
years.
‌

Learn More
 

Social Engineering
Scams

Cybercriminal activity
continues to evolve.
‌
Stay up-to-date about
common schemes you
might encounter to help
prevent fraud.
‌
‌

Learn More
 

The Capitol Wealth Management Group at Morgan Stanley
‌

Visit Our Website

 

NOTICE: Morgan Stanley is not acting as a municipal advisor and the opinions or views contained herein are not
intended to be, and do not constitute, advice within the meaning of Section 975 of the Dodd-Frank Wall Street
Reform and Consumer Protection Act. If you have received this communication in error, please destroy all
electronic and paper copies and notify the sender immediately. Mistransmission is not intended to waive
confidentiality or privilege. Morgan Stanley reserves the right, to the extent permitted under applicable law, to
monitor electronic communications. This message is subject to terms available at the following
https://www.morganstanley.com/disclaimers. If you cannot access these links, please notify us by reply
message and we will send the contents to you. By communicating with Morgan Stanley you acknowledge that
you have read, understand and consent, (where applicable), to the foregoing and the Morgan Stanley General
Disclaimers.
 
Please see our Privacy Pledge for details about how Morgan Stanley handles personal information.
 
If you would like to update your email preferences or unsubscribe from marketing emails from Morgan Stanley
Wealth Management, you may do so here. Please note, you will still receive service emails from Morgan Stanley
Wealth Management.
 
Not all products and services may be available to persons living outside of the United States.
 
Morgan Stanley Wealth Management
2000 Westchester Avenue, Purchase, NY 10577-2530 USA
 
©2024 Morgan Stanley Smith Barney LLC. Member SIPC.
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This material has been prepared for informational purposes only. It does not provide individually tailored
investment advice. It has been prepared without regard to the individual financial circumstances and objectives
of persons who receive it. Morgan Stanley Smith Barney LLC (“Morgan Stanley”) recommends that investors
independently evaluate particular investments and strategies, and encourages investors to seek the advice of a
Morgan Stanley Financial Advisor. The appropriateness of a particular investment or strategy will depend on an
investor’s individual circumstances and objectives. Past performance is no guarantee of future results.
The views expressed herein are those of the author and do not necessarily reflect the views of Morgan Stanley
Wealth Management or its affiliates. All opinions are subject to change without notice. Neither the information
provided nor any opinion expressed constitutes a solicitation for the purchase or sale of any security. Past
performance is no guarantee of future results.
Morgan Stanley Smith Barney LLC (“Morgan Stanley”), its affiliates and Morgan Stanley Financial Advisors or
Private Wealth Advisors do not provide tax or legal advice. Individuals should consult their tax advisor for
matters involving taxation and tax planning and their attorney for matters involving trusts, estate planning,
charitable giving, philanthropic planning or other legal matters.
Morgan Stanley Smith Barney LLC offers a wide array of brokerage and advisory services to its clients, each of
which may create a different type of relationship with different obligations to you. Please visit us at
http://www.morganstanleyindividual.com or consult with your Financial Advisor to understand these differences.
Asset allocation and diversification do not guarantee a profit or protect against a loss in a declining financial
market.
The 529 Plan Program Disclosure contains more information on investment options, risk factors, fees and
expenses, and potential tax consequences. Investors can obtain a 529 Plan Program Disclosure from their
Financial Advisor and should read it carefully before investing. Investors should also consider whether tax or
other benefits are only available for investments in your home state 529-college savings plan.
Information related to your external accounts is provided for informational purposes only. It is provided by third
parties, including the financial institutions where your external accounts are held. Morgan Stanley does not
verify that the information is accurate and makes no representation or warranty as to its accuracy, timeliness or
completeness.
Financial Advisor(s) may not provide advice on any external account. Additional information about the services
described above and offered on Morgan Stanley Online are in the applicable Terms and Conditions of Use.
Morgan Stanley Private Wealth Management, a division of Morgan Stanley Smith Barney LLC. Member SIPC.
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