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We're believers in playing long games. We work with founders and families over the arc of their careers, 
and lives, often for decades, and in business, in life, and as investors, we’ve seen firsthand the power of 
compounding the effects of vision, effort, patience and persistence over long periods. Playing a long game 
means setting out with a vision of the end goal, understanding the path and time necessary to achieve the 
goal, and then allowing the effects of persistent effort, applied over long periods, to work in your favor. It’s 
a powerful framework for investing, but also for life, – whether looking for a life partner, building a career, 
deepening a relationship, starting a business, or raising kids. 
 
You Have Time 
A critical first step is realizing that you actually have the time to play a long game. In a world in which 
today’s to-do list is usually front of mind, it’s helpful to remember that a 40 year-old female has an average 
additional life expectancy of 45.5 years, a 50 year old male 32.1 years, and a 70-year-old male 15.5 years 
(Source: Social Security Administration). These are averages of course - family history, genetics, nutrition, 
and health care play important roles- but most of us have multi-decade time horizons ahead, and even 
longer time horizons for our children and grandchildren. 
 
You Determine What Winning Means for You 
As advisors we tend to look at the world through a financial lens, but playing a long game is a powerful 
way to approach life’s opportunities and challenges. As Stephen Covey, author of the best-selling book 
"The 7 Habits of Highly Effective People," famously said, "Begin with the end in mind". By asking yourself, 
“What do I want my life to look like in 10, 20, or 30 years?”, not just in financial terms, but in all facets – 
career, family, relationship, spirituality, health, etc. – you can begin to work backwards, illuminating the 
paths to attaining that vision. Your life is like a long-term asset – it needs investment, maintenance, and 
continual learning. The long game mindset keeps those short-term actions that build the long-term 
outcome important to you. 
 
Intention Matters 
My wife wrote her master’s thesis on Strategic Planning for Couples, and I can attest that a weekend spent 
every five years or so with some flip charts and a Sharpie, thinking intentionally about what you want your 
future to look like, can bear beautiful fruit. Here are a few questions worth occasionally revisiting to help 
stay in a long game state of mind: 
 

- What is the appropriate time horizon to use when thinking about my relationships, my work, my 
investments, my health? Should I rethink priorities? 

- Which of my activities or habits are building towards long-term success, and which are 
distractions? 



 

 
 

- Am I making space for activities that contribute to my long-term vision, like continuous learning, 
taking care of myself, and investing in relationships? 

- Am I balancing short-term needs with my long-term goals? (Have to make it thru the short-term 
to enjoy the long-term!) 

- How often do I stop and reflect on whether I am on the right path? 

 
“Life is what happens while you’re making other plans,” and if you’ve worked with us we’ve no doubt 
shared one our favorite analogies –  managing wealth is like sailing around the world. While planning and 
building resilient “all-weather boats” for long journeys is important, so is recognizing that long voyages 
take unexpected twists and turns along the way. Developing resilience, periodically revisiting your goals to 
see if they are still serving you, and learning to enjoy the journey and not just obsess over the destination, 
are important. 
 
With ten, twenty, thirty or more years ahead, if you are thinking about whether it’s too late to take up 
guitar, write that novel, learn a language, reconcile with a family member, go back to school, find love, or 
change careers, the answer is probably a resounding no. As the poet Mary Oliver asked in the last line of 
one of her most famous poems, The Summer Day 
 
Tell me, what is it you plan to do with your one wild and precious life? 
 
Enjoy your reading and your weekend, 
 
 
Mike, Cate, Scott, Willis, Suzy, Oscar and Wes 
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2024 Barron's Top 250 Private Wealth Management Teams 
Source: barrons.com (Awarded May 2024)  Data compiled by Barron's for the period Jan 2023-Dec 2023. 
 
2024 Forbes Best-In-State Wealth Management Teams 
Source: Forbes.com (Awarded Jan 2024) Data compiled by SHOOK Research LLC based on time period from 3/31/22-3/31/23. 
 
Mike Burbank | 2019-2020 & 2022-2024 Forbes Best-In-State Wealth Advisors 
Source: Forbes.com (Awarded 2019-2020 & 2022-2024). Data compiled by SHOOK Research LLC based 12-month time period concluding in June 
of year prior to the issuance of the award. 
 
Mike Burbank | 2017-2024 Barron's Top 1,200 Financial Advisors: State-by-State (formerly referred to as Barron's Top 1,000 Financial Advisors: 
State-by-State) 
Source: Barrons.com (Awarded 2017-2024). Data compiled by Barron's based on 12-month period concluding in Sept of the year prior to the 
issuance of the award. 
 
Mike Burbank | 2013-2020 Financial Times 400 Top Financial Advisors 
Source: ft.com. Data compiled by the Financial Times based the following time periods: 

Awarded 2013-2020; data  12/31/12 - 6/30/19 
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Please note that the URL(s) or hyperlink(s) in this material is not to a Morgan Stanley Smith Barney LLC website. It was created, operated, and 
maintained by a different entity. Morgan Stanley Smith Barney LLC is not implying an affiliation, sponsorship, endorsement with/of the third party 
or that any monitoring is being done by Morgan Stanley of any information contained within the linked site; nor do we guarantee its accuracy or 
completeness. Morgan Stanley is not responsible for the information contained on the third-party web site or the use of or inability to use such 
site. 
 
The information and data contained in this piece are from sources considered reliable, but their accuracy and completeness are not guaranteed. 
 
This illustration in this piece is hypothetical and shown for illustrative purposes only. The illustration is not intended to predict the returns of any 
particular investment, which will fluctuate with market conditions. Actual results may differ from those depicted in the illustration. The Burbank 
Hafeli Group at Morgan Stanley Private Wealth Management is focused on serving the investment and financial planning needs of the founders 
of food, beverage, and consumer products companies and private equity and investment banking professionals. 
 
Morgan Stanley Smith Barney LLC (“Morgan Stanley”), its affiliates and Morgan Stanley Financial Advisors or Private Wealth Advisors do not 
provide tax or legal advice. Clients should consult their tax advisor for matters involving taxation and tax planning and their attorney for matters 
involving trust and estate planning and other legal matters. 
 
Asset allocation, diversification and rebalancing do not assure a profit or protect against loss. There may be a potential tax implication with a 
rebalancing strategy. Please consult your tax advisor before implementing such a strategy. 
 
The views expressed herein are those of the author and do not necessarily reflect the views of Morgan Stanley Wealth Management or its 
affiliates. All opinions are subject to change without notice. Neither the information provided, nor any opinion expressed constitutes a solicitation 
for the purchase or sale of any security. Past performance is no guarantee of future results. 
 
This material does not provide individually tailored investment advice. It has been prepared without regard to the individual financial 
circumstances and objectives of persons who receive it. The strategies and/or investments discussed in this material may not be appropriate for 
all investors. Morgan Stanley Wealth Management recommends that investors independently evaluate particular investments and strategies and 
encourages investors to seek the advice of a Financial Advisor. The appropriateness of a particular investment or strategy will depend on an 
investor’s individual circumstances and objectives. 
 
Any type of continuous or periodic investment plan does not assure a profit and does not protect against loss in declining markets. Since such a 
plan involves continuous investment in securities regardless of fluctuating price levels of such securities, the investor should consider his financial 
ability to continue his purchases through periods of low-price levels. 
 
S&P 500 Index is an unmanaged, market value-weighted index of 500 stocks generally representative of the broad stock market. An investment 
cannot be made directly in a market index. 
 
Bonds rated below investment grade may have speculative characteristics and present significant risks beyond those of other securities, including 
greater credit risk and price volatility in the secondary market. Investors should be careful to consider these risks alongside their individual 
circumstances, objectives, and risk tolerance before investing in high-yield bonds. High yield bonds should comprise only a limited portion of a 
balanced portfolio. 
 
Bonds are subject to interest rate risk. When interest rates rise, bond prices fall; generally, the longer a bond's maturity, the more sensitive it is 
to this risk. Bonds may also be subject to call risk, which is the risk that the issuer will redeem the debt at its option, fully or partially, before the 
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scheduled maturity date. The market value of debt instruments may fluctuate, and proceeds from sales prior to maturity may be more or less 
than the amount originally invested or the maturity value due to changes in market conditions or changes in the credit quality of the issuer. 
 
Bonds are subject to the credit risk of the issuer. This is the risk that the issuer might be unable to make interest and/or principal payments on a 
timely basis. Bonds are also subject to reinvestment risk, which is the risk that principal and/or interest payments from a given investment may 
be reinvested at a lower interest rate. 
 
Morgan Stanley Private Wealth Management, a division of Morgan Stanley Smith Barney LLC. Member SIPC. 
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