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WELCOME TO THE FOURTH QUARTER

October 14, 2022

Forty-Two is...
- The number of kilometers in a marathon
- The number of gallons in a barrel of oil
- And the number of times drivers have slammed into the infamous Robert Parker Coffin Covered
Bridge in Long Grove, IL since 2010

The most recent ding occurred this month...bringing the average hit rate over the past decade to about
once per quarter (link below).

And speaking of quarters...welcome to the fourth.

*gasp*

If you feel like there are forty-two thousand things to do before year end, you’re not alone.

Here's a far-from-all-inclusive-but-hopefully-helpful fourth quarter check list for you and your family.

Taxes: In a year when markets are in constant flux, one thing remains the same...we still cannot provide
tax advice. But you likely have a hard-working CPA at the ready.

- Income: Make sure your tax team has a good idea of what your 2022 estimated income looks
like. Let us know if we can provide statements to make their estimates more
accurate. Reviewing your income can help uncover opportunities to realize losses, gains, or
make charitable gifts to improve your forward-looking tax planning.

- Residency: Did a more flexible work arrangement or state tax jurisdiction nudge you to move
this year? Check in with your tax team to ensure your state residency considerations are
addressed appropriately

- Tax Returns: If you made gifts to individuals, trusts, or charities in 2021, ask your CPA and
estate attorney if your gift tax filings are in order. If you’ve made or plan to make gifts in 2022,
set a calendar reminder to touch base with your advisory team early next year.

Gifting: Many readers keep gift giving — charitable or otherwise — top of mind.

- Charitable Gifting: Gifting to charities can reduce your annual income taxes and reduce future
estate taxes. The list of philanthropic entities to which you can gift is overwhelming (DAFs,
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CRUTSs, CLATs, Foundations, etc.), and deciding which entity to leverage and which assets to gift
is rarely straightforward. Lean on your CPA, estate attorney, and our team to help make the
best decision for you and your family.

- Annual Gifting: The 2022 annual exclusion limitation is $16,000. That means in 2022 you can
make an unlimited number of tax free $16,000 gifts to individuals. Think back to Oprah’s
Favorite Things Show ... “You get $16,000...and you get $16,000...everyone gets $16,000!!!” But
$16,001...and the IRS will take their pound of flesh on that incremental dollar. Real life example:
A couple - parents, being a common example - can gift $32,000 ($16,000 x 2) to each child,
grandchild, niece, nephew, neighbor, and friend before year end without paying a dime of gift
tax (Source: The IRS).

- Lifetime Gifting: The 2022 federal lifetime gift and estate tax exemption is $12.06 million. That
means you can gift $12.06 million over your lifetime without incurring a gift tax. This is in
addition to annual gifts (see above), and it can be directed toward any number of
individuals. Think back to Oprah’s Favorite Things Show...if after the first round of $16,000
gifts...she started stroking $1M checks...twelve lucky audience members would receive checks
before Uncle Sam entered stage right to collect his 40% gift tax. Notes: (i) If you don’t gift
$12.06M away while you're alive, you can bequeath it to heirs free of a 40% federal estate tax
and (ii) The amount you can gift/bequeath free of tax is set to drop by 50% after 2025 (Source:
The IRS).

Retirement: Whether you’re a scrappy, young entrepreneur or an AARP-card-carrying-curmudgeon,
retirement accounts should be on your radar.

- Required Minimum Distributions: If you were 72 or older in the second half of 2021 and you
have a Traditional IRA, 401(k), or some other type of “Qualified Retirement Plan”, you should
consider taking your RMD before year end. There’s a steep 50% penalty for failing to do so
(Source: The IRS).

- Contributions: If you’re young and can afford to save, consider socking cash away in a

- Traditional IRA and $20,500 to a Traditional 401(k). Contributions to Roth IRAs have more
complex limitations, and you should work with a tax professional to understand if you qualify
(Source: the IRS).

- Roth IRAs: If you can’t contribute to a Roth IRA, you might consider converting your Traditional
IRA to a Roth IRA. This can be an effective strategy when investment asset prices are down, as
the tax burden is reduced. As with most strategies, consult a tax professional to better
understand the costs/benefits before making any changes.

Seventy-Eight is...
- The atomic number for platinum
- The number of cards in a standard Tarot Deck
- And the number of days left in 2022 to complete your year-end to-do’s
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Don’t wait for the arrival of the guy who popularized “making lists and checking them twice” to get
started.

Enjoy your reading and your weekend.
Mike, Cate, Scott, Willis, Suzy, Oscar, and Wes

Private Wealth Advisors

Mike Burbank, Managing Director Wealth Management
Scott Hafeli, CFA, Executive Director

Willis Davis, CFA, First Vice President

Morgan Stanley Private Wealth Management

555 California Street, 14th Floor | San Francisco, CA 94104
Office: 415 576 3131

If you would like to unsubscribe to this email, please contact Wes Cai at Wes.Cai@morganstanleypwm.com

Source: https://www.chicagotribune.com/news/long-grove-covered-bridge-20220927-slauxf36z5flra2enrbbbtugem-photogallery.html

Please note that the URL(s) or hyperlink(s) in this material is not to a Morgan Stanley Smith Barney LLC website. It was created, operated, and
maintained by a different entity. Morgan Stanley Smith Barney LLC is not implying an affiliation, sponsorship, endorsement with/of the third party
or that any monitoring is being done by Morgan Stanley of any information contained within the linked site; nor do we guarantee its accuracy or
completeness. Morgan Stanley is not responsible for the information contained on the third-party web site or the use of or inability to use such
site.

The information and data contained in this piece are from sources considered reliable, but their accuracy and completeness are not guaranteed.
This illustration in this piece is hypothetical and shown for illustrative purposes only. The illustration is not intended to predict the returns of any
particular investment, which will fluctuate with market conditions. Actual results may differ from those depicted in the illustration. The Burbank
Hafeli Group at Morgan Stanley Private Wealth Management is focused on serving the investment and financial planning needs of the founders

of food, beverage, and consumer products companies and private equity and investment banking professionals.

Mike Burbank was recognized as one of the Top 400 Advisors in the United States by the Financial Times in 2013 and 2014. Scott was also
recognized as one of the Top 400 Advisors in the United States by the Financial Times in 2015.

http://www.morganstanley.com/disclosures/awards-disclosure.html

Morgan Stanley Smith Barney LLC (“Morgan Stanley”), its affiliates and Morgan Stanley Financial Advisors or Private Wealth Advisors do not
provide tax or legal advice. Clients should consult their tax advisor for matters involving taxation and tax planning and their attorney for matters
involving trust and estate planning and other legal matters.

Asset allocation, diversification and rebalancing do not assure a profit or protect against loss. There may be a potential tax implication with a
rebalancing strategy. Please consult your tax advisor before implementing such a strategy.

Any type of continuous or periodic investment plan does not assure a profit and does not protect against loss in declining markets. Since such a
plan involves continuous investment in securities regardless of fluctuating price levels of such securities, the investor should consider his financial
ability to continue his purchases through periods of low price levels.

The views expressed herein are those of the author and do not necessarily reflect the views of Morgan Stanley Wealth Management or its
affiliates. All opinions are subject to change without notice. Neither the information provided, nor any opinion expressed constitutes a solicitation
for the purchase or sale of any security. Past performance is no guarantee of future results.

This material does not provide individually tailored investment advice. It has been prepared without regard to the individual financial
circumstances and objectives of persons who receive it. The strategies and/or investments discussed in this material may not be appropriate for
all investors. Morgan Stanley Wealth Management recommends that investors independently evaluate particular investments and strategies
and encourages investors to seek the advice of a Financial Advisor. The appropriateness of a particular investment or strategy will depend on an
investor’s individual circumstances and objectives.
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PRIVATE WEALTH MANAGEMENT

Morgan Stanley

Any type of continuous or periodic investment plan does not assure a profit and does not protect against loss in declining markets. Since such a
plan involves continuous investment in securities regardless of fluctuating price levels of such securities, the investor should consider his financial
ability to continue his purchases through periods of low-price levels.

S&P 500 Index is an unmanaged, market value-weighted index of 500 stocks generally representative of the broad stock market. An investment
cannot be made directly in a market index.

Bonds rated below investment grade may have speculative characteristics and present significant risks beyond those of other securities, including
greater credit risk and price volatility in the secondary market. Investors should be careful to consider these risks alongside their individual
circumstances, objectives, and risk tolerance before investing in high-yield bonds. High yield bonds should comprise only a limited portion of a
balanced portfolio.

Bonds are subject to interest rate risk. When interest rates rise, bond prices fall; generally, the longer a bond's maturity, the more sensitive it is
to this risk. Bonds may also be subject to call risk, which is the risk that the issuer will redeem the debt at its option, fully or partially, before the
scheduled maturity date. The market value of debt instruments may fluctuate, and proceeds from sales prior to maturity may be more or less
than the amount originally invested or the maturity value due to changes in market conditions or changes in the credit quality of the issuer.

Bonds are subject to the credit risk of the issuer. This is the risk that the issuer might be unable to make interest and/or principal payments on a
timely basis. Bonds are also subject to reinvestment risk, which is the risk that principal and/or interest payments from a given investment may

be reinvested at a lower interest rate.

Morgan Stanley Private Wealth Management, a division of Morgan Stanley Smith Barney LLC. Member SIPC.
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