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We serve as a personal CFO to accomplished 
individuals, business leaders and their families, 
delivering the experienced guidance and 
specialized resources needed to pursue their 
visions of successful lives.
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Our Commitment To You and Your Family

LEGACY
Engage your children and family as a resource to help 
discuss ongoing financial planning needs.

ACCESS
Invitations to Morgan Stanley client events and speaker 
engagements as well as access to a global range of 
resources and experienced investment professionals.

FINANCIAL PLANNING
A disciplined process that results in a 
personalized dedication for each 
family that can prevent behavioral 
bias and strives to position clients to 
help meet multigenerational financial 
objectives.

ADVICE
Personalized, conflict free, wealth 
management advice, reflecting 
the firms best thinking and access 
to resources, across your entire 
personal balance sheet.

TRANSPARENCY
Comprehensive annual, 
midyear and yearend tax 
planning meetings to review 
your wealth management 
strategy.
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Your Family Wealth Director

As a Family Wealth Director team, we are 
committed to providing your family with a truly 
differentiated experience, competitive with a multi-
family office service platform

Morgan Stanley Senior Management selected Bareq Peshtaz 
to participate in The Family Wealth Director Program, an 
exclusive training focused on the particular issues high net 
worth families face.  

During the program, Bareq completed over 150 hours of 
coursework focused on the unique changes high net worth 
families encounter.  

A highly trained group serving an elite clientele:
About 5% of Morgan Stanley’s Financial Advisors have 
earned the Family Wealth Director designation. (As of December 

2023)
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FAMILY WEALTH DIRECTOR

• Family Governance
• Succession Planning
• Concierge Services
• Health & Safety Advisory
• Tangible Asset 

Management
• Financial Administration
• Wealth Education
• Financial Planning
• Strategic Estate Planning
• Trust Services
• Insurance Solutions
• Cash Management and 

Lending
• Philanthropy 

Management
• Strategic Asset Allocation
• Tactical Asset Allocation
• Manager Selection
• Portfolio Construction
• Technical Insights
• Trading and Execution

WEALTH MANAGER

• Financial Planning
• Estate Planning
• Trust Services
• Insurance Solutions
• Private Banking
• Philanthropy 

Management
• Strategic Asset Allocation
• Tactical Asset Allocation
• Manager Selection
• Portfolio Construction
• Technical Insights
• Trading and Execution

INVESTMENT MANAGER

• Strategic Asset Allocation
• Tactical Asset Allocation
• Manager Selection
• Portfolio Construction
• Technical Insights
• Trading and Execution

BROKER

• Technical Insights
• Trading and Execution

Our Solutions Address Every Aspect of Your Financial Life

We offer the full spectrum of capabilities needed to to pursue 
multigenerational goals as your family grows and your needs evolve.



We Are Dedicated To Helping You and Your Family Achieve Your Vision of A Successful Life.

SEE IMPORTANT DISCLOSURES AT THE END OF THIS PRESENTATION.
1. Although they may be admitted attorneys, Wealth and Estate Planning Strategists and other Estate Planning Strategies personnel holding legal degrees are acting purely in 

a non-representative capacity. Neither they or Morgan Stanley provide tax or legal advice to clients or to Morgan Stanley.
2. Morgan Stanley Smith Barney LLC does not accept appointments nor will it act as a trustee but it will provide access to trust services through an appropriate third-party 

corporate trustee.

With time, your family grows and faces challenges, as does your wealth. Through these changes you may face 
a broader and more complex set of wealth management challenges. 

INVESTMENT 
ADVICE

• Thought Leadership
• Asset Allocation
• Portfolio Construction
• Investment Manager 

Selection

TRUST, ESTATE and
LEGACY PLANNING (1)

• Multigenerational 
Family Goals

• Wealth
Transfer Strategies

• Wills, Trust, Estate and 
Legacy Planning

• Wealth and Estate 
Planning Strategists

• Wealth Education

DIGITAL
OFFERINGS
• Morgan Stanley 

Online
• Morgan Stanley Mobile App
• eDelivery
• Bill Pay
• Transfers
• Mobile Check Deposit 

Authorizations
• Morgan Stanley Send Money

with Zelle®

WEALTH 
PLANNING

• Goals-Based Planning
• Retirement Strategies
• Concentrated 

Positions
• Restricted Stock
• Lifestyle Management

INVESTMENT 
SOLUTIONS

• Advisory
• Brokerage
• Traditional Products
• Alternatives
• Annuities
• Investing with Impact

INSURANCE
SERVICES
• Permanent Life
• Term Life
• Long-Term Care
• Disability

LENDING and
CASH MANAGEMENT

• Residential Mortgage Loans
• Securities-Based Loans
• Tailored Lending
• Morgan Stanley Cards (debit)
• Unlimited Check Writing
• Direct Deposit
• CashPlus

PHILANTHROPY
SERVICES (2)

• Charitable Lead Trusts
• Charitable Remainder Trusts
• Family Foundations
• Donor-Advised Funds
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Global Resources, Local Expertise
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1. https://www.morganstanley.com/about-us-ir/creditor-presentations#current
2. https://www.morganstanley.com/content/dam/msdotcom/en/aboutus-2024ams/2024_Shareholder_Letter.pdf

$6.6 trillion in client assets (2)

Employees (2)80,000

Credit rating A1, A- and A+ by 
Moody’s, S&P and Fitch, respectively (1)Stable

No.1 In Investment Advisory with 
$1.85 trillion++ in client assets (2)

Tier 1 Risk-Based Capital Ratio under U.S. Basel I 
of approximately 16.5% and leverage 8.3% (1)

Morgan Today, Morgan Stanley Wealth Management is the top-ranked wealth management business in the industry by 
assets under management. 

As your partner, we put our unmatched global resources to work helping you build, preserve and manage your wealth.

Wealth Management

We help clients achieve their financial 
goals through tailored solutions and 
personalized advice. Clients can also 
gain access to E*TRADE’s 
comprehensive directed platform.

Institutional
Securities Group

As one of the top firms in Investment 
Banking and Sales & Trading, we help 
institutional clients meet their strategic 
objectives with seamless advice and 
execution.

Investment 
Management

We deliver investment solutions,  
enhanced by the industry leading 
customization and tax management 
expertise of Eaton Vance, across public 
and private markets worldwide.

BY THE NUMBERS OUR CLIENTS

Global Research

Our globally integrated team 
market analysts, strategists and 
economists strive to help generate 
consistent returns, offering the analysis 
they need, when they 
need it.



Advice and Solutions:
A Comprehensive Suite of Investment Options
Our Clients benefit from access to the intellectual capital of our Global Investment Committee, a group of leading 
market experts uniquely dedicated to providing high-quality, industry-leading investment ideas to Wealth 
Management Clients.

Continually monitoring developing economic and market conditions, they serve as an invaluable resource to our 
Financial Advisor and their clients. Additionally, we offer a deep bench of experienced investment analysts, strategists 
and economists from across the firm.

OUR INVESTMENT PLATFORM (1)

1. Source: Morgan Stanley Wealth Management. As of June 30, 2022
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WORLD-CLASS MANAGER ANALYSIS 
AND PORTFOLIO STRATEGY MORGAN STANLEY & CO. THIRD-PARTY 

INTELLECTUAL CAPITAL MORGANSTANLEY & CO.

GLOBAL 
INVESTMENT 
COMMITTEE

~70
ANALYSTS

480+
EQUITY 

ANALYSTS

4,130+
INVESTMENT
PRODUCTS

160+
ECONOMISTS & 
STRATEGISTS

• Analysts in 22 countries

• Cover over 3,680 securities

• Support the flow of ideas

• Wide selection of third-party 
investment managers 
monitored by our Global 
Investment Manager 
Analysis

• Establish allocation 
guidelines based on their 
forecasting

• Asset class 
recommendations to 
help Financial Advisors 
guide you

• Develop opportunistic trade 
ideas

• Implement ideas via model 
portfolios



Access to a Comprehensive Suite of Investment Products
Our holistic platform offers leading-edge solutions to align with your needs, including socially 
responsible, tax-smart, proprietary and non-proprietary investment strategies.

1. Proprietary and Nonproprietary
Past performance is no guarantee of future results. Estimates of future performance are based on assumptions that may not be realized. This material is not a solicitation of any offer to buy or sell any
security or other financial instrument or to participate in any trading strategy. Please refer to important information, disclosures and qualifications at the end of this material.
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Investment Advisory
Start with a conversation that leverages 
an established, integrated process centered 
on your goals, backed by unmatched insights 
and comprehensive investment solutions.

• Goals-Based Portfolios
• Target Date Portfolios
• Tax-Efficient Portfolios
• Unified Managed Accounts
• Separately Managed Accounts

Traditional Investments
Morgan Stanley clients have access to a 
wide range of resources, expertise and 
offerings to capitalize on timely investment 
ideas across asset classes and vehicles.

• Exchange-Traded Funds
• Closed-End Funds
• Unit Investment Trusts
• 529 Education Plans
• Individual Retirement Accounts

Insured Solutions
Our industry-leading insured solutions 
platform offers a broad range of  services to
help preserve wealth and create an enduring legacy.

Insurance: 
Term Life, Permanent Life, 
Private Placement, Long 
Term Care, Disability, Personal, 
Commercial, Cyber Insurance, 
Property & Casualty

Annuities: 
Variable, Fixed / 
Fixed Index, 
Advisory, Registered 
Index Linked / 
Buffered, and more

Capital Markets
Our Capital Markets team analyzes market data and trends, leveraging 
the Morgan Stanley & Co. institutional scale, to help select and  deliver 
securities for goals-based client portfolios.

• Equities
• Municipals and Tax Exempt
• Taxable Fixed Income
• Structured Investments
• Syndicate
• Listed Options

• Fully Paid Lending
• Precious Metals
• Transactional Futures
• OTC Derivatives
• Currencies (Foreign Exchange)

Alternative Investments
Our leading platform offers 160+ funds, including first look and exclusive 
access opportunities, that may help qualified investors enhance returns, 
reduce volatility, manage taxes and generate income..

• Private Equity Funds
• Private Credit Funds
• Real Estate Funds / Real Assets
• Direct Private Investments
• Hedge Funds
• Digital Asset Funds

• Exchange Funds
• Opportunity Zone Funds
• Private Placement Variable Annuities 

and Life Insurance



Lending and Cash Management Solutions

Borrowing against securities may not be appropriate for everyone. You should be aware that there are risks associated with a securities based loan, including possible maintenance 
calls on short notice, and that market conditions can magnify any potential for loss. See the important disclosures at the end of this deck or speak to your Financial Advisor
1. Limits and conditions apply. Mobile remote check deposits are subject to certain terms and conditions. Daily limits vary and are dependent on asset level. Transfers of up to

Cash Management Solutions 
Manage Day-to-Day Finances 
More Efficiently
As a Morgan Stanley client, you can better manage 
your cash by viewing your investment and your 
finance in one place.

YOU CAN ENJOY A WEALTH OF CASH 
MANAGEMENT SOLUTIONS:

• Direct deposit
• ATM fee rebates worldwide
• Unlimited check writing
• Mobile Check Deposit with higher limits (1)

• Morgan Stanley Cards from 
American Express

• Morgan Stanley Debit Card with Price Protection 
from MasterCard

• Online Bill Pay with Morgan 
Stanley Payments

• Savings Program

Home Loans 
Professional Advice 
Personal Attention
Our dedicated Home Loans team will help
you and your family identify the right home financing 
solution and then guide you through the process.

QUALIFIED APPLICANTS MAY HAVE 
ACCESS TO:

• Flexible financing options
• Competitive rates based on your 

eligible household assets
• Financing for properties beyond a 

primary residence

Lending Solutions 
Financing for 
Your Needs
In addition to investing, smart use of borrowing can help 
provide funding for personal, business or real estate 
needs – potentially without selling your investments.

OUR SECURITIES BASED LOANS (1)

CAN OFFER:

• Competitive rates
• Quick access to funds, once approved
• Flexible financing options

Solutions to complement your investment strategy



$100,000 daily for existing Reserved clients.
Past performance is no guarantee of future results. Estimates of future performance are based on assumptions that may not be realized. This material is not a solicitation of any offer to buy or sell any security 
or other financial instrument or to participate in any trading strategy. Please refer to important information, disclosures and qualifications at the end of this material.
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Working With Clients: Team Approach
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1. Although they may be admitted attorneys, planning directors and other wealth planning center personnel holding legal degrees are acting purely in a non-representative capacity. 
Neither they nor Morgan Stanley provide tax or legal advice to clients or to Morgan Stanley.

YOUR FAMILY

INVESTING STRATEGIES
Global Investment Committee (GIC) 

Consulting Group

Alternative Investment

FINANCIAL ADVISORS
Bareq A. Peshtaz, CIMA® CPWA®

Executive Director | Financial Advisor
Todd E. Bonime

Executive Director | Financial Advisor

CLIENT SERVICING TEAM
Brandon Leitgeb CFP®

Morgan Stanley Associate in the
Financial Advisor Associate Program

Sidney Hussainee
Assistant Vice President | Business Development Associate

Erin Nold
Senior Client Service Associate

Eric Dimitrovich
Client Service Associate

WEALTH PLANNING STRATEGIES
Dedicated professionals, 

including experienced estate attorneys
and tax attorneys.(1)

COMPREHENSIVE IN-HOUSE SERVICES
Balance Sheet Management | Risk Management | Corporate Services



The Aistear Wealth Management Group

CLIENT

Bareq Peshtaz,
CIMA® , CPWA®

Executive Director, 
Family Wealth Director, 
Alternative Investment Director,
Insurance Planning Director,
Lending Specialist,
Financial Advisor

Todd Bonime
Executive Director, 
Alternative Investments Director
Lending Specialist,
Financial Planning Specialist,
Financial Advisor
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Erin Nold
Sr. Client Service Associate

Eric Dimitrovich
Client Service Associate

Sidney Hussainee
Assistant Vice President, 
Business Development Associate, 
Financial Planning Associate

Brandon Leitgeb CFP®

Morgan Stanley Associate in the
Financial Advisor Associate Program, 
Financial Planning Specialist

Family Office Service

Estate and Trust Director

Philanthropy Management

Tax-Efficient Solutions

Alternative Investments

Investing With Impact 
(Sustainability Investing)

Life and Long-term 
Care Insurance

Special-Situation 
Retirement Solutions

Private Banker

Your CPA

Your 
Attorney

Other 
Professionais

FINANCIAL ADVISORS

FIRM RESOURCES

TEAM RESOURCES

STRATEGIC RESOURCES

601 Union Street, Suite 5200
Seattle, WA 98101

1. Although they may be admitted attorneys, planning directors and other wealth planning center personnel holding legal degrees are acting purely in a 
non-representative capacity. Neither they nor Morgan Stanley provide tax or legal advice to clients or to Morgan Stanley.

*  Private Bankers are employees of Morgan Stanley Private Bank, National Association, Member FDIC



Morgan Stanley Family Office Resources

• Family Governance & Wealth Education
• Philanthropy Management
• Strategic Estate & Financial Planning

Morgan Stanley Family Office Resources develops expertise, tools and networking events
that enhance the ability of your Financial Advisor to serve as your Family Wealth Advisor.

Governance & Legacy

Wealth Strategies
• Portfolio Construction
• Insurance Solutions
• Cash Management & Lending
• Trust Services
• Wealth Analytics &Solutions

Signature Access
• Travel & Concierge Services
• Health & Security Advisory
• Tangible Asset Management
• Financial Administration
• Personal Enrichment

ART Resources Team

You and 
Your Family
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Your Financial
Advisor

Family Office
Resources

The term “Family Office Resources is being used as a term of art and not to imply that Morgan Stanley and/or its employees are acting as a family office pursuant to Investment Advisers Act of 1940



The Family Wealth Director Approach
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Helping you manage the complex, multigenerational challenges of managing significant wealth

Our integrated approach to planning includes family governance issues, wealth transfer, asset protection 
and location, and business succession planning, with a focus on helping you:

1

2

3

4

5

6

Maintain family unity across generations, focusing on family mission, governance, conflict management and 
family endowments

Help ease administration burdens by managing some of the most complex aspects of your life(1)

Manage wealth with a long-term view and a unwavering focus on your family’s interests 

Protect your assets and transfer them efficiently to the next generation and the causes and institutions you 
support 

Develop strategies that pass down family values as well as family assets

Access specialized ultra high net worth resources and strategies tailored specifically to your needs and goals



Considerations to Explore When Developing a Personalized 
Standard of Care (1)

1. Many of these topics may include products and services which are provided by Morgan Stanley Smith Barney LLC or affiliates and may not be available in all areas. Some of these services are provided by third parties including your 
personal tax advisor or attorney for matters involving taxation and tax planning and your personal attorney for matters invol ving trust and estate planning and other legal matters. For additional information please speak to a Financial 
Advisor or visit www.morganstanley.com/individual for more information.

FINANCIAL 
PLANNING
Goals Analysis
• Needs, Wants, 

Wishes
• Probability Analysis
• Tracking Progress

Budgeting and Cash 
Flow
• Budget Evaluation
• Cash Flow 

Management
• Saving Strategies for

– Education
– Retirement

Debt Analysis
• Borrowing Needs
• Secured vs. 

Unsecured
• Buy vs. Lease / Rent

Special Circumstances
• Marriage / Divorce
• Disability / Illness
• Non-Traditional 

Families
• Job Change and Job 

Loss
• Dependents with 

Special Needs

INVESTMENT 
PLANNING
Economics and 
Business Cycles
• Fiscal Policy
• Monetary Policy
• Economic Indicators
• Business Cycles
• Inflation, Deflation, 

Stagflation

Asset Allocation
• Tax Circumstances
• Cashflows
• Risk Tolerance
• Time Horizon
• Rebalancing

Investment Selection
• Active vs. Passive
• Portfolio Construction
• Manager Selection
• Discretionary vs. 

Non-Discretionary
• Performance Reviews

Tax Efficient Investing
• Taxable vs. Tax Free
• Tax-Loss Harvesting

RETIREMENT 
PLANNING
Lifestyle Review
• Retirement Vision
• Evaluating Needs, 

Wants, Wishes

Retirement Income
• Coordination of fixed 

and variable sources 
of income

• IRAs
• 401(k) / 403(b)
• Annuities
• Effects of Longevity
• Inflationary Risk

Social Security
and Pension Analysis
• Benefit

Commencement 
Decision

Healthcare
• Healthcare Spending 

Accounts
• Medicare

WEALTH PLANNING
Wills and Legal 
Documents
• Records Organization
• Will or Revocable Trust
• Durable POA
• Living Will
• Health Care POA

Legacy Planning Gifting 
and Uses of Trusts
• Annual Gifting
• Lifetime Gift Exemption
• Revocable & 

Irrevocable trusts
• Testamentary trusts
• Grantor trusts

Family Governance 
and Dynamics
• Protect the Wealth Plan
• Family Mission 

Statement
• Family Councils

Charitable Planning
• Lifetime Gifts to Charity
• Bequests
• Donor Advised Funds
• Private Foundations

Charitable Trusts
• Charitable Remainder 

Trusts
• Charitable Lead Trusts

ASSET
Capital Needs and 
Disability Analysis
• Life Insurance
• Disability Insurance
• Long-Term Care

Property / Casualty 
Specialty 
Insurance
• Umbrella
• Directors and Officers
• Employee Practices 

Liability Insurance 
(EPLI)

Exempt Assets 
and Entities Usage
• State Exempt Assets
• LLCs
• FLPs
Trusts
• Spendthrift Provisions
• Domestic Asset 

Protection Trusts

Personal and Family 
Security
• Home
• Travel
• Identity Theft

EXECUTIVE PLANNING
Benefits and Incentive 
Compensation 
Analysis
• Types and Provisions
• Income Tax 

Implications

Restricted Stock and 
Stock Options
• Vesting Analysis
• Optional Exercise 

Strategies
• 83b Election

Concentrated 
Position Analysis
• Risk Analysis
• Diversification 

Strategies

Executive 
Stock 
Monetization
• Sales of Restricted 

Shares under Rule 
144

• Rule 10b5-1 Trading 
Plans

• Loans and 
Hedging 
Strategies

BUSINESS OWNER

Business Needs
• Ownership
• Control and Liquidity
• Key Opportunities
• Key Challenges

Cash Management and 
Lending and Capital Needs 
Review
• Deposit / Treasury Services
• Lines of Credit
• Growth Capital
• Key Challenges

Retirement and Benefits 
Assessments
• 401(k) / Profit Sharing
• Defined Contribution Plans
• Non-Qualified Deferred 

Compensation

Risk Management
• Continuity Planning Buy Sell 

Agreements
• Key Employee Life
• Split-Dollar Life

Succession or Exit 
Planning
• Valuation Maximization
• Strategic Sale
• Financial Recapitalization
• Employee Stock 

Ownership Plan (ESOP)
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Setting Goals According to Your Needs
As your life stage changes, so do your goals – our platform allows you to look across your assets and
liabilities to help you adapt your strategy to meet those changing demands

ASSETS
GOALS

LIABILITIES

Late Career
Goals
• Buy a larger home
• Send children to college
• Assist aging parents
• Plan for future healthcare
• Plan for retirement

Early / Mid-Career
Goals
• Buy a home
• Have a child
• Build an emergency fund
• Protect family
• Manage budgets

Retired
Goals
• Maintain lifestyle and 

sufficient income
• Meet health care and other 

unforeseen expenses
• Buy a vacation home
• Legacy planning

CAREER 
PATH

LIFESTYLE 
CHOICES

FAMILY 
DYNAMICS

LENGTH OF 
RETIREMENT

LEGACY 
PLAN

PURCHASE 
DECISIONS

EDUCATION
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OUR PROCESS AND NEXT STEPS…
At the Aistear Wealth Management Group, we believe that identifying financial solutions begins with a solid understanding 
of each client's situation, goals, objectives and risk tolerance. We follow a disciplined process that allows us to work with
you to craft a standard of care that helps meet your individual family’s financial needs:

Step 1: Introductory Meeting
Our relationship begins with an initial discussion 
aimed towards getting to know you, your lifestyle, 
and your future goals.

Step 2: Discovery Meeting
During the discovery meeting, we will work together 
to establish your financial goals by reviewing your 
current financial situation and developing an 
appropriate risk tolerance that can help you achieve 
the financial outcome you envision for yourself.

Step 3: Financial Plan Presentation
Financial plan presentations map our essential 
factors that play into your financial success such 
as your employee and employer contributions, 
liquidity events, and insurance coverage. 
Examining relevant financial information provides 
a holistic asset allocation analysis for your 
accounts, helping ensure a comprehensive 
financial plan.

Step 4: Action Items / Next Steps
After the financial plan presentation, we will follow 
up with you regarding our analysis and 
recommendations, which may include adjustments 
to your financial plan, investment allocation, 
company benefits and insurance coverage.

Step 5: Implementation Meeting
The implementation meeting focuses on creating 
prospective strategies custom designed for your 
specific needs. Recommended changes could 
include logistics, tax impact, asset allocation 
adjustments, and saving/benefit modifications.

Step 6: Monitoring & Performance Tracking
Finally, we will be constantly monitoring your assets 
and analyzing your performance tracking data, 
seeking to ensure your financial expectations are 
being met and adjusted accordingly. We will keep a 
high degree of communication with you to make sure 
your concerns and requests are always addressed.



“Success in investing does not correlate with I.Q… once you
have ordinary intelligence, what you need is the temperament to 

control the urges that get other people into trouble in investing

– Warren Buffett
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The Aistear Wealth Management Group (2025 Best-In-State Wealth Management Teams – Private Wealth #18)

From left to right: Bareq Peshtaz (Financial Advisor, Best-In-State Wealth Advisor #100 in 2024, and Family Wealth Director in 2022). Sidney Hussainee (Business 
Development Associate), Eric Dimitrovich (Client Service Associate), Erin Nold (Client Service Associate), Todd Bonime (Financial Advisor, Best-In-State Wealth 
Advisor #99 in 2024), Brandon Leitgeb (Morgan Stanley Associate in the Financial Advisor Associate Program)

* 2022, 2024 Forbes Best-In-State Wealth Advisors
Source: Forbes.com (Awarded 2022, 2024). Data compiled by SHOOK Research LLC based 12-month time period concluding in June of year prior to the issuance of the award. Please see back page for full disclosures.
Forbes Best-In-State Wealth Management Teams
Source: Forbes.com (Awarded Jan 2025) Data compiled by SHOOK Research LLC based for the period 3/31/23-3/31/24.

https://www.forbes.com/companies/the-aistear-wealth-management-group/
https://www.forbes.com/companies/the-aistear-wealth-management-group/


Bareq serves as Executive Director and Family Wealth Director for the Aistear Wealth Management Group. With a 
keen focus on assisting successful families and individuals in navigating the intricate challenges of 
multigenerational wealth management, Bareq leads a team of six industry professionals dedicated to investment 
management and personalized wealth planning. Under his leadership, the Aistear Wealth Management Group 
currently oversees $1.2 billion in client assets as of March 2024, serving as trusted advisors and personal CFOs to 
their discerning clientele.

Bareq's journey to wealth management excellence is marked by a diverse background and a relentless pursuit of 
knowledge. He earned his Bachelor of Science in Cell and Molecular Biology from the University of Washington 
before embarking on a successful career trajectory, beginning in the chemical distribution industry, and then 
subsequently in the franchising industry. 

In 2011, Bareq transitioned his experience to the wealth management realm, joining Bernstein Private Wealth 
Management in Seattle as a Vice President and Financial Advisor. Drawn by Morgan Stanley's reputation for 
offering comprehensive wealth management solutions, he joined the firm in 2013. Today, Bareq holds the 
esteemed title of Family Wealth Director, a testament to his professional focus in serving ultra-high net worth 
families. He is a Certified Investment Management Analyst® (CIMA®) and CERTIFIED PRIVATE WEALTH 
ADVISOR® (CPWA®), having completed rigorous training programs at the Yale School of Management. 
Additionally, he holds various internal Morgan Stanley designations, including Insurance Planning Director, 
Alternative Investment Director, Workplace Advisor-Equity Compensation advisor, and Lending Specialist.

Bareq's commitment to excellence has earned him notable recognition in the industry. He was named a Best-In-
State Wealth Advisor by Forbes/SHOOK in both 2023 and 2024, while The Aistear Wealth Management Group 
was honored as a Best-In-State Wealth Management Team in 2024. He was named to Morgan Stanley’s 
prestigious Master’s Club, an elite group of the firm’s Financial Advisors in 2023 and 2024. 

Beyond his professional endeavors, Bareq is deeply engaged in philanthropic and community initiatives. He serves 
on the Board of Directors and Executive Committee of Akin (formerly Childhaven & Children's Home Society of 
WA). He is the President of the Akin Foundation Board. Additionally, Bareq is actively involved in local 
organizations such as Seattle Children’s Hospital Legacy Advisor Council, Northwest Family Business Advisors, 
East King County Estate Planning Council, Seattle Philanthropic Advisor Network, and Seattle Fifth Avenue 
Theater Corporate Council. He is an active member of the Investment Management Consultants Association 
(IMCA) and the Association of Professional Investment Consultants (APIC).

In his leisure time, Bareq enjoys pursuits such as golfing, skiing, boating, and exploring new destinations with his 
family. He resides in Bellevue, Washington, where he finds fulfillment in both his professional and personal pursuits 
with his family and their beloved labradoodle, Baxter.

BAREQ A. PESHTAZ 
CIMA® CPWA®

Executive Director
Family Wealth Director
Alternative Investments Director
Lending Specialist
Workplace Advisor –
Equity Compensation
Insurance Planning Director
Financial Advisor

NMLS # 1255566

CA License #0L5430
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Todd Bonime is the first person many of our clients meet when they start working with The Aistear Group. Todd 
heads our business development efforts, forging relationships with attorneys, accountants and other centers of 
influence who understand the value an experienced team of financial professionals can offer their clients. Todd’s 
extensive capital markets background also provides our trading-oriented clients with someone they can turn to for 
guidance on individual stocks and new issues.

Todd began his financial services career more than three decades ago. A native of Portland, Oregon, he had 
always been fascinated by the financial markets. After graduating from Pomona College in California, he moved to 
New York to join a Morgan Stanley predecessor firm. There he served as the link between equity research analysts 
and Financial Advisors. Two years later, he moved back to the Northwest with the experience and contacts to begin 
his own career as a Financial Advisor. 

Todd was named to Morgan Stanley’s prestigious Master's Club in 2019 and 2020, an elite group composed of the 
firm's top Financial Advisors. The appointment recognizes Todd's consistent creativity and excellence in providing a 
wide range of investment products and wealth management services to his clients. He also holds the internal 
Morgan Stanley designations Alternative Investments Director, Insurance Planning Director and Workplace 
Advisor-Equity Compensation.

Todd played varsity tennis in college and still competes with a number of USTA teams. He was a longtime member 
of Rotary #4 and a volunteer with The Boys and Girls Clubs of Seattle. He and his wife, Brenda, reside in Seattle’s 
Madison Park neighborhood.
.

TODD E. BONIME
Executive Director
Financial Planning Specialist
Lending Specialist
Alternative Investments 
Director
Financial Advisor

NMLS # 1262207 
CAOIC # OB24851
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Clients executing a 10b5-1 Plan should keep the following important considerations in mind:

(1) 10b5-1 Plans should be approved by the compliance officer or general counsel of the company;

(2)A 10b5-1 Plan may require a cessation of trading activities at times when lockups may be necessary to the company (i.e. secondary offerings, 
pooling transactions, etc.);

(3) A 10b5-1 Plan does not generally alter the regulatory requirements (e.g. Rule 144, Section 16, Section 13D) that may otherwise be applicable;

(4) 10b5-1 Plans that are modified or terminated early may weaken or lose the benefit of the affirmative defense;

(5) Public disclosure of 10b5-1 Plans (e.g., via press release) may be appropriate for some insiders;

(6) Most companies will permit 10b5-1 Plans to be implemented only during open window periods; and

(7)Morgan Stanley Smith Barney, as well as some issuers, imposes a mandatory waiting period between the execution of the 10b5-1 Plan and the 
first sale pursuant to the 10b5-1 Plan.

Preset Diversification Program is a registered Trademark of Morgan Stanley Smith Barney LLC, protected in the United States and other countries.
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Source: Forbes.com (Jan 2025) 2025 Forbes Best-In-State Wealth Management Teams ranking awarded in 2025. This
ranking was determined based on an evaluation process conducted by SHOOK Research LLC (the research company) in
partnership with Forbes (the publisher) for the period from 3/31/23-3/31-24. Neither Morgan Stanley Smith Barney LLC
nor its Financial Advisors or Private Wealth Advisors paid a fee to SHOOK Research LLC, for placement on its rankings.
This ranking is based on in-person and telephone due diligence meetings to evaluate each Financial Advisor
qualitatively, a major component of a ranking algorithm that includes client retention, industry experience, review of
compliance records, firm nominations, and quantitative criteria, including assets under management and revenue
generated for their firms. Investment performance is not a criterion. Rankings are based on the opinions of SHOOK
Research LLC and may not be representative of any one client's experience; Investors must carefully choose the right
Financial Advisor or team for their own situation and perform their own due diligence. This ranking is not indicative of
the Financial Advisor's future performance. Morgan Stanley Smith Barney LLC is not affiliated with SHOOK Research
LLC or Forbes. For more information, see www.SHOOKresearch.com

2023,2024 Forbes Best-In-State Wealth Advisors. Source: Forbes.com (2023,2024). Forbes Best-In-State Wealth Advisors
ranking awarded in 2023,2024. Each ranking was based on an evaluation process conducted by SHOOK Research LLC
(the research company) in partnership with Forbes (the publisher). This evaluation process concluded in June of the
previous year the award was issued having commenced in June of the year before that. Neither Morgan Stanley Smith
Barney LLC nor its Financial Advisors or Private Wealth Advisors paid a fee to SHOOK Research LLC, to obtain or use the
ranking. This ranking is based on in-person and telephone due diligence meetings to evaluate each Financial Advisor
qualitatively, a major component of a ranking algorithm that includes client retention, industry experience, review of
compliance records, firm nominations, and quantitative criteria, including assets under management and revenue
generated for their firms. Investment performance is not a criterion. Rankings are based on the opinions of SHOOK
Research LLC and may not be representative of any one client's experience. These rankings are not indicative of the
Financial Advisor's future performance. Morgan Stanley Smith Barney LLC is not affiliated with SHOOK Research LLC or
Forbes. For more information, see www.SHOOKresearch.com
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