
HOME LOANS3

�Adjustable rate  
mortgages, fixed rate 
mortgages, HELOCs

Liquidity 
options

SECURITIES-BASED LENDING
• �Purpose (margin) loans1

• Nonpurpose loans2

TAILORED LENDING4

�Collateral: Eligible  
Marketable Securities, 
Structured Investments, 
Exchange Funds, Life  
Insurance, Commercial  
Real Estate, Alternative 
Investments, Privately Held 
Stock, Fine Art, and Real 
Estate Investment Trust 
Operating Partnership Units

MAINTAIN LONG EXPOSURE
Stock holdings

REDUCE EXPOSURE
Planned future sale

ENHANCE YIELD
Potential future sale

HEDGE EXPOSURE
Potential future sale

Lifestyle Advisory*

Health Advisory*

Personal Security*

Family Governance and Dynamics

Philanthropy Management

Educational Programs

Long-term 
planning

1 You may not be able to sell shares 
for the duration of the lock-up period. 
And you may have other restrictions on 
your stock after that.

2 You may face issues as basic as talking 
about wealth with old friends or as 
difficult as requests for help from 
distant family members. 

3 You may need an estate plan.

4 It is time to assemble a team: a 
wealth advisor, tax and trust attorney 
and accountant.

What’s Next?
After an IPO, you may encounter unfamiliar 
complexities and opportunities that often 
accompany significant wealth:

Guided Access to Global Resources
Your Family Wealth Director provides guided access to resources across  
the full range of financial disciplines with deep experience managing  
IPO-generated wealth for successful entrepreneurs. You and your outside 
tax and legal advisors will work with:

FAMILY WEALTH 
DIRECTOR 

A Morgan Stanley Financial 
Advisor who focuses on 
the wealth planning needs 
of you and your family.

A TEAM OF 
SPECIALISTS

Assembled especially  
for you to help address 
your specific needs  
and objectives.

FAMILY WEALTH 
RESOURCES 

Can help coordinate the 
many dimensions of your 
personal finances, manage 
your family balance sheet, 
provide financial flexibility 
and liquidity, and address 
legacy planning and 
philanthropic needs.

Preparing for your  
concentrated stock

Your financial success is closely tied to the success of your 
company’s IPO and its ability to create and sustain additional 
value in the future. You may have founder’s stock, restricted 

and control stock, and stock options. The result: a concentrated 
stock position representing a significant portion of your 

personal net worth — and a high level of complexity.

Morgan Stanley Pre-IPO Planning

New Challenges

Morgan Stanley Franchise
Morgan Stanley serves a global clientele 
of families, individual, institutional,  
corporate and governmental clients  
through three divisions.

INSTITUTIONAL SECURITIES GROUP

• ��Investment Banking: capital raising, corporate
lending and financial advisory services

• �Sales, Trading, Financing and Market-Making
Activities: equity and fixed income securities

• �Other Activities: research and prime brokerage

WEALTH MANAGEMENT
• �Clients: individuals, ultra high net worth

individuals, families and their foundations,
small- to medium-size businesses
and institutions

• �Products and Services

INVESTMENT MANAGEMENT
• Global Asset Management

Your Family Wealth Director
At Morgan Stanley, we have an experienced group of Financial Advisors  
who earned the Family Wealth Director designation. It is given only to 
those who have experience working with ultra high net worth families, and 
who have undergone sophisticated training. Family Wealth Directors have 
specialized access to an extensive range of resources needed to help highly 
affluent families manage the complex multigenerational challenges of 
managing significant wealth, including:

* Services are provided by third parties.

�Business succession planning and 
monetizing business ownership

Wealth transfer

Alternative investments

Control and restricted securities

Equity and interest rate 
risk management

Family governance and dynamics

Philanthropy services

Signature Access  
Lifestyle Advisory*



Implementation  
and monitoring of 
10b5-1 plan

Continue tax planning 
and integrate with 
investment strategy

Implement investment 
portfolio with after-tax 
proceeds

Tax and estate planning 
strategy session

Conduct a stock option 
analysis and consider exercise 
of options as appropriate

Appoint Morgan Stanley 
as custodian for private 
stock certificates

Evaluate stock 
hedging and sales  
(e.g., 10b5-1 plans) 

Segregate tax liability 
from proceeds and 
invest

Execute philanthropic 
gifting strategies, including 
the establishment of a private 
foundation and direct gifts

Closed on new home, 
and bought new cars 
for self and spouse

Established trusts to 
fund the education 
of a younger brother 
and sister

Purchased a 
retirement home 
for parents

Begin implementing 
estate plan with trust 
for a daughter

Tailored loans 
to provide liquidity 
for purchases

Morgan Stanley Pre-IPO Planning

While your objectives, financial and tax circumstances and investment goals are unique, this hypothetical 
example illustrates how we can help address some of the challenges that you are likely to face.

Addressing the Complexities of IPO Wealth

How We Can Work Together

Tax, Trust, Estate 
and Legacy Planning

Family Office 
Resources

Investment and 
Risk Management

Personal 
Objectives
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For educational purposes only. Some steps will involve collaboration with outside partners.

OBJECTIVES

Came to Morgan Stanley three months 
before the IPO for advice on: 

Managing the overall financial 
picture, including estate planning, 
philanthropy and liquidity 

Diversifying the portfolio, which 
was entirely in company stock 

Making financial gifts to help 
family and friends 

THE CLIENT

An early employee of a technology company that has 
recently gone public, late 20s, married with a child. 
Has worked for the company since college. 

Owned 1,000,000 shares when the company went 
public one year ago at $10 per share, giving a net worth 
on paper of $10 million pretax. 

Because of the lock-up period, was unable to sell any stock 
for a period of six months following the IPO. Since then, 
has sold 100,000 shares. As an insider, is facing ongoing 
restrictions on shares owned.

Post-IPO 

Pre-IPO 

601 Union Street Suite 
5200 Seattle, WA 98101

https://advisor.morganstanley.com/the-
aistear-wealth-management-group

Insurance products are offered in conjunction with Morgan Stanley Smith Barney LLC’s licensed insurance agency affiliates. 
Morgan Stanley Smith Barney LLC does not accept appointments nor will it act as a trustee but it will provide access to trust services through an appropriate third-party 
corporate trustee.
*Signature Access Lifestyle Advisory: Morgan Stanley Smith Barney LLC (the “Firm”) and its affiliates do not currently offer the services provided by the Service Pro-
viders. The Service Providers are not affiliates of the Firm. Any review of the Service Providers performed by the Firm was based on information from sources that we
believe are reliable, but we cannot guarantee its accuracy or completeness. This referral should in no way be considered to be a solicitation by the Firm for business on
behalf of the Service Providers. The Firm makes no representations regarding the suitability or otherwise of the products or services provided by the Service Providers.
There may be additional service providers for comparative purposes. If you choose to contact the Service Providers, do thorough due diligence, and make your own
independent decision.
The Firm will not receive a referral fee for referring you to the Service Providers. The Firm is a diversified financial services company with millions of clients in several 
countries around the world. The Firm routinely enters into a variety of business relationships for which either the Firm receives compensation or pays for services, and 
such business relationships may include the Service Providers, their employees or agents, or companies affiliated with the Service Providers.
Diversification does not assure a profit or protect against loss in declining financial markets.
Alternative Investments are speculative and include a high degree of risk. An investor could lose all or a substantial amount of his/her investment. Alternative investments 
are suitable only for qualified, long-term investors who are willing to forgo liquidity and put capital at risk for an indefinite period of time.
1 Margin Loans are investment products offered through Morgan Stanley Smith Barney LLC. Margin Loans are securities-based loans, which can be risky, and are not  
suitable for all investors.
2 Important Risk Information for Securities-Based Lending: You need to understand that: (1) Sufficient collateral must be maintained to support your loan(s) and 
to take future advances; (2) You may have to deposit additional cash or eligible securities on short notice; (3) Some or all of your securities may be sold without 
prior notice in order to maintain account equity at required maintenance levels. You will not be entitled to choose the securities that will be sold. These actions 
may interrupt your long-term investment strategy and may result in adverse tax consequences or in additional fees being assessed; (4) Morgan Stanley Bank, N.A., 
Morgan Stanley Private Bank, National Association or Morgan Stanley Smith Barney LLC (collectively referred to as “Morgan Stanley”) reserves the right not to fund 
any advance request due to insufficient collateral or for any other reason except for any portion of a securities-based loan that is identified as a committed facility; 
(5) Morgan Stanley reserves the right to increase your collateral maintenance requirements at any time without notice; and (6) Morgan Stanley reserves the right to
call securities-based loans at any time and for any reason.
Securities-based loans are provided by Morgan Stanley Smith Barney LLC, Morgan Stanley Private Bank, National Association or Morgan Stanley Bank, N.A., as applicable. 
With the exception of a margin loan, the proceeds from securities-based loan products may not be used to purchase, trade or carry margin stock (or securities, 
with respect to Express CreditLine); repay margin debt that was used to purchase, trade or carry margin stock (or securities, with respect to Express Credit-
Line); and cannot be deposited into a Morgan Stanley Smith Barney LLC or other brokerage account. 

To be eligible for a securities-based loan, a client must have a brokerage account at Morgan Stanley Smith Barney LLC that contains eligible securities, which shall serve 
as collateral for the securities-based loan.
3 Residential mortgage loans/home equity lines of credit are offered by Morgan Stanley Private Bank, National Association, an affiliate of Morgan Stanley Smith Barney LLC. 
With the exception of the pledged-asset feature, an investment relationship with Morgan Stanley Smith Barney LLC does not have to be established or maintained to 
obtain the residential mortgage products offered by Morgan Stanley Private Bank, National Association. All residential mortgage loans/home equity lines of credit are 
subject to the underwriting standards and independent approval of Morgan Stanley Private Bank, National Association. Rates, terms and programs are subject to change 
without notice. Residential mortgage loans/home equity lines of credit may not be available in all states; not available in Guam, Puerto Rico and the U.S. Virgin Islands. 
Other restrictions may apply. The information contained herein should not be construed as a commitment to lend. Morgan Stanley Private Bank, National Association 
is an Equal Housing Lender and member FDIC that is primarily regulated by the Office of the Comptroller of the Currency. Nationwide Mortgage Licensing System 
Unique Identifier #663185. The proceeds from a residential mortgage loan (including draws and advances from a home equity line of credit) are not permitted to be 
used to purchase, trade or carry eligible margin stock; repay margin debt that was used to purchase, trade or carry margin stock; or to make payments on any amounts 
owed under the note, loan agreement or loan security agreement; and cannot be deposited into a Morgan Stanley Smith Barney LLC or other brokerage account.
A nonconforming loan means a loan that is not saleable to Fannie Mae or Freddie Mac because it does not conform to these entities’ guidelines, including, for 
example, loan amount limits that range from $453,100 to $679,650 for one unit properties, depending on location (and even higher in Hawaii). A nonconforming/
jumbo loan is a residential mortgage loan that is not a conforming loan.
4 Tailored Lending is a loan/line of credit product offered by Morgan Stanley Private Bank, National Association, an affiliate of Morgan Stanley Smith Barney LLC. 
A Tailored Lending credit facility may be a committed or demand loan/line of credit. All Tailored Lending loans/lines of credit are subject to the underwriting  
standards and independent approval of Morgan Stanley Private Bank, National Association. Tailored Lending loans/lines of credit may not be available in all  
locations. Rates, terms and programs are subject to change without notice. Other restrictions may apply. The information contained herein should not be construed 
as a commitment to lend. Morgan Stanley Private Bank, National Association is a member FDIC that is primarily regulated by the Office of the Comptroller of the 
Currency. The proceeds from a Tailored Lending loan/line of credit (including draws and other advances) generally may not be used to purchase, trade or 
carry margin stock; repay margin debt that was used to purchase, trade or carry margin stock; and cannot be deposited into a Morgan Stanley Smith Barney 
LLC or other brokerage account.
Morgan Stanley Smith Barney LLC (“Morgan Stanley”), its affiliates, Morgan Stanley Financial Advisors and Private Wealth Advisors do not provide tax or legal 
advice. Clients should consult their tax advisor for matters involving taxation and tax planning, and their attorney for matters involving trust and estate planning, 
charitable giving, philanthropic planning and other legal matters.
Morgan Stanley Smith Barney LLC is a registered broker-dealer, member SIPC, and not a bank. Where appropriate, Morgan Stanley Smith Barney LLC 
has entered into arrangements with banks and other third parties to assist in offering certain banking-related products and services. 
Investment, insurance and annuity products offered through Morgan Stanley Smith Barney LLC are: NOT FDIC INSURED | MAY LOSE VALUE | 
NOT BANK GUARANTEED | NOT A BANK DEPOSIT | NOT INSURED BY ANY FEDERAL GOVERNMENT AGENCY

Our Team
BAREQ A. PESHTAZ CIMA®, CPWA®, CEPA®, QPFC 
Executive Director
Family Wealth Director 
Alternative Investments Director 
Financial Advisor
bareq.peshtaz@morganstanley.com 
206-344-5024
NMLS#: 1255566

TODD E. BONIME CEPA® 
Executive Director
Alternative Investments Director  
Financial Advisor
todd.e.bonime@morganstanley.com 
206-343-2930
NMLS#: 1262207

BRANDON LEITGEB CFP®, CEPA®, CIMA®   
Financial Planning Specialist 
Financial Advisor
brandon.leitgeb@morganstanley.com 
206-628-4871 
NMLS#: 2708349

SIDNEY HUSSAINEE  
Assistant Vice President, 
Alternative Investments Specialist 
Financial Planning Associate  
Business Development Associate
sidney.hussainee@morganstanley .com 
206-628-4413

ERIN L. NOLD
Sr. Client Service Associate 
erin.nold@morganstanley.com
206-6-628-48

ERIC DIMITROVICH
Client Service Associate   
eric.dimitrovich@morganstanley.com     
206-344-3521

https://advisor.morganstanley.com/the-aistear-wealth-management-group



