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Raising Money-Savvy Kids

Your Role as Chief Financial Parent
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Today’s Agenda

1. An Early Start

2. How to Prepare

3. The Money Talk

4. Resources
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SECTION 1
An Early Start
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Smart Consumer
Conscientious Saver |

Informed Investor

Motivated Worker Generous Giver ‘

e R

.
f
e




Morgan Stanley

START EARLY
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START EARLY TO PREPARE FOR A LIFETIME OF FINANCIAL SUCCESS.
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The Money Talk

Financial Freedom
Independence
Shared Values
Opportunity
Choices

Empowerment
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~ How does my wealth
impact my child?

What financial changes
should | consider? \

How did my upbringing
affect my relat:iq‘n'ship
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What Is Your Role?

Parent
Proxy
Employer
Teacher

Guardian

Enforcer

Model
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What Is Your Role?

TO HELP YOUR CHILD AVOID

« Controlling behavior

U - Trying to “buy” love

« Using money as intimidation

« Putting money first

RAISING MONEY SAVVY KIDS

11



Morgan Stanley

What Is Your Role?

TO HELP YOUR CHILD LEARN

(

)

ABC

Discipline

Planning toward goals

Healthy priorities

Separating self-worth from wealth
Charitable giving

Saving
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How to Prepare: A Checklist

» Reflect on your own experiences with money

+ Talk with your partner and agree on unified goals
and practices

» Be willing to set a good example
* Remember to talk with your kids, not at them

* Choose a time to begin the conversation
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SECTION 3
The Money Talk
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The Money Talk

The Mechanics of Money

The Meaning of Money
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The Mechanics of Money

E=y

EARNING SAVING

SPENDING

GIVING
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Earning O

ALLOWANCE Before The Talk

* When does the allowance start? By age or
other milestone?

« How much will the allowance be?

* Does allowance include required work?

«  Will you offer additional opportunities to earn?
For example: Extra chores list with a price next to each item

« Explain the family’s agreed-upon allowance strategy
to your child

« Go over rules and requirements
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Earning O

WORKING FOR OTHERS

* First, reflect on the needs of your child and the needs of
your community

« Discover and explain opportunities that may exist outside
the home, such as:
dog walking, babysitting, lawn mowing service, etc.

* Encourage entrepreneurship
For example, have your children team up with other kids
In your community to start a business
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The Money Talk: Saving

EARNING SAVING
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Saving

Start with the concept of simply keeping something
“for later”

Emphasize the importance of goals and use examples
of short- and long-term objectives
Discuss types of savings

General savings

Compounding savings — as savings grow, so does
the base on which you are earning a return

Investing

RAISING MONEY SAVVY KIDS
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Saving

Saving and investing allow you to earn a rate of return

Mention holdings you have in companies your children
know and show them how you get news about
these investments

Explain that what you invest in can have an impact
on the world
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The Money Talk: Spending

SPENDING
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Spending O

R « Talk with your children about priorities: needs, wants
— / / and wishes

o |

|

| * Discuss how to be a wise consumer and how decisions can
O O be influenced by advertising and marketing

« Planning builds wealth and independence: stress the
importance of a budget

- Make a partial investment to help your child reach an
important goal

For example: Contribute two-thirds of the cost of a car if they
can earn the other third
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The Money Talk: Giving

GIVING
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Giving

Involve kids in your household charities from a young age
(e.g., giving away old clothes and toys)

Help your children find a cause they believe in
Volunteer at local organizations together

Discuss current events and how you can help
For example: Donating to the Red Cross in response to disasters

Teach your children how to research charitable
organizations and gauge their success. Encourage them to
present the case for a favorite charity to family members or
other groups
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The Money Talk

E=y

EARNING

SAVING

SPENDING

GIVING
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The Money Talk

What is interest? What is a loan?

What are
loans used for?

What is a
credit score?

BORROWING?

When is a good time to What is
consider aloan or a credit card? a credit card?
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The Mechanics of Money:

E=

EARNING SAVING

Review

% =
SPENDING GIVING BORROWING
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The Meaning of Money

What does money mean to you?
What does it mean to be rich?

What are the responsibilities, obligations and challenges that come
with having money?

Why do we value money?

How did we accumulate it, and what did we learn from the
effort of accumulation?

How, if at all, would we be different if we lost it?

What do we want to accomplish with it?
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Next Steps

Continue the Conversation
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SECTION 4
Resources
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Financially Fit

Morgan Stanley

Morgan Stanley §
Financially Fit

Morgan Stanley has teamed up with
EverFi to offer Financially Fit, a series
of age-appropriate digital financial
learning programs.

Financially Fit can help your family
members, from childhood through
adulthood, become financially responsible
and take control of their financial futures.
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Opening Pandora’s Box
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Opening
Pandora’s Box

10 Rules for Talking to Kids About Money

AuTHOR

Many affluent parents dread talking with their kids
about money. “Once we talk about money,” they say,
will be like opening Pandora's box” (which was
actually a jar—don't ask me why we always refer to
a box). “Nothing but evil will issue forth.”

Here's how | usually respond: First, the box is
probably open already. Second, if it's not, more likely
than not it will be soon, no matter what you do. And
third, it might be better if we went ahead and opened
it from time to time, anyhow. If we try to force the
lid down, we're really teaching our kids that there

Glann Kurbnd
Managing D
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dangerous and harmful that we don't even talk about
it. If that's the lesson we teach our kids, we're not
starting them off on the road to forming a healthy
relationship with wealth.

BPENING PANBORKS B0

On the ather hard. some afent
pasents may not dread the conversation,
yet they tell me they don't know how o
do it ac where to begin. To help thase
whis dread the opic, as well as those
who want to dive in but srent sure
how, over the pears 're come up with
10 rules for salking with kids about

A justas for

Rule 1: Money Is Like Sex
Just 25 with poung kids and sex, when it

But they re confused about wht they
ehink they know.

As io the first part of the rule and
already knaw, axasy of

acting consistent with what we szy.

10 Rules for Talking
to Kids About Money
Monay Is Like Sex

Think Bafora You Talk
Talk, Talk and
Talk Some Mare

. Talk With Them,
Not to Tham
A Question Is Warth 2
Thousand Ancwars

Kaep Foot Away
From Mouth

Giva Kids an Allowance

Invastment in Them
Walk tha Talk

10. It Ain't Ovar ‘TiLI
(and It Navar &

T uoRGANSTANLEY | 200

wontld ever, debate whether this house
was worch incrementally more than that
howse. IF they warscd to, they could
easily find out what we ultimately paid
By contrast, | didn' find ous what rmy
parents paid for the bouse [ grew up in
il 1 was i sy 305,

B while they may know more than

the parcass Ive knawn bave we think they do, they're oficn confused
deluded ino beli v y know. That's
they've kep theie wealih = secret. But because, irrespeetive of their age, kids

aften don't have

privace practice, for example, T had
client who was worth: in excess of half 2
billion. dollars. One day be said 1o me,
“Glean, mmy kids have no idea how much
Tm worth: I've kepe them torally in the
dark.” T replicd, “You live in 2 23,000

e foat house, and your kids have
v been on a commercal plane—

make wht they know meaningful. For
younger kids, the lack of contest may
coame simply from being inexperienced.
For olde, even very sophisticated kids,
the lack of contcat may relate to our
Gaikure (intentional or ner) t give them
insight into the total picrure.
Tllaxan e Froen sy oven life
When my son, Benjamin, was 10, be

e . |
e they'o figured i e.” My lins
was right i 2 very naceow and technical
sense: His kids might nos have known
exactly how many zeros there were on
his halance sheet ar what number was in
frome of thesc reros, bt it really didet

dd el you, alenest to the peny, the
cost of any exotic automobile pou could
name. But be didn't have any sense of
whas the purchase price meant in relative
eerms because he was encirely lackin
comtext. He couldn't, for example, relste
e cont ol s Ferw 599 GTB Fioraeo o

them will figure ic cut. And if they don',
chey Il hear it fromm their fric
have cither figured it out themselves ar
heard o hei parens.

Mo

in New York
C.!rym what 2 frse-year associate in 2
emajor Law fim makes 2 year or the price
af tuition at fouryear privaie colleges
“Thus, he was confused abous what he
thought he knew. Oscar Wilde defined =
cynic 3 someane who knows the price of

and the interne gives thern vast irsight
intos their parents’ lves—even thase
parcnis who dort lead

g In
that sense, kids are Wildean cynics.
. Keeping in mind this s e chould

Iifesiples. As x resul, kidk eypically know
‘mach more abaut us than we knew about
s parcais when we were the same

age. For example, when my wife and |
bought 2 new house, aur wenagsd kids
wen online and found the asking price
aF every hentse we had loked 2t They

that we
can keep ou kidk i che dark about
everything. But it also helps us to define
ane of the tasks shead of us helping our
Kkids begin to create 3 coneext into which
they may place their kaowlcdge so thas
s helpful and empowering and ot
dangerous or frightening.

Rule 2: Think Before You Talk
1 doie just mean the sbvions peint hat
yorushould think sbonst what yonre
going to s2y before you say it Certzinly,
ot e 1 d thas. B the real pe
‘of my second rule is that you have gt
o come o grips with your own values
about weakih before you. discuss moncy
with your Kids.

um affaene parercs have  fairly

“Just as with young kids and

Prrr———

sex, when it

comes to money, kids (of whatever age)
know more than we think they know.
But they're confused about what they

think they know."

dhe othes. The more

mm Kids to develop with respect to
money, bat they may be less discerning
sbout their awn values. Ths, 25 20
initial matter, we need to be honest with
‘ourselves in examining aus own values
about weakh. s ane thing 1o say that
we want our kids to understand that
material possessions are not the source

of happinesa and fulfllment. But if our

cuccecchul we arein b ing ou

abways casy, but s 2 necessary st

vas before we spek  our s ot
money, the more successful we'll be in
managing the conversation and living
ous lives consissens with what we s2y.

In caamining the exsent 1o which
their values are 2ligned, parents need
focus not just on concepeal matters but
sl the pracsicalitcs of eveeyday life

¥

conspicuos kidswill b g
quickly o loches, pasties, birthday
say they should develop are not il\gu:d and holiday presents and the like. For
with the vahzes that shage ous older kids, closhing remains relevazs,

Dehavior Kids e the ot s
lie detectors we've ever built: Jmm s
significant discrepancy bet
sy amd it e dy, gl e q...d:
o see . They Il be inclined to ignore
what we szy and see us 2 hﬂ,m.u
The damage we do may be Rrreaching:
We may undermnive e mosal aubocey
d cher issucs and

but things like cars and callege expenses
becnrne of central imponance. With
adult kids, horoes and more general

stepin
with kids about money.

Rule 3: Talk, Tslk
and Talk Some More
My third rule is addressed to the eality
ehat money is the last tzboo: The ane
eopic that sl canses discomfors and
tinease in omany familics. Palicics,
druags, even sex are mow
discussed, bt money i still two delicate
an iosue for many families. Talking
about moncy makes many of us fecl
cmbarrassed, puilty. even shameful. Bus
when we let money become taboo, we're
ot living up to out respansibilities to
prepare and edhacate.
1 1 with Peser

stage. Parents ned to be on the same
page sbost all these matters.

“These issues may be especially
difficuli so deal with in the case

permancntly damage our credibiliey.
Couples need vo cngage in this

introspective analysis separarely.

and anee they've been honest with

themsclves in identifying their ows

o, hey e i come ogeberond

ensure that, ta

£ blerded Eumilies and divorced
parents. where it may very wel be the

Buffers, one of the sons of Warren
Baffett —the Oracle of Omaha. Peser
was discussing his father’s view of
wealth. O of Blial loyalty (1 dide't
rren £ have the sparlight all
0 himsel) | began talking sbos my

atleast a contributing factor 1 the
divoree. Where kids, in effect, have
oo howsscholds and different values
reign in each, the only way 1o address
s to discuss

valises are aligned. That’s because m;
are quick to discern the areas where

parental vicws diverge. And once they've
identified these disconsinuities, hey e

candidly the fact tha there are differen:

valtes in each heusehold and explain

why we have chosen the values we bave.
i " ives znd

expertat exploiting them and playing

3
partners aboue what we truly value isn'e

Kudander, the Orack of
Boca Raton—and his views on wealth.
“When | was very young,” | began, “my
Farher once sa3d t me, "Glean, iFwe
were wealihy, | would e let you krow
il you were old cnough 1o deal with
that knowledgz. I'd be warried tha
simply kewing e were i woxld

desroy your inisiasive and ambitica.
Tdwant Mwmplﬂh all you
could on your own.”
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Table Topics: Family, Values, Money

TABLETOPICS

QUESTIONS TO START GREAT CONVERSATIONS

FAMILY « VALUES - MONEY

Created in partnership with

Morgan Stanley

what
was the most
important thing
someone taught
you about
money

TABLETOPICS FAMILY « VALUES « MONEY

how do
do you decide you think
the appropriate it is better to
amount of an save, spend,
allowance or give
TABLETOPICS FAMILY *« VALUES * MONEY TABLETOPICS FAMILY * VALUES * MONEY
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Disclaimer

Morgan Stanley Smith Barney LLC (“Morgan Stanley”), its affiliates and Morgan Stanley Financial Advisors and Private Wealth Advisors do not
provide tax or legal advice. Clients should consult their tax advisor for matters involving taxation and tax planning, and their attorney for matters
involving trust and estate planning and other legal matters.

This material has been prepared for informational purposes only. It is not an offer to buy or sell or a solicitation of any offer to buy or sell any
security or other financial instrument or to participate in any trading strategy. This material does not provide individually tailored investment advice
and has been prepared without regard to the individual financial circumstances and objectives of persons who receive it.

Information contained herein has been obtained from sources considered to be reliable. Morgan Stanley Smith Barney LLC does not guarantee
their accuracy or completeness.

©2020 Morgan Stanley Smith Barney LLC. Member SIPC. CRC 3080575 07/2020
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