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The North Central Group
at Morgan Stanley

Over five decades' of combined investment experience has taught us that every
solid investment portfolio begins with an understanding of a client'’s investment
objectives and a tailored plan to attain those goals. The North Central Group
takes pride in creating highly customized portfolio solutions coupled with a best-in-
class service team.

We are dedicated to working exclusively with corporate executives and their
families. From the initial discovery meeting, where we help develop and define
specific objectives, to the implementation and management of a personalized
investment solution, we guide clients from the Workplace to Retirement.

Together with Morgan Stanley's technology and resources, we have created

a team that is well-suited for today's corporate executive and their demands.

We understand how difficult it is in an ever-complex corporate world to manage
both the affairs of your company and the retirement goals of you and your family.
Our motto, “While you're taking care of your company's future, who is taking care
of yours?” appropriately defines most of our clients’ struggles

with that balance.

T William C. Menke, Financial Advisor since 1997, Chad J. Essington, Financial Advisor since 1997, Michael Wojkowski, Financial Advisor since 2016
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“Don't let your emotions drive decisions that could
potentially derail you from your goals. Financial
planning allows you to be guided by sound analysis
instead of reacting to fears and impulses in times
of uncertainty.”

CHAD ). ESSINGTON, CFP®, FINANCIAL ADVISOR
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Building a Plan Around

Your Needs and Goals

Our four-step consultative process begins with an in-depth discussion

of your current finances, goals and objectives. We will review your goals
together to ensure that significant issues have not been overlooked.

We will also look at your liabilities, insurance policies, estate plans and
other aspects of your financial life that may impact your ability to reach
those goals. Finally, we will determine how we can help you adjust your
investment strategy to accommodate changing conditions and meet any

unforeseen expenses or income demands that may arise.

|

Discovery

We will take the time to
learn about you and your
financial situation. We will
take an inventory of your
finances and gauge your
risk tolerance. Through
the discovery process, we
will help you develop and
define very specific goals
and objectives.

/

Analysis
and Solutions

We will develop an
investment strategy to
help achieve the goals that
we have defined in the
discovery process. We then
test the results against a
broad range of potential
market scenarios to arrive
at a tailored solution.
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Implementation
and Commitment

Implementing a financial plan
and an investment strategy
takes careful coordination to
ensure a smooth transition.
Access to some of the world's
most seasoned and respected
investment professionals,
and our highly trained Client
Service Associates, will help
you through this process.
Our group is committed to
providing the highest level of
service and ongoing support.

A

Monitor
and Review

We constantly monitor

your portfolio and will review
it together regularly. Updating
your plan on

a yearly basis helps us
understand if changes in

your personal goals warrant
adjustments to the portfolio.
As market conditions change,
we will suggest appropriate
adjustments to your

portfolio as well.
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Offering You Concierge Service
and Global Resources

By combining our experience and best-in-class service with the vast
global resources and intellectual capital of Morgan Stanley, we can
help you create and maintain a personalized Wealth Management
ave access to a soahisticat ols to help
' gement process an ranslate




“One of the key ingredients within our

Wealth Management process is the ability to
provide a holistic approach. We are able to
heLp compUment your mvestment strategy by




Executive Financial Services

Having worked with senior executives from many publicly traded
companies, we understand the complex challenges presented by different
types of equity compensation. Integrating equity compensation into a
financial plan requires an advisor with special skills and extensive
knowledge. Our experience includes the following:

Restricted and Performance Stock Holdings Protection Strategies

Equity Compensation Public Disclosure

Blackout Periods Employee Stock Purchase Plan
Concentrated Stock Positions Rule 10b5-1 Plans

Rule 144 Issues Incentive and Nonqualified Stock Options
SEC Regulations Stock Appreciation Rights

Deferred Compensation
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“Nowadays, people spend more time on vacation
planning than retirement planning. If you could flip that
thought process, you might be able to permanently
‘'vacation' throughout your retirement. Our goal is to
help you reach your short- and long-term goals. Let us

help you plan for your permanent vacation.”

WILLIAM C. MENKE, FINANCIAL ADVISOR

10 MORGAN STANLEY



Ready. Set. Retire.

Retirement is the doorway to a new stage of life, providing you
with opportunities for personal growth and even the possibility of
adventure. Getting from where you are today to where you want
to be in retirement is a difficult task. At this stage, your focus shifts
from saving for retirement to funding your retirement, drawing
from your savings as well as the income from your investments.

Your task is to turn your life's savings into a steady income stream
to potentially last a lifetime. It will involve challenging decisions
on investments, taxes, estate planning strategies, insurance,
Social Security and more. Whether your financial situation is
straightforward or complex, it's important to get those decisions
right the first time.

That's where the North Central Group at Morgan Stanley
can help. We focus heavily on retirement planning and
have helped many people like you plan for a successful life
after work.

THE NORTH CENTRAL GROUP
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Let's Get Started

Our Wealth Management process begins with you, your
investment objectives and your financial goals. Chances are
the goals you set today will evolve over time. Our Wealth
Management process is designed to evolve with them —and
the changing circumstances of your life. Leveraging a
sophisticated suite of analytic tools, as well as the extensive
resources of Morgan Stanley, we can help you take charge of
your financial future and achieve your goals.

Contact the North Central Group
at Morgan Stanley to get started today.

Morgan Stanley Private Bank, National Association, and Morgan Stanley Bank, N.A. are affiliates of Morgan
Stanley Smith Barney LLC, and are each a Member FDIC that is primarily regulated by the Office of the
Comptroller of the Currency.

The strategies and/or investments discussed in this material may not be appropriate for all investors. The appropriateness of a particular investment or
strategy will depend on an investor's individual circumstances and objectives.

Alternative investments often are speculative and include a high degree of risk. Investors could lose all or a substantial amount of their investment.
Alternative investments are appropriate only for eligible, long-term investors who are willing to forgo liquidity and put capital at risk for an indefinite period
of time. They may be highly illiquid and can engage in leverage and other speculative practices that may increase the volatility and risk of loss. Alternative
Investments typically have higher fees than traditional investments. Investors should carefully review and consider potential risks before investing.

Morgan Stanley Smith Barney LLC (“Morgan Stanley”), its affiliates and Morgan Stanley Financial Advisors and Private Wealth Advisors do not provide
tax or legal advice. Clients should consult their tax advisor for matters involving taxation and tax planning and their attorney for matters involving trust
and estate planning, charitable giving, philanthropic planning and other legal matters.

Morgan Stanley Smith Barney LLC offers a wide array of brokerage and advisory services to its clients, each of which may create a different type of relationship
with different obligations to you. Please visit us at https://www.morganstanley.com/wealth-relationshipwithms/pdfs/understandingyourrelationship.pdf
or consult with your Financial Advisor to understand these differences.

Lifestyle Advisory Services: Products and services are provided by third party service providers, not Morgan Stanley Smith Barney LLC (“Morgan Stanley").
Morgan Stanley may not receive a referral fee or have any input concerning such products or services. There may be additional service providers for
comparative purposes. Please perform a thorough due diligence and make your own independent decision.

Morgan Stanley's investment advisory programs may require a minimum asset level and, depending on your specific investment objectives and financial
position, may not be appropriate for you. Please see the Morgan Stanley Smith Barney LLC program disclosure brochure (the “Morgan Stanley ADV") for
more information in the investment advisory programs available. The Morgan Stanley ADV is available at www.morganstanley.com/ADV.

Morgan Stanley Smith Barney LLC offers insurance products in conjunction with its licensed insurance agency affiliates.

© 2022 Morgan Stanley Smith Barney LLC. Member SIPC. CRC 4337585 3/25 CS 313393-2255261 04/22
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