Morgan Stanley

Hypothetical Case Study

This is a fictional study intended to highlight the vatiety of products, services and advice John Thomas delivers to
clients. Dr. Ford, an Orthopedic Surgeon, is an entirely fictional character, and any similarity to any persons is entirely

coincidental.

Dr. Ford was referred to John Thomas hoping to retire in five years. He had diligently saved and built a significant
portfolio primarily in his practice’s 401 (k) Profit Sharing Plan $1,250,000, IRA $450,000, a personal brokerage account
$2,000,000 and general savings $250,000. Seeking advice, he was referred to our team by one of our clients.

Below is a list of the services provided to Dr. Ford:

¢ Performed Detailed Cash Flow Analysis—LifeView Financial Plan
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Helped in projecting cash flow on a tax efficient basis

Ascertained likelihood of retiting on time/eatly based upon cash flow and assets
Highlighted known and potential future expenses

Detailed the exact development of a retirement income “check”

Examined maximum annual spending capabilities

e DPortfolio Allocation
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Based on assessed income needs and resources available we determined an appropriate mix of assets
necessary to help achieve goals

Ascertained the appropriate amount of bond exposure

Recommended instituting a “lock-box” strategy designed to assure income need is met with
investment income

Performed portfolio stress testing to illustrate (in measurable ways) the impact certain events may
have on a portfolio

e  Portfolio Management
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Implemented strict risk management with a sell discipline that sought to minimize exposure to
negative markets (2002, 2008, 9/11, SARS Pandemic, COVID-19, etc.)

Developed a laddered (tax-free) bond portfolio designed to help provide income and liquidity

Took over discretionary management of core assets in order to effectively manage on a tactical basis
Implemented tactical hedging opportunities

¢ Development of a Legacy Plan

@)
@)
@)
@)
O

Worked closely with his estate attorney

Collaborated with his CPA in helping with efforts to reduce effects of estate and transfer taxes
Ensured proper titling of accounts, assets and beneficiary designations

Evaluated Dr. Ford’s current insurance policies and determined ownership was improperly established
With the assistance of their estate attorney, we implemented an irrevocable life insurance trust

e  Organization of Net Worth and Ongoing Monitoring
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Aggregated accounts into one convenient access point online—Morgan Stanley Total Wealth
Created a secure area for storage of important documents
Maintained constant upkeep of records and financial data automatically—LifeView Monitoring

If any of the above topics affect your current or future financial situation and you would like to learn more about ways in which John Thomas
may be of assistance, please feel free to send an email at jobhn.f.thomas@morganstanley.com ot give call at 404-266-6363.
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The case study presented is provided for illustrative purposes only. Past performance is no guarantee of future results.

This material does not provide individually tailored investment advice. It has been prepared without regard to the individual financial circumstances and objectives of persons who receive it. The
strategies and/or investments discussed in this material may not be suitable for all investors. Morgan Stanley Wealth Management recommends that investors independently evaluate particular
investments and strategies and encourages investors to seek the advice of a Financial Advisor. The appropriateness of a particular investment or strategy will depend on an investor’s individual
circumstances and objectives.

Asset Allocation does not guarantee a profit or protect against a loss in a declining financial market.

Interest in municipal bonds is generally exempt from federal income tax. However, some bonds may be subject to the alternative minimum tax (AMT). Typically, state tax-exemption applies if
securities are issued within one’s state of residence and, local tax-exemption typically applies if securities are issued within one’s city of residence.

Bonds are affected by a number of risks, including fluctuations in interest rates, credit risk and prepayment risk. In general, as prevailing interest rates rise, fixed income securities prices will fall.
Bonds face credit risk if a decline in an issuer's credit rating, or creditworthiness, causes a bond's price to decline. Finally, bonds can be subject to prepayment risk. When interest rates fall, an
issuer may choose to borrow money at a lower interest rate, while paying off its previously issued bonds. As a consequence, underlying bonds will lose the interest payments from the investment
and will be forced to reinvest in a market where prevailing interest rates are lower than when the initial investment was made. NOTE: High yield bonds are subject to additional risks such as
increased risk of default and greater volatility because of the lower credit quality of the issues.

Trust and other fiduciary services are provided by third parties, including Morgan Stanley Private Bank National Association, a wholly owned subsidiary of Morgan Stanley.

Morgan Stanley Wealth Management Financial Advisers can conduct their business in several ways: individually, as a member of a team of Financial Advisors, or through the formation of a
Strategic Partnership with another Financial Advisor or team of Financial Advisors. A Strategic Partnership is an arrangement between a Financial Advisor or a team of Financial Advisors with
another Financial Advisor or team of Financial Advisors that has a unique focus or knowledge regarding a specific business concentration, product area, and/or client type. If your account is with
an individual Financial Advisor, that Financial Advisor services all facets of your account. If your account is with a Financial Advisor who is a member of a team, any Financial Advisor on the
team can service your account. If your Financial Advisor is part of a Strategic Partnership, his or her role in that Strategic Partnership may be limited to a specific business and/or product area
and may not cover all facets of your account. The use of the terms “Partner” or “Strategic Partner” and/or “Partnership” or “Strategic Partnership™ are used as terms of art and not used to imply or
connote any legal relationship.

Morgan Stanley Smith Barney LLC, (“Morgan Stanley”) its affiliates and Morgan Stanley Financial Advisors or Private Wealth Advisors do not provide tax or legal advice. Clients should
consult their tax advisor for matters involving taxation and tax planning and their attorney for matters involving trust and estate planning and other legal matters.

Morgan Stanley Smith Barney LLC is a registered Broker/Dealer, Member SIPC, and not a bank. Where appropriate, Morgan Stanley Smith Barney LLC has entered into arrangements with
banks and other third parties to assist in offering certain banking related products and services.

Investment, insurance and annuity products offered through Morgan Stanley Smith Barney LLC are: NOT
FDIC INSURED | MAY LOSE VALUE | NOT BANK GUARANTEED | NOT A BANK DEPOSIT | NOT INSURED BY ANY FEDERAL GOVERNMENT AGENCY
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