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RECORD-KEEPING

It’s essential to keep good records of all your accounts, so you have a better understanding  
of where your money is going and will be properly prepared to file your taxes.

HOW COMPOUNDING AFFECTS RETURNS

Albert Einstein reportedly quipped that “compound interest is the most powerful force in 
the world.” As the chart below illustrates, even small differences in the rate of return will 
achieve significantly different results over time.
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Set Goals
Most of us can’t have everything we 
want any time we want it. Setting 
clear short-, intermediate- and long-
term goals will help you decide what 
trade-offs you are willing to make.

1
Establish a Budget
Don’t let your financial life just happen 
to you. Make deliberate decisions about 
what types and levels of spending and 
saving best support your goals, given 
your earnings and other income  
(trusts, family support, etc.).

2

S P E N D I N G  &  S AV I N G 
I N  T H R E E  E A S Y  S T E P S
Establishing sound budgeting, savings and cash management 
practices often presents particular challenges to newly 
independent members of ultra high net worth households. 
Those accustomed to the amenities of the affluent lifestyle 
are well advised to follow a disciplined process to determine 
how much they can spend, how much they need to save  
and what tools they need to manage their cash flow.

Open Appropriate 
Accounts
Establish the banking and investment 
accounts you need to manage your 
cash and to support your longer-term 
savings goals.
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DISCLOSURES
Investments and services offered through Morgan Stanley Private Wealth 
Management, a division of Morgan Stanley Smith Barney LLC, member SIPC.
Banking products and services are provided by Morgan Stanley 
Private Bank, National Association, Member FDIC. 

The Morgan Stanley Debit Card is issued by Morgan Stanley Private 
Bank, National Association pursuant to a license from Mastercard 
International Incorporated. Mastercard and Maestro are registered 
trademarks of Mastercard International Incorporated. The third-party 
trademarks and service marks contained herein are the property of 
their respective owners. Investments and services offered through 
Morgan Stanley Smith Barney LLC, Member SIPC. Certain terms, 
conditions, restrictions, and exclusions apply. Please refer to the 
Morgan Stanley Debit Card Terms and Conditions at http://www.
morganstanley.com/debitcardterms for additional information.

Securities Investor Protection Corporation (“SIPC”) —Morgan Stanley 
Smith Barney LLC is a member of SIPC, which protects securities of 
its customers up to $500,000 (including $250,000 for claims for 
cash). Losses due to market fluctuation are not protected by SIPC. To 
obtain information about SIPC, including an explanatory SIPC brochure, 
contact SIPC at 1-202-371-8300 or visit www.sipc.org. Reserved clients 
and CashPlus Brokerage accounts are eligible for unlimited global ATM 
fee rebates. All other clients are eligible for up to $200 in annual global 
ATM fee rebates.

Morgan Stanley Smith Barney LLC offers a wide array of brokerage and 
advisory services to its clients, each of which may create a different type 
of relationship with different obligations to you. Please consult with your 
Private Wealth Advisor to understand these differences.

Tax laws are complex and subject to change. Morgan Stanley 
Smith Barney LLC (“Morgan Stanley”), its affiliates and Morgan Stanley 
Financial Advisors or Private Wealth Advisors do not provide tax or legal 
advice. Individuals are urged to consult their personal tax or legal advisors 
to understand the tax and legal consequences of any actions, including 
any implementation of any strategies or investments described herein.

This material does not provide individually tailored investment 
advice. It has been prepared without regard to the individual financial 
circumstances and objectives of persons who receive it. The strategies 
and / or investments discussed in this material may not be appropriate for 
all investors.

The appropriateness of a particular investment or strategy will 
depend on an investor’s individual circumstances and objectives.

Relationship-based pricing offered by Morgan Stanley Private 
Bank, National Association is based on the value of clients’, or their 
immediate family members’ (i.e., grandparents, parents, and children) 
eligible assets (collectively “Household Assets”) held within accounts 
at Morgan Stanley Smith Barney LLC. To be eligible for relationship-
based pricing, Household Assets must be maintained within appropriate 
eligible accounts prior to the closing date of the residential mortgage 
loan. Relationship-based pricing is not available on conforming loans.

CDs are insured by the FDIC, an independent agency of the U.S. Government, 
up to a maximum of $250,000 (including principal and accrued interest) for 
all deposits held in the same insurable capacity (e.g. individual account, joint 
account, IRA etc.) per CD depository. Investors are responsible for monitoring 
the total amount held with each CD depository. All deposits at a single 
depository held in the same insurable capacity will be aggregated for the 
purposes of the applicable FDIC insurance limit, including deposits (such as bank 
accounts) maintained directly with the depository and CDs of the depository.

Federal Deposit Insurance Corporation (“FDIC”) - Cash balances swept 
into deposit accounts at participating banks in the Bank Deposit Program 
are protected by FDIC Insurance up to applicable FDIC limits. FDIC 
insurance is a federal government program administered by the Federal 
Deposit Insurance Corporation. This insurance covers bank deposits 
held in checking accounts, savings accounts, certificates of deposits and 
money market deposits (not money market funds). This insurance comes 
into play in the event of a bank failure and covers client cash up to a total 
of $250,000, per bank, for each “insurable capacity” (e.g. each individual, 
joint, etc.). It does not cover investment products that are not deposits, 
such as mutual funds, annuities, life insurance policies, stocks or bonds. 
Refer to https://www.fdic.gov for additional details.

Unless otherwise noted, information contained in this document is 
dated as of January 2021.

Federal Deposit Insurance Corporation (“FDIC”) - Cash balances swept 
into deposit accounts at participating banks in the Bank Deposit Program 
are protected by FDIC Insurance up to applicable FDIC limits. FDIC 
insurance is a federal government program administered by the Federal 
Deposit Insurance Corporation. This insurance covers bank deposits 
held in checking accounts, savings accounts, certificates of deposits and 
money market deposits (not money market funds). This insurance comes 
into play in the event of a bank failure and covers client cash up to a total 
of $250,000, per bank, for each “insurable capacity” (e.g. each individual, 
joint, etc.). It does not cover investment products that are not deposits, 
such as mutual funds, annuities, life insurance policies, stocks or bonds. 
Refer to https://www.fdic.gov for additional details.

Individual funds will have specific risks related to their investment 
programs that will vary from fund to fund.

Actual results may vary and past performance is no guarantee of 
future results.

Unless otherwise notated, this piece is for educational purposes 
only and does not represent the products or services represented by 
Morgan Stanley Smith Barney LLC.

Morgan Stanley Smith Barney LLC is a registered Broker/Dealer, Member 
SIPC, and not a bank. Where appropriate, Morgan Stanley Smith Barney 
LLC has entered into arrangements with banks and other third parties to 
assist in offering certain banking related products and services.

Investment, insurance and annuity products offered through 
Morgan Stanley Smith Barney LLC are: NOT FDIC INSURED | MAY 
LOSE VALUE | NOT BANK GUARANTEED | NOT A BANK DEPOSIT | 
NOT INSURED BY ANY FEDERAL GOVERNMENT AGENCY

1. SHOP AROUND. Rates and 
fees can vary considerably 
from bank to bank and 
account to account.

2. LINK YOUR ACCOUNTS.  
It will make it easier to 
transfer funds from one to 
the other and may reduce 
your fees.

3. SIGN UP FOR OVERDRAFT  
PROTECTION AND  
LOW-BALANCE ALERTS. 
They may help you avoid 
costly bounced-check fees. 
(First, check to see if your bank 
charges for these services.)

4. BALANCE YOUR 
CHECKBOOK. It can help you 
stay on budget and catch any 
mistakes.

5. USE THE RIGHT TOOL  
FOR THE JOB. Use checking 
accounts for short-term cash 
management and savings 
or investment accounts for 
longer term goals.

6. LOOK FOR FDIC AND SIPC 
PROTECTION. Don’t assume 
that your accounts are insured 
against the insolvency of the 
financial institution.

7. GET ONLINE ACCESS. 
It’s an added measure of 
convenience you can use 
24/7.

8. READ YOUR ACCOUNT 
STATEMENTS. It will help 
you understand where you 
are spending your money, and 
help you catch discrepancies.

9. USE YOUR CONNECTIONS. 
Find out if you have 
access to better rates or 
lower fees through your 
parents’ or grandparents’ 
multigenerational pricing 
programs. Students may 
also qualify for free student 
checking accounts through 
their colleges or universities.

10. READ, THINK, ACT. Read 
the terms and conditions 
statement for an account and 
consider whether it suits your 
purpose before signing up.

BALANCING YOUR CHECKBOOK: Your 
checkbook will come with a ledger for recording 
your deposits and withdrawals. When you receive 
your monthly statement, check it against the 
ledger to make certain everything is in order.

YOUR MONTHLY STATEMENT: Every account  
will send you a record of all activity at the end of 
each month, either in the mail or online. Check it  
for accuracy.

TAX REPORTING: At the end of the year,  
you will receive tax forms for any account 
that has earned at least $10 in interest. 
You will also receive statements from your 
investment accounts detailing the amount 
of dividends and interest you have earned 
and any capital gains and/or losses.

10 BANKING TIPS

As a Morgan Stanley client, you can have access to cash management solutions for your everyday finances.



M O RG A N S TA N L E Y  P ROV I D E S  O P P O R T U N I T I E S  F O R  M E M B E R S  
O F U LT R A  H I G H  N E T  WO R T H FA M I L I E S

BENEFIT FROM YOUR RELATIONSHIP: The Morgan Stanley multigenerational pricing extends incen-
tive pricing through three generations. Your relationship with Morgan Stanley is recognized and may 
help you qualify for relationship-based pricing discounts for you and your  
immediate family.

GETTING ACCESS TO YOUR FUNDS: You can use your Morgan Stanley Debit Card to conveniently make 
purchases or access your available funds at ATMs that display the Mastercard, Maestro or STAR network 
acceptance marks. Additionally, as a Morgan Stanley client, you can benefit from rebated ATM fees when 
using your Morgan Stanley Debit Card at over 400,000 ATMs across the U.S.

DETERMINING SUSTAINABLE INCOME FROM INVESTMENT ACCOUNTS: If your parents’ or 
grandparents’ Private Wealth Advisors manage assets held in trust for you, you should understand what  
income or distributions you can expect from those accounts and when you can expect them. Ask your family’s  
Private Wealth Advisor to supply you with any cash flow projections you need for budgeting purposes.

FIRST: ESTABLISH A WAY TO PAY  
YOUR REGULAR EXPENSES
Account: Checking or money market  
with checking
Amount: One or two months’ expenses,  
or slightly more if needed to meet  
account minimums
Also: Consider setting up overdraft protection  
to eliminate bounced-check fees

NEXT: BUILD AN EMERGENCY FUND
Account: Savings or money market accounts
Amount: Three to six months’ expenses
Also: Link savings accounts to checking accounts 
for convenience and fee reduction

THEN: START SAVING FOR  
LONGER-TERM GOALS
Account: 401(k) at least to the extent of your 
company match; additional investment accounts
Amount: Varies greatly according to your 
personal and philanthropic goals
Also: Discuss long-term savings goals with an 
advisor who understands your family’s wealth 
transfer strategy

KNOW WHAT YOU CAN COUNT ON: Be conservative in your income 
assumptions, especially from bonuses, gifts and investment income. Better to 
expect less and get more than vice versa.
BUDGET FOR SAVINGS AND PHILANTHROPY AS WELL AS SPENDING: Your 
budget should help you achieve your long-term goals as well as your immediate goals.
BE SPECIFIC, BUT NOT TOO SPECIFIC: Keep your expense categories  
reasonably broad to simplify tracking your expenses.
KEEP IT CURRENT: Revisit your budget plan at least once a year to make  
sure it remains relevant.
TRACK YOUR SPENDING AGAINST YOUR BUDGET: Budgets only help you if  
you follow them.
STICK WITH IT: Don’t let a momentary lapse discourage you. If you’ve had  
a run of unusually high expenses, your budget can help you get back on a 
sustainable track.

T O P  B U D G E T I N G  T I P S

S E T T I N G  A  B U D G E T

While maintaining a household budget does have a certain “eat your 
spinach” quality, it doesn’t have to be that way. As the process demands 
that you set priorities, budgets are a tool to help you get the things you 
really want by showing you what you have to do to get them.

STEP ONE: CALCULATE YOUR TOTAL INCOME
Add up all the income you receive regularly from all sources on a 
pretax basis. In addition to your salary and bonus, this may include:
• Freelance or consulting income
• Investment income that is not intended for savings
• Distributions from trusts
• Recurring gifts/support from your family

STEP TWO: TRACK YOUR CURRENT EXPENSES
1.  Write down everything you spend for at least three months 

and what you spend it on (use bank records, debit and credit 
card statements, if you need some help). Be sure to include an 
expense line to cover your philanthropic commitments.

2.  Divide all of these expenses into reasonably broad categories  
(i.e., “clothing” instead of shoes, hats, coats and scarves).

3.  Separate broad categories into three lists:
•  “Needs,” or fixed expenses over which you have very little control 

(i.e., health insurance, income taxes, rent).
•  “Wants,” or discretionary expenses over which you have great 

control (i.e., entertainment, restaurants, leisure travel).
•  “Gifts,” or the grants and donations you have made to 

philanthropic organizations. (Certain categories, like food and 
clothing, are likely to have both a “need” and “want” aspect. Divide 
the expense and assign a reasonable portion to each column).

4.  Add a fourth column with the total amount of money you saved 
over your tracking period.

STEP THREE: SET YOUR SPENDING POLICY
If you’re lucky, your expenses fall short of your income with 
enough left over to support your longer-term savings needs. If not, 
consider setting adjustments:
•  Start with the “Needs” column and determine whether those 

needs can be met for less money. (Can you find cheaper car 
insurance? Do you need to think about getting a roommate?)

•  Determine your priorities within your discretionary spending and 
philanthropic commitments. (Would you trade dining out less 
often for keeping your summer beach share?)

•  Replace the spending numbers with target number reflecting 
your new priorities.

STEP FOUR: STICK WITH IT
Track your actual expenses against the budget you have set for 
yourself. Try to stay within your targets, but also use the first few 
months to reconsider the priorities you set. (Perhaps the restaurants 
are more important to you than the beach vacation).

BUDGETING RESOURCES
Simple budget programs can be found in software packages. As a 
Morgan Stanley client, you can have access to the Spending and 
Budgeting Tool.
Information related to a client’s external accounts is provided for information 
purposes only. It is provided by third parties, including the financial institutions 
where the client’s external accounts are held. Morgan Stanley does not verify 
that the information is accurate and makes no representation or warranty as 
to its accuracy, timeliness or completeness. Additional information about the 
features and 5 services offered through Spending and Budgeting are available 
on the Spending and Budgeting site on Morgan Stanley Online and also in the 
Terms of Use for Asset Aggregation and Budgeting Services.

T H E  D I F F E R E N C E  B E T W E E N  C R E D I T  C A R D S ,  D E B I T  C A R D S  A N D  C H A RG E  C A R D S

C R E D I T  C A R D S : Are essentially vehicles to 
borrow money on demand. Issuers of American Express, 
Visa, Mastercard and other cards give you a credit limit, the 
maximum amount you are allowed to borrow, and you are 
required to pay them back a portion of that money every 
month. They give you more flexibility than debit cards 
because you can spend more than you currently have on 
account. This also gives you the opportunity to run up a lot 
of relatively high-cost debt, so use your cards carefully.

D E B I T  C A R D S :  These can be used in similar fashion 
to credit cards, but the funds are withdrawn directly from 
your account—just as if you had written a check. For that 
same reason, you need to keep a close eye on your account 
balances to avoid overdrawing your account. Unlike credit 
cards, debit cards do not help you build a credit history, nor 
offer rewards points. This can be considerable disadvantage 
for those with higher spend levels.

CHARGE C ARDS:  Charge 
cards like many store cards are similar 
to credit cards, but you are required 
to pay your balance in full every 
month. Be careful not to charge more 
than you can pay off at the end of 
the month, or you may incur large 
penalties and potentially damage 
your credit rating.

D E T E R M I N I N G  T H E  R I G H T  B A N K  A CCO U N T  F O R  T H E  J O B

S TA R T I N G  T O  S AV E : 
H O W  M U C H  YO U 
S H O U L D  P U T  W H E R E .

Three variables determine the appropriate of any banking 
account for any given purpose:
• Return is the measure of how much you earn on assets  

in an account.
• Liquidity is the measure of how quickly you can gain 

access to money in an account.
• Fees are the expenses an institution charges to maintain 

your account and conduct transactions within it.

CHECKING ACCOUNTS: Checking accounts are particularly 
useful tools for paying your day-to-day expenses. Typically, 
there are few, if any, limits on the number of deposits and 
withdrawals that can be made.
How to choose one:
• Convenience: Consider how you will use both the 

institution’s branch network and online services, and 
choose one that will make your life simpler.

• Fees: Fees vary considerably from institution to 
institution and account to account. To reduce, or 
eliminate, many of these fees, consider an account  
with a higher minimum balance requirement.

• FDIC Insurance: Choose a chartered bank with FDIC 
insurance to protect your assets.

SAVINGS ACCOUNTS: Savings accounts are used to earn 
somewhat higher returns on your cash, while keeping it 
available for near- to mid-term use.
How to choose one:
• Interest rate: Rates vary considerably from institution,  

so it pays to shop around.
• Overall costs: Many banks will link accounts and give  

you credit for all assets you hold in combined accounts. It 
may be worth accepting a lower interest rate on savings if 
it qualifies you for free checking and other reduced fees.

• FDIC Insurance: Choose a chartered bank with FDIC 
insurance to protect your assets.

MONEY MARKET ACCOUNTS: As most money market 
accounts let you write a limited number of checks, they can 
serve the purposes of both a savings and a checking account 
if you have light cash management needs.
How to choose one:
The same criteria as savings accounts apply, but also 
consider the number of checks you can write and any fees 
that apply for things like ATM withdrawals.

NOTE: There are considerable differences between a  
money market account and a money market mutual 
fund. One of the largest of these is that a money market 
deposit account at an FDIC-insured bank is covered by 
FDIC insurance, dollar-for-dollar, including principal and 
any accrued interest through the date of the insured 
bank’s closing, up to the insurance limit.

CERTIFICATES OF DEPOSIT (CD): CDs pay a set 
interest rate for a specified length of time, usually from 
three months to over 10 years. Generally, the longer 
you are willing to lock up this money, the higher the rate 
will be. They can be a good place to park money to pay 
for a predictable future expense.
How to choose one:
• Term: Decide when you will need your money  

back and choose the appropriate term.
• Interest rate: Rates vary considerably, so it pays  

to shop around.
• Penalties: While you can withdraw your  

money before the term of your CD’s expiration,  
you may have to pay penalties of at least one 
month’s interest.

• FDIC Insurance: Choose a CD with access to FDIC 
insurance coverage to protect your assets.

FDIC: WHAT IT IS AND WHAT IT COVERS: The Federal 
Deposit Insurance Corporation (FDIC) is an independent 
agency of the United States government that protects 
depositors of insured banks against the loss of their 
deposits if any of the banks fail. The standard insurance 
amount is $250,000 per depositor, per insured bank,  
for each account ownership category.

The FDIC covers checking accounts, negotiable Order  
of Withdrawal (NOW) accounts, savings accounts, 
money market deposit accounts (MMDAs), time 
deposits such as certificates of deposit (CDs), cashier’s 
checks, money orders, and other official items issued  
by a bank.

The FDIC does not cover stock investments, bond 
investments, mutual funds, life insurance policies, 
annuities, municipal securities, safe deposit boxes or 
their contents, U.S. Treasury bills, bonds or notes.

There is a limit to how much 
income a given amount of assets 
can produce on a sustainable basis. 
Exceed that limit, and you may 
imperil your long-term financial 
security. The chart below illustrates 
the impact of drawing $35,000 
per month out of a $5 million fund. 
(assumes a 25% marginal tax rate 
and a yield of 4%).

H O W  T O  D E P L E T E  A  
$ 5  M I L L I O N  T R U S T  F U N D  
I N  1 5  Y E A R S ,  O R  L E S S :  
A  C A U T I O N A R Y  TA L E .

$5 MILLION TRUST FUND
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R E CO R D - K E E P I N G

It’s essential to keep good records of all your accounts, so you have a better understanding  
of where your money is going and will be properly prepared to file your taxes.

H O W  CO M P O U N D I N G  A F F E C T S  R E T U R N S

Albert Einstein reportedly quipped that “compound interest is the most powerful force in 
the world.” As the chart below illustrates, even small differences in the rate of return will 
achieve significantly different results over time.
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Set Goals
Most of us can’t have everything we 
want any time we want it. Setting 
clear short-, intermediate- and long-
term goals will help you decide what 
trade-offs you are willing to make. 1

Establish a Budget
Don’t let your financial life just happen 
to you. Make deliberate decisions about 
what types and levels of spending and 
saving best support your goals, given 
your earnings and other income  
(trusts, family support, etc.).

2

SPENDING & SAVING 
IN THREE EASY STEPS
Establishing sound budgeting, savings and cash management 
practices often presents particular challenges to newly 
independent members of ultra high net worth households. 
Those accustomed to the amenities of the affluent lifestyle 
are well advised to follow a disciplined process to determine 
how much they can spend, how much they need to save  
and what tools they need to manage their cash flow.

Open Appropriate 
Accounts
Establish the banking and investment 
accounts you need to manage your 
cash and to support your longer-term 
savings goals.

3

DISCLOSURES
Investments and services offered through Morgan Stanley Private Wealth 
Management, a division of Morgan Stanley Smith Barney LLC, member SIPC.
Banking products and services are provided by Morgan  Stanley 
Private Bank, National Association, Member FDIC. 

The Morgan Stanley Debit Card is issued by Morgan Stanley Private 
Bank, National Association pursuant to a license from Mastercard 
International Incorporated. Mastercard and Maestro are registered 
trademarks of Mastercard International Incorporated. The third-party 
trademarks and service marks contained herein are the property of 
their respective owners. Investments and services offered through 
Morgan  Stanley Smith  Barney LLC, Member SIPC. Certain terms, 
conditions, restrictions, and exclusions apply. Please refer to the 
Morgan  Stanley Debit Card Terms and Conditions at http://www.
morganstanley.com/debitcardterms for additional information.

Securities Investor Protection Corporation (“SIPC”) —Morgan Stanley 
Smith Barney LLC is a member of SIPC, which protects securities of 
its customers up to $500,000 (including $250,000 for claims for 
cash). Losses due to market fluctuation are not protected by SIPC. To 
obtain information about SIPC, including an explanatory SIPC brochure, 
contact SIPC at 1-202-371-8300 or visit www.sipc.org. Reserved clients 
and CashPlus Brokerage accounts are eligible for unlimited global ATM 
fee rebates. All other clients are eligible for up to $200 in annual global 
ATM fee rebates.

Morgan Stanley Smith Barney LLC offers a wide array of brokerage and 
advisory services to its clients, each of which may create a different type 
of relationship with different obligations to you. Please consult with your 
Private Wealth Advisor to understand these differences.

Tax laws are complex and subject to change. Morgan  Stanley 
Smith Barney LLC (“Morgan Stanley”), its affiliates and Morgan Stanley 
Financial Advisors or Private Wealth Advisors do not provide tax or legal 
advice. Individuals are urged to consult their personal tax or legal advisors 
to understand the tax and legal consequences of any actions, including 
any implementation of any strategies or investments described herein.

This material does not provide individually tailored investment 
advice. It has been prepared without regard to the individual financial 
circumstances and objectives of persons who receive it. The strategies 
and / or investments discussed in this material may not be appropriate for 
all investors.

The appropriateness of a particular investment or strategy will 
depend on an investor’s individual circumstances and objectives.

Relationship-based pricing offered by Morgan  Stanley Private 
Bank, National Association is based on the value of clients’, or their 
immediate family members’ (i.e., grandparents, parents, and children) 
eligible assets (collectively “Household Assets”) held within accounts 
at Morgan Stanley Smith Barney LLC. To be eligible for relationship-
based pricing, Household Assets must be maintained within appropriate 
eligible accounts prior to the closing date of the residential mortgage 
loan. Relationship-based pricing is not available on conforming loans.

CDs are insured by the FDIC, an independent agency of the U.S. Government, 
up to a maximum of $250,000 (including principal and accrued interest) for 
all deposits held in the same insurable capacity (e.g. individual account, joint 
account, IRA etc.) per CD depository. Investors are responsible for monitoring 
the total amount held with each CD depository. All deposits at a single 
depository held in the same insurable capacity will be aggregated for the 
purposes of the applicable FDIC insurance limit, including deposits (such as bank 
accounts) maintained directly with the depository and CDs of the depository.

Federal Deposit Insurance Corporation (“FDIC”) - Cash balances swept 
into deposit accounts at participating banks in the Bank Deposit Program 
are protected by FDIC Insurance up to applicable FDIC limits. FDIC 
insurance is a federal government program administered by the Federal 
Deposit Insurance Corporation. This insurance covers bank deposits 
held in checking accounts, savings accounts, certificates of deposits and 
money market deposits (not money market funds). This insurance comes 
into play in the event of a bank failure and covers client cash up to a total 
of $250,000, per bank, for each “insurable capacity” (e.g. each individual, 
joint, etc.). It does not cover investment products that are not deposits, 
such as mutual funds, annuities, life insurance policies, stocks or bonds. 
Refer to https://www.fdic.gov for additional details.

Unless otherwise noted, information contained in this document is 
dated as of January 2021.

Federal Deposit Insurance Corporation (“FDIC”) - Cash balances swept 
into deposit accounts at participating banks in the Bank Deposit Program 
are protected by FDIC Insurance up to applicable FDIC limits. FDIC 
insurance is a federal government program administered by the Federal 
Deposit Insurance Corporation. This insurance covers bank deposits 
held in checking accounts, savings accounts, certificates of deposits and 
money market deposits (not money market funds). This insurance comes 
into play in the event of a bank failure and covers client cash up to a total 
of $250,000, per bank, for each “insurable capacity” (e.g. each individual, 
joint, etc.). It does not cover investment products that are not deposits, 
such as mutual funds, annuities, life insurance policies, stocks or bonds. 
Refer to https://www.fdic.gov for additional details.

Individual funds will have specific risks related to their investment 
programs that will vary from fund to fund.

Actual results may vary and past performance is no guarantee of 
future results.

Unless otherwise notated, this piece is for educational purposes 
only and does not represent the products or services represented by 
Morgan Stanley Smith Barney LLC.

Morgan Stanley Smith Barney LLC is a registered Broker/Dealer, Member 
SIPC, and not a bank. Where appropriate, Morgan Stanley Smith Barney 
LLC has entered into arrangements with banks and other third parties to 
assist in offering certain banking related products and services.

Investment, insurance and annuity products offered through 
Morgan Stanley Smith Barney LLC are: NOT FDIC INSURED | MAY 
LOSE VALUE | NOT BANK GUARANTEED | NOT A BANK DEPOSIT | 
NOT INSURED BY ANY FEDERAL GOVERNMENT AGENCY

1. SHOP AROUND. Rates and 
fees can vary considerably 
from bank to bank and 
account to account.

2. LINK YOUR ACCOUNTS.  
It will make it easier to 
transfer funds from one to 
the other and may reduce 
your fees.

3. SIGN UP FOR OVERDRAFT  
PROTECTION AND  
LOW-BALANCE ALERTS. 
They may help you avoid 
costly bounced-check fees. 
(First, check to see if your bank 
charges for these services.)

4. BALANCE YOUR 
CHECKBOOK. It can help you 
stay on budget and catch any 
mistakes.

5. USE THE RIGHT TOOL  
FOR THE JOB. Use checking 
accounts for short-term cash 
management and savings 
or investment accounts for 
longer term goals.

6. LOOK FOR FDIC AND SIPC 
PROTECTION. Don’t assume 
that your accounts are insured 
against the insolvency of the 
financial institution.

7. GET ONLINE ACCESS. 
It’s an added measure of 
convenience you can use 
24/7.

8. READ YOUR ACCOUNT 
STATEMENTS. It will help 
you understand where you 
are spending your money, and 
help you catch discrepancies.

9. USE YOUR CONNECTIONS. 
Find out if you have 
access to better rates or 
lower fees through your 
parents’ or grandparents’ 
multigenerational pricing 
programs. Students may 
also qualify for free student 
checking accounts through 
their colleges or universities.

10. READ, THINK, ACT. Read 
the terms and conditions 
statement for an account and 
consider whether it suits your 
purpose before signing up.

BALANCING YOUR CHECKBOOK: Your 
checkbook will come with a ledger for recording 
your deposits and withdrawals. When you receive 
your monthly statement, check it against the 
ledger to make certain everything is in order.

YOUR MONTHLY STATEMENT: Every account  
will send you a record of all activity at the end of 
each month, either in the mail or online. Check it  
for accuracy.

TAX REPORTING: At the end of the year,  
you will receive tax forms for any account 
that has earned at least $10 in interest. 
You will also receive statements from your 
investment accounts detailing the amount 
of dividends and interest you have earned 
and any capital gains and/or losses.

1 0  B A N K I N G  T I P S

As a Morgan Stanley client, you can have access to cash management solutions for your everyday finances.




